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WARNING NOTE SOUNDED 
FROM WASHINGTON, D. C. 





Need for Insurance Men to Rally 
to Their Cause and 
Defend It 





BUSINESS IS IN _ PERIL 





Should Have the Courage to Tell Gov- 
ernment Officials Its Scope, Neces- 
sity and Service 





(FROM A STAFF CORRESPONDENT) 

WASHINGTON, D. C.,, July 24.— 
Evidently the fire insurance companies 
are becoming restless as to the govern- 
ment’s attitude towards _ insurance. 
Here in Washington almost every in- 
terest has been represented in fighting 
for its rights and has built as strong 
tamparts about itself as possible ex- 


cept insurance. There have been very 
few insurance men here to plead their 
cause before the heads of various de- 
partments who are doing big things. It 
is only necessary to see one or two 
prominent men who are in charge of 
important government work to get ac- 
tion by the particular bureau in which 
you are interested. 

So far as I have been able to ascer- 
tain insurance men have felt a reluc- 
tance about going to see these men, 
fearing that suspicion might be directed 
against them and that they be accused 
of hampering war plans. The insur- 
ance people are far too timid. They 
have not realized the danger confront- 
ing them. These men at the head of 
the great government departments now 
are not experienced insurance men. 
They know little about the business. 
They rely entirely on the relationship 
they have sustained with insurance in 
the past, which possibly has been pay- 
ing premiums, trying to get their rate 
down or something of that kind. They 
seem to think that the government can 
look after insurance as well as the post 
office and selling war stamps. 


Need to Do Missionary Work 


So far as I can see, it is vitally neces- 
Sary to educate these men here in 
Washington as to the scope of insur- 
ance and its worth. It is truly a selfish 
endeavor, but it is time the insurance 

(CONTINUED ON PAGE 5) 
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more than $165,000,000.00 in losses. 


WM. B. CLARK, President 
THOS. E. GALLAGHER, General Agent 
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/Etna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 
part in the foundation upon which our country’s prosperity rests. 
be found in all cities and towns. 


Western Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


L. O. aoe i Asst. Genl. Agent 
. IVES, Asst. Sec’y 


ALL AGENTS TO HAVE 
CORDIAL ATTENTION 





National Association of Insurance 
Agents Plans to Give Sym- 
pathetic Consideration 





DELEGATES CAN BE SENT 

















‘WALTER H. SAGE, General Manager 


Great American 
~ Iusurance Company 


New Dork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1918 
CAPITAL 


$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$12,927,269.91 


NET jeakens 


$8,527,719.31 


aiiiees 


$23,454,989.22 


Western Department, Chicago 


WALTER E. MILLER, Assistant Manager 


INGRAM & LERCH, Managers 


Big Convention at Cleveland Will Be 
Important Symposium for the 
Furnishing of Views 





NEW YORK, July 24.—The feeling, 
entertained by some agents, that their 
interests were not of very much 
moment in the deliberations of the Na- 
tional Association of Insurance Agents, 
will be eradicated this year if the plans 
and hopes of the National officers bear 
fruit. It is planned to have the annual 
convention at Cleveland a truly repre- 
sentative one, at which all, both big and 
small, will be welcome to bring their 


grievances and troubles, sure of sym- 
pathetic attention and all the assistance 
possible. In fact, as planned, this 
meeting will be more than the usual 
convention. It is hoped to make it a 
regular “parliament” on the floor of 
which will be discussed all questions of 
moment to the agents. It is thoroughly 
appreciated by the National officers that 
the agent is as important to the associa- 
tion as they would like him to to feel 
the association is to him personally. 


Want Delegates Sent 


In furtherance of this view, National 
Secretary C. S. S. Miller has been urging 





local associations wherever he has gone 





eam M. LOVEJOY, Vice-President 
OMAS C. TEM 


THEODORE F. SPEAR, — Sec 7 
FRED C. GUSTETTER, Ass’t Sec’ 











EDWARD MILLIGAN, President 


‘ean to ee ‘ ‘ 
Total Losses Paid . : e 


Reinsurance Reserved 

Claims e e ° 
NET SURPLUS: . a a 
Total Assets - - 


IN B. KNOX, 
GEORGE C. LONG, JR., Secretar, 
ENRY P. WHITMAN, Ass't See’y 
'V. CHAPLIN, Ass't See’y 


Cash Capital - Three Million Dollars 


Reserve for Outstanding Losses and all other 


$16,503,963 


on his travels, and he has covered a lot 
of territory already this year, to send 
delegates to the convention. In many 
eases, it is felt, distance from Cleveland 
and the necessary traveling expense are 
prohibitive for the individual agent. 
Secretary Miller has, therefore, been urg- 
ing associations to pool the expense and 
delegate one or more of their members 
to go to the convention as representa- 
tives of their fellows. Such delegates 
would be instructed as to what local 
problems they should present for con- 
sideration on the floor by the conven- 
tion, and on their return home they 
would be in a position to intelligently 
report back the results achieved. In one 
locality it is, for instance, the competi- 
tion of farm mutuals that particularly 








(CONTINUED ON PAGE 3) 











North British 
and Mercantile 
Insurance Co. 


109 YEARS OLD 


FIRE, TORNADO, AUTOMOBILE, 
SPRINKLER LEAKAGE, WAR RISK, Resources ample 
EXPLOSION AND KINDRED LINES. 


E. G. RICHARDS, Manager, 


United States Branch 
76 William St., NEW YORK CITY 


SECURITY 


for all obligations 


SERVICE 
Expert advice on 
insurance problems 
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IOWA FIELD MEN IN 
SESSION AT OKOBOJI 


Field Club Holds Most Successful 
Meeting in the History of 
Organization 


INSPECTION PLANS MADE 


Both Conservation Association and 
Blue Goose Have Meetings—Many 
Fine Entertainment Features 


New Field Club officers: President, W. 
H. Faulkner, United States Fire; First 
Vice-President, H. Verne Meyers, Se- 
curity, Ct.; Second Vice-President, C. J. 
Babcock, National Liberty; Secretary, O. 
W. Follett, National Union; Assistant 
Secretary, Esther Waldman; Treasurer, 
H. A. Houghton, Firemen’s. 

Executive Committee: W. H. Faulk- 
ner, United States; H. Verne Meyers, Se- 
curity, Ct.; C. J. Babcock, National Lib- 
erty; O. W. Follett, National Union; R. E. 
Schramm, National Ben Franklin; H. B. 
Doten, City of New York; R. V. McCor- 
mick, American; George A. Brown, Bos- 
ton; G. OC. Johnson, Rhode Island; E. S. 
Freeman, Agricultural. 


LAKE OKOBOJI, IJA., July 22.— 
Iowa fire insurance field men, upon in- 
vitation of the lowa Pond of the Blue 
Goose, held a most enjoyable outing at 
Lake Okoboji Thursday and Friday— 
the first midsummer session in two 
years. 

While the meeting was called an 
outing, much business was transacted. 
The field men reached Okoboji from 
various points Thursday forenoon. The 
business meetings were held in the fore- 
noon. 


The Conservation Association of 
lowa was informed by Chairman John 
Carpenter that the new _ inspection 


blanks will arrive shortly. Arrange- 
ments were made to proceed with the 
inspections as early in August as pos- 
sible. It is hoped to begin on country 
elevators so that this class of risks will 
be completely inspected before they are 
filled with the season’s grain. The 
meeting was well attended. 

The Iowa Pond held a secret session 
and transacted routine business. Ap- 
plications of two goslings were re- 
ceived, W. N. Eberle, Burlington, In- 
surance Company of North America, 
and Special Agent Bunten of Water- 
loo, Continental. They will be splashed 
in full form at the next meeting in 
Des Moines. Most Loyal Gander 
James Bright presided. 

The Iowa Field Club had a rousing 
meeting. 

There was an unusually large repre- 
sentation of the membership present. 
The entire day was devoted to busi- 
ness and all present pronounced that 
this meeting was the best in the his- 
tory of the organization. The spirit of 
harmony prevailed throughout the en- 
tire session, and it was the unanimous 
opinion of all present that much had 
been accomplished towards bettering 
field conditions in general 

The club unanimously ordered the pur- 
chase of $200 worth of War Savings 





“Alien Enemy” Clauses 


Ready for Use In Pads of 100 


PRICES: 500, $1.25 


1,000, 2.50 


Special Rates in Larger Quantities. 


The National Underwriter Co. 


CINCINNATI CHICAGO NEW YORK 
The Rough Notes Co. 
INDIANAPOLIS 
[Associated] 





DEPARTMENT TO MOVE 


CHIO FARMERS MAKE CHANGE 





Company’s Western Department at Chi- . 


cago to be Consolidated with Home 
Office at LeRoy, O. 





Effective Aug. 1, the western depart- 
ment of the Ohio Farmers of which 
Charles LeRoy Hecox is manager, and 
Guy A. Richards, assistant manager, 
will be moved to the home office at Le- 
Roy, Ohio. The company established 
its western department in Chicago six 
years ago with supervision over Michi- 
gan, Wisconsin, Minnesota, Illinois, 
Missouri, lowa, Nebraska and Colorado. 
A good volume of business has been ac- 
quired in these states, but it is now felt 
that it can be handled more expedi- 
tiously from the home office direct. 
The field men who have been connected 
with the western department will con- 
tinue as before, and will not change 
their headquarters. 

May Become Adjusting Head 


Mr. Hecox will not go to the home 
office at LeRoy and is somewhat unde- 
cided as to just what future connection 
he will make. He is now being seri- 
ously spoken of as the manager for the 
new Central Adjusting Bureau, which 
will commence operations some time in 
August with headquarters in Chicago. 
Guy A. Richards, who has been _assist- 
tant manager, will remain at Chicago 
with same office location., Mr. Richards 
has built up a valuable local business 
and will hereafter give his entire time 
to this interest. Frank Breen, who has 
been chief clerk in the western depart- 
ment will go to the home office as will 
some of the other western department 
employes. ? 

George S. Valentine, who went with 
the company early in the year, and was 
formerly assistant western manager of 
the Prussian National and the Nether- 
lands, will assist President Hawley and 
Secretary Haines in the handling of the 
western department business. 








Stamps with funds on hand in the treas- 
ury. 

; No State Board Meeting 

The Iowa State Board had expected 
to meet but did not do so. 

Thursday night the field men and their 
ladies turned out for the moonlight ride. 
It was great. 

Friday forenoon was sports day. The 
entire forenoon was devoted to fishing. 
At noon, the annual fish dinner was 
served at Egralharve by the W. C. T. U. 
ladies of Arnold’s park. Eighty-five sat 
down at the table. The fish had been 
caught by the insurance men and pre- 
pared for dinner by the guides. 

Prizes were awarded for the fish catch 
at the sports program, which followed 
the fish dinner. The winners of the va- 
rious events were as follows: 

Largest game fish caught—First prize, 
O. W. Follett and Harry Houghton, a 
four-pound pickerel. , 

Largest string of fish—O. O. Wolf an 
F. S. Snyder, over 100 perch, besides 
other fish. 

Largest bull-head—E. S. Freeman and 
H. Verne Myers. 

Rifle shoot—H. Verne Myers, first; 
Ralph McCormick, second; Ray Miller, 
third. 

Quoits—James McHugh and James 
Daley, first; J. Clay Stuart and W. M. 
Palmer, second. 

Clock golf (ladies only)—Mrs. E. W. 
Tinsley, winner. 

In place of awarding prizes as usual, 
it was decided to donate $25, which would 
have been expended uselessly, to the 
Red Cross chapter at Arnold’s Park. The 
competitors and prize winners agreed. 

Friday night the field men and ladies 
attended a dancing party at Manhattan. 
This concluded the doings. 

The events at the Okgboji were in 
charge of a special committee which had 


been named by Most Loyal Gander 
Bright. It consisted of J. Clay Stuart, 
chairman; John D. Carpenter and H. 


Verne Myers. The committee worked 
hard and the success of the meeting was 
largely due to their efforts. 





What is Worth Owning is Worth Insuring 


And in these days of War with 
all its possibilities for loss, prop- 
erty is more worth owning 
than ever. War prices make re- 
pairs and replacements more 
costly in case of fire. 

















“America Fore” 


Adequate Insurance is a neces- 
sity today. American companies are second to none in 
strength, management, service and reliability. 


FIDELITY-PHENIX FIRE INSURANCE COMPANY of NEW YORK 
Cash Capital $2,500,000 
HENRY EVANS, President 


Home Office 


Managing Branch Offices 
80 Maiden Lane Famous for Chicago, Montreal, 
New York Fair Dealing San Francisco 




















Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTIOS: 


FR. THOMPSON 
Insurance Exchange, 


SURPLUS 
LINES ano 
FLOATERS 


Chicago, Ili, 








THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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901: (annonce 

















LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 











ORGANIZED 1854 


The Mechanics "SNE of Philadelphia 


JANUARY 1, 1918 


Cash Capital, $250,000 Net Surplus, $358,700.31 
Surplus to Policyholders, $608,700.31 


many DEPARTMENT HoME OFFICE WESTERN DEPARTMENT 

. H. DUNHAM, PRES. J. A. SNYDER, Si BASSETT 

JOHN KAY, VICE-PRES. PHILADELEHIAY = NEAL cetyl 

A. H. HASSINGER, SEC’Y PENNA. W. T. BASSETT, ASST. MGR. 
NEWARK, N. J. CHICAGO, ILL. 





ORGANIZED 1855 
FIREMEN’S 'NSURANCE OF NEWARK 
JANUARY 1, 1918 
Cash Capital $1,250,000 Net Suplus $2,384,971.20 
Surplus to Policyholders, $3,634,971.20 


Wesranu EEPARTMENT 


D. H. DUNHAM, PRESIDENT EAL. i 
‘ PRES 
A.'H. HASSINGER, SECRETARY w. TY: Basserr, Ase. WG 
ARK, NEW JERSEY CHICAGO, ILB&NOIS 
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sion STATEMENT JANUARY 1, 1918 
NEW POSTS IN WESTCHESTER ASSETS volte LIABILITIES 
December 31, 1917 “a pre 
* | Gov’m’ntand State B’dsand Stocks $1,869,977.49 nearned Fremium 
C. B. G. Gaillard and A. B. Roome Are INS C0 OF AMERICA | Pat age omer Municipalities 2'217,801 30 Reserves. ......+++++$5,489, 129.03 
P . oy * Bonds of Railroads ............+. 4,318,283 .67 q 
Made Assistant Secretaries—Both NEW YORK Guaranteed Stocks of Railroads... 1.555 250.08 —— of 961,455.18 
ferred St f Railroads..... .448.00 | Adjustment......... +429. 
Have Made Good 2 Siinlinbeas Sencsiiite......... 523,484.00 ititoanttine 
“One of the Giants’’ $11,049,244.46 Liabilities.......... 740,209.43 
NEW YORK, July 24—At a meeti Loanson Bondand Mtg., $ 62,000.00 Capital Stock......... 2,000,000.00 
of the ee pa a oe the Western Department emi wy pececmame oe wag —_—_—_ 
board of directors of the Westchester CHICAGO na 9,190,793.64 
Hire, C. B. G, Gaillard and A. B. Roome other Assets........- 165,215.09 Net Surplus Beyond Capital and 
were appointed assistant secretaries. P. D. McGREGOR, a . Manager $ 2,373,618.05 all Liabilities...........+005 «++ -$4,232,068.87 
Mr. Gaillard for the past eight years A. R. MONROE, - Assistant Manager as aa dai . 
has been agency superintendent and W. E. McCULLOUGH, oa Agency Supt. TOTAL ADMITTED ASSETS. . .$13,422,862.51 | Net Surplus to Policyholders....... .$6,232,068.87 
assistant manager of the General Fire, 


Urbaine Fire and Eagle and British 


Dominions, of which Fred S. James & | 


Co. are United States managers. He 
began his insurance career in the Sun 
ofce in London. For sixteen years he 














INSPECTIONS NEEDED 





was associated with the firm of Stanton 
& Co. and its successor, Edward E. Hall 
& Co. A. B. Roome has been agency 
manager of the Westchester and will 
continue to have charge of New York 
and New Jersey territory and the auto- 
mobile department. These appoint- 
ments meet in an admirable manner 
the necessary additions to the staff of 
the Westchester required by the great 
increase of business in all departments. 





Changes in the Field 











T. J. Hjorth 


T. J. Hjorth has resigned from the 
Great Northern of St. Paul and joined 
the Twin City Fire of Minneapolis as 
assistant to State Agent Alexander 
Cardle, of Minnesota. Mr. Hjorth has 
had considerable experience in rating 
bureau work and in the local agency 
field. 


C. H. Hartnell 


C. H. Hartnell of South Bend, Ind., 
who has been with the Indiana Inspec- 
tion Bureau for five years, first at 
Terre Haute and later at South Bend 
has been appointed special agent of the 
Home in Indiana to succeed Ivan Es- 
cott, who has resigned to enter military 
service. Mr. Hartnell is technically 
well equipped and is highly regarded. 


C. H. Hardin Smith 


C. H. Hardin Smith has been ap- 
pointed state agent for the Commercial 
Union, Palatine and Commercial Un- 
ion of New York in Colorado, Wyom- 
ing and New Mexico, being transferred 
from Kansas, where he has been rep- 
resenting the same companies for the 
past three years. 





Albert S. Lindsey 


Albert S. Lindsey, an independent 
adjuster of Nashville, Tenn., has re- 
cently been appointed special agent for 
Tennessee for the Henry Clay Fire. Be- 
fore taking up independent adjusting 
some five years ago, Mr. Lindsey was 
special agent in Tennessee for the Hart- 
ford. 


W.. O. Woodsmall 


W. O. Woodsmall has-resigned as 
special agent for the Home in Mis- 
souri and has been appointed state 
agent for the Fire Association in Mis- 
souri and Kansas, maintaining head- 
quarters at Kansas City. He succeeds 
E. W. DeCrof, who has gone into the 
oil business. 





A. E. Vandeventer 


Alfred E. Vandeventer, former IIli- 
nois special agent of the Aetna has been 
appointed to a similar position in Colo- 
rado, Wyoming and New Mexico. Mr. 
Vandeventer went to Colorado eighteen 
months ago for his health. He has now 
reached a point where he can carry the 
grip much to the satisfaction of his 


FIELD MEN ARE KEPT BUSY 


Owing to War Conditions New Haz- 
ards Are Developed in Many Lines 
of Activity 


INDIANAPOLIS, IND., July 24.— 
“T’m making very few agency appoint- 
}ments or transfers this year,” com- 
‘mented an Indiana special agent this 
week. “My inspection work is keep- 
| ing me on the run. Every town I go 
into it seems that I have a list of im- 
portant risks to look over. Some are 
new, of course, but much of the old 
business is constantly demanding rein- 
spection, due to war conditions. Risks 
that were good a few months ago be- 
come practically new _ propositions 
within short notice. The question of 
nonessential industries is developing a 
decided moral hazard in many in- 
stdnces, while hundreds of plants of 
ordinary output have suddenly become 
jammed to their fullest capacity with 
war orders, 


New Hazards Developed 


“While the moral hazard of these, as 
far as the owners are concerned, is im- 
proved new hazards are frequently de- 
veloped because of new processes of 
manufacture which are being intro- 
duced, and also because of the crowded 
and congested condition that prevails 
in many such places. Among other 
lines that we are ‘watching pretty 
closely are retail lumber yards. While 
there is an enormous demand for lum- 
ber, it is not from the small building 
trade upon which the ordinary retail 
lumber yard depends. Their market is 
practically dead. The concerns which 
have war orders requiring lumber get 
their material direct from the mills. 
This is only one sample of many other 
lines which have been so vitally affected 
by war conditions that inspections and 
reinspections are being constantly 
called for.” 








Mr. Vandeventer is a son of 
Vandeventer, superintendent of 
end of the Aetna’s western 
He is a young man of superior 


friends. 
W. E. 
the farm 
office. 
ability. 





C. A. Viachos 


C. A. Vilachos, formerly stamp clerk 
for the Middle Department Association 
at Greensburg, Pa., has been appointed 
special agent of the American Eagle. 
His territory will be western Pennsyl- 
vania and western Maryland, 


D. Edward Witt 


D. Edward Witt, special agent in Vir- 
ginia and North Carolina for the New 
Hampshire Fire, with headquarters at 
Lynchburg, has resigned to become af- 
filiated with the I. T. Walke local agency 
at Norfolk. Mr. Witt is a son of R. R. 
Witt, local agent at Lexington, Va., and 
is widely known among the insurance 
fraternity in the territory which he has 
been traveling. He has already moved 
to Norfolk. 





ALL AGENTS TO HAVE 
CORDIAL ATTENTION 


(CONTINUED FROM PAGE 1) 


interests the local agent. In another it 
may well be that tornado insurance has 
its problems, and so on throughout the 
many ramifications and perplexities of 
the insurance business. 
by the National officers, and will eventu- 


deserved fruit, is that from all points 
these local questions shall be brought to 


consideration. 


Many Serious Problems 


ress have there been more strenuous and 
anxious times ahead of the agent. He 


in all that is going on that bears upon 
his future progress and prosperity, and 
at Cleveland this year he will have an 
opportunity of expressing himself and of 
presenting his problems to his fellow- 
agents. 


Must Sway Public Opinion 


It is felt by the National officers that 
too much stress cannot be laid upon the 


What is desired | 


ate if Secretary Miller’s plans bear their | 


Cleveland in October for discussion and | 


Never before in the history of the busi- | 


owes it to himself to take a keen interest | 


| fact that in the final analysis it is the 
local agent who has in his own hands the 
forming of public opinion in regard to 
insurance. In daily touch with his fel- 
ow-citizens, often the leading citizen of 
| his home town, he has a unique oppor- 
| tunity to influence the public thought on 
insurance and so to offset the many wild 
and erroneous ideas so prevalent today. 
At Cleveland he will have the opportu- 
nity of hearing the leaders of his pro- 
fession discuss the vital questions of the 
hour, of presenting his own local prob- 
lems for consideration and of benefiting 
by the experience of other agents in 
other localities who may have had the 
! same problems to confrant. 


J. M. Allen 


J. M. Allen, of Charlotte, Mich., has 
been appointed state agent of the Amer- 
/ican Eagle in Michigan. He has been 
| associated with the A. D. Baker & Co. 
offiice, at Lansing. At one time he was 
| with the rating office at Grand Rapids. 
| He will continue to make his head- 
hea at Charlotte. 


| One good War Savings Stamp deserves 
; another. Buy: all you can today. 





\ 







way of service and faciliti¢s. 


character. 








NOT HOW MANY BUT HOW GOOD 


One trained Soldier is worth a dozen of the other kind. 
so it is with the Fire Insurance Agent. Experience and qualifi- 
cations are the factors in his success. This Company is not 
so particular about having a large Agency force as it is in hav- 
ing a good Agency force. One of the benefits of such a plant is 
that the Company can extend such Agents the best it has in the 


i) time the NATIONAL UNION will speed up the efficiency of your 
® office, With a known capacity for extending distinctive service 
(which is practical, constant and real the NATIONAL UNION pre- 
3 sents attractive opportunities to experienced Agents of reliable 
Get your Agency—Now. 


NION 


FIRE INSURANCE Co. 
OF PiTTSBURG,Pa. 
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Not now and then but ALL the 
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The Improved DEFENDER Auto Lock 


FOR FORDS 
Keeps the Thief at a Distance 


A thief would just as soon try to steal a Ford guarded by a bull- 
dog as to try to steal a Ford guarded by a DEFENDER LOCK 
which double locks the car. Thieves only steal cars that are 
easily and quickly driven away. It would require so muchtime 
and tampering for a thief to force a DEFENDER 
LOCK—if indeed he could force it—that his ac- 
tions would arouse suspicion. ‘Thieves don’t 
bother DEFENDER equipped Fords. They look 
for cars that are EASY TO STEAL. 


FIVE BIG POINTS THAT MAKE SALES EASY 


Dealers everywhere are finding that DEFENDER LOCKS 
are easily and quickly sold because of the five big points for 








Petes, a Only which they are famous: 
1. Locks and protects coil units with hardened steel bands. (Patent Pending.) 
In Canada $4.50 2. A beautiful, polished solid aluminum casing; locks over switch. (Patent Pending.) ae 
3. Posdine) against the ignition by special grounding device. (Patent 
ending. 


4. Guaranteed for the entire life of car, and backed by a company ful- 
filling every sound business principle to the last ditch. 

5. Recognized and used as a standard of perfection by insurance under- 
writers and saves 15% on insurance. 


Dealers—W rite for complete information 


The Double Lock pn ne 
That ge 

Locks the Box L =| * 
and 

Locks the Casing 

Covering the 





Seite DEFENDER 
5th FLOOR, MARQUETTE BLDG. 
APPLIED FOR DETROIT, MICHIGAN 
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SEES BAD SITUATION 
NEBRASKA CONDITIONS POOR 


Demoralized Underwriting Practices 
are in Use—State Hail Fund Has 
Helped Business 


BY FRANK W. BLAND 

OMAHA, NEB., July 24.—While the 
state of Nebraska is considered fairly 
good from an insurance standpoint, 
much criticism can justly be made of 
the manner in which a good portion of 
the business in the state is written 
This is particularly true of the large 
lines controlled by the agents in the 
chief cities of the state. There seems to 
be considerable dissatisfaction and mis- 
understanding among the agents in 
Omaha and Lincoln because of the 
number of incompetent solicitors and 
so-called brokers employed. Certain 
agencies in these two cities are ac- 
cused of using men as solicitors who are 
entirely unequipped to present the sub- 
ject to the assured, but are.retained 
only because of their ability to secure a 
small amount of business from their 
circle of friends and acquaintances. 


No One Will Take Initiative 


No one agent cares to go to the front 
in an effort to better things, and so con- 
ditions remain unchanged. The prac- 
tices complained of have been in use so 
long, and the present methods become 
so common, that it will be a very diffi- 
cult task to put things in order in some 
cities in the state. 


How Scheme Is Worked 


As an example one agent, to get a 
large line from another, will go to the 
assured and tell him that the agent who 
has the business is getting 20 to 25 per 
cent commission out of a $300 or $400 
premium. He then proposes that he ap- 
point the assured as agent for his com- 
pany or companies, charging only 5 per 
cent to take care of the business, and 
giving to the assured as a broker, 15 to 
20 per cent. Among some agents this 
practice is not uncommon and is, of 
course, only a form of rebating. 


Cooperation Needed 


There is certainly a need of get to- 
gether spirit in the state. A number of 
first rate agents would like to correct 
this sort of thing, but do not want to 
make a stand if the majority do not fall 
in line. At the insurance department it 
is stated that complaints are often sent 
to the department, but when asked to 
furnish proofs of open rebating and tes- 
timony concerning the agent com- 
plained of, the complainant does not 
come forward with the necessary data. 


Large Hail Premiums 


The hail business written is a feature 
of the insurance activities in Nebraska 
this year. In certain sections of the 
state an unusually large volume of hail 
business has been written. Losses have 
been numerous, but comparatively 
small. All companies writing hail busi- 
ness in Nebraska this year have made 
money on the line. The fact that the 
state hail fund writes the business five 
or six per cent lower has added to, 
rather than detracted from, the stock 
companies business. 


Hail Selling Arguments 


It is understood that the state fund 
has had losses in some quarters which 
cut its profits to a very small margin, 
and it is felt that the state hail commis- 
sion has not been as profitable as was 
anticipated. Instead of being scared off 
by the fact that the state itself is in the 
hail business in open competition with 
the stock companies the live agent 
takes advantage of this fact as a selling 
argument. Where the prospect is en- 
countered who has been covered by the 
State’s policy the agent reminds him 
that under that contract he is pro- 
tected only to the extent of $10 an acre. 
Crop values make this sum look rather 
small, and it is usually not a difficult 
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matter to place an additional line. 
Furthermore, the state hail fund in edu- 
cating the farmer to hail insurance has 
shortened the stock company agent’s 
work. Hundreds of farmers in Ne- 
braska who never before carried hail 
insurance were written.this year. There 
is some talk of the state raising its acre- 
age limit next year from $10 to $20. 

The fire, life and casualty agents li- 
censed in the state number about 8,000 
less than in 1917. There are about 25,- 
000 licensed agents in the state at this 
time. 


WARNING NOTE SOUNDED 
FROM WASHINGTON, D. C. 


(CONTINUED FROM PAGE 1) 


people realized the true conditions. 
Undoubtedly there are socialistic ten- 
dencies here in Washington very close 
to the throne that are extremely dan- 
gerous. I think that danger is accentu- 
ated by the gradual entrance of the gov- 
ernment into the insurance field. First 
came the writing of marine business, 
which seemed very essential, owing to 
the fact that private companies were 
not able to take care of this indemnity 
early in the war period. Then was the 
soldiers and sailors life insurance plan. 
The private companies did not rise to 
the occasion and the government found 
it necessary to undertake this work. 
The government has taken over the 
railroad insurance and undoubtedly will 
follow the same plan in not renewing 
the insurance on the telegraph and tele- 
phone property. It is now considering 
insuring cotton in the Atlantic coast 
trade. There has been a very serious 
movement here to insure all grain in 
terminal elevators and also to take the 
packing house business of the country. 





Now Getting Busy 

The great trouble now is that men high 
in the government service feel that in- 
asmuch as the insurance people them- 
selves are not pleading their cause there 
is a sort of indifference throughout the 
country. Last week in New York a meet- 
ing was held attended by the leading 
executives of prominent American fire 
companies. It was the first evidence of 
any realization of the true status of af- 
fairs. F. C. Buswell, vice-president of 
the Home, is chairman of a committee 
that will keep in closer touch with Wash- 
ington, and President R. M. Bissell, of 
the Hartford, is vice-chairman. I under- 
stand that company officials and promi- 
nent local agents will now make frequent 
visits to this city educating the men high 
in government service as to the achieve- 
ments, service and necessity of insurance. 
I find that the government officials do 
not realize just how prominent and help- 
ful the insurance companies are finan- 
citlly in this country, nor what they have 
contributed in the way of support to 
the government in purchasing Liberty 
bonds and other federal securities. 


Policy of the Government 


The national government long ago as- 
sumed a policy of not insuring its prop- 





erty. Because of this practice, now that 
the government has taken on much 
greater responsibilities the authorities 
here feel that this same policy might 
well be extended. That is the nut to 
crack. It should be up to the insurance 
men to show the government the policy 
of crushing one of the great businesses 
of the country means disaster. President 
Wilson and Secretary McAdoo have pub- 
licly and privately stated all along that 
it is not their plan to harm or stamp 
out legitimate and essential business, but 
to encourage it. They have emphatically 
said that there shall be no profiteering 
and they are keeping a keen eye on the 
various lines of business. However, they 
have guaranteed to the railroads a rea- 
sonable return on their securities. In all 
manufacturing enterprises they have said 
that there should be a reasonable amount 
of profit. This is the same attitude that 
should be shown towards insurance. 


Insurance Is Ably Conducted 


This vast industry, so necessary to the 
eredit and welfare of the country, has 
been ably conducted by private interests. 
Our big men in the government here 
should be convinced of the necessity for 
insurance to be conducted just as it is at 
present, with the assurance, of course, 
that there will be no profiteering. Each 
man at the head of important work 
should be visited by company officials, 
local agents and other insurance men, 
each leaving an impression as to the 
service insurance is giving, the necessity 
of the indemnity and the great work in- 
surance companies and men have been 
doing since the war began. Insurance 
men all over the country undoubtedly 
are apathetic. They do not realize that 
it is within the range of possibility that 
the government shall take over all insur- 
ance activities. 


Need for Action 


I am not an alarmist nor a pessimist. 
I am simply throwing out a word of 
warning to the insurance people of the 
country to get busy and get busy quick. 
They need not feel timid or reserved 
about coming here and putting up the 
biggest kind of a fight and making a 
loud noise. Every line of business with 
which I am acquainted that amounts to 
anything has been having man after man 
come here and acquainting the govern- 
ment authorities with the necessity of 
encouraging their special activity. It 
may be called a selfish motive. These 
big men in the government have large 
questions before them and much on their 
minds. It is very easy to get a current 
of hostile thought started here that 
gathers momentum because some of the 
government men are interested in see- 
ing it go. 


Want Universal Insurance 


There are prominent men very close 
to the administration here, and in fact 
a part of the administration who, so far 
as the internal policy of this government 
is concerned, lean very strongly toward 
socialism. They feel that it is the duty 
of the government to supply insurance of 
all kinds to its people. They feel that it 
is a part of government service to grant 
indemnities of all natures and to take 
this work out of the hands of private 
corporations. These same people are 
strongly in favor of the government 


taking over all public utility corpora- 
tions. These men, therefore championing 
universal insurance for all people as be- 
ing a part of the duty of the government, 
are seeing to it that every possible factor 
that can be used to bolster up their cause 
is put into motion and used effectively. 
They do considerable talking among 
themselves and with men who are 
brought into the administration councils. 


Duty of Insurance Men 


Therefore, the great duty of insurance 
men today in order to save their cause 
is to get the ears of the big business 
men here in Washington who are assist- 
ing in government work. They should 
be given real facts. Unless this is done 
one by one of the great premium-paying 
businesses so far as insurance is con- 
cerned will be taken out of private cor- 
porations and the government will as- 
sume the hazard. I have been surprised 
at the strength, vivacity and enthusiasm 
with which many great businesses and 
industries of the country have advocated 
their cause here. They have left no stone 
unturned. They are seeing to it that 
their rights are recognized. They are im- 
pressing on our government administra- 
tors the vastness, the service and the 
necessity of their lines being properly de- 
veloped and encouraged. That is just 
what the insurance officials must do, or, 
before they know it, it will be too late. 


Must Be Presented on Merits 


The men who come to Washington 
must discuss insurance on its merits. 
To visit Washington and defend one’s 
business, stand up for it, tell about it, 
champion it, may seem opposite to the 
spirit of sacrifice which people are called 
upon to manifest today. Self-preserva- 
tion is the first law of nature. The in- 
surance men have a cause to stand for 
and it is a beneficent and valuable one. 
‘They must not allow their business to be 
stamped out or to be imposed upon as it 
is today. The people here who favor 
universal insurance are not allowing any 
grass to grow under their feet. I fear 
greatly that the insurance men are. 





To Have Sprinkler Conference 


J. H. Brumbaugh, chief engineer of the 
Central Actuarial Bureau of Chicago, an- 
nounces that the next standardization 
conference under the direction of the 
bureau will be held in October. This 
conference will take up rules and prac- 
tices governing sprinklered property. 
Much’ is being done to clarify, co-ordi- 
nate and standardize sprinkler require- 
ments. 


Miscellaneous Notes 


Mineral Wells, Texas, has issued addi- 
tional water works bonds, $34,000 in 
amount, to improve the water supply. 

J. M. Clark, Illinois special agent of 
the Michigan Fire & Marine, is spending 
a few weeks at the home office, helping 
during the, vacation season. 





A. M. Zehring succeeds to the insur- 
ance business of J. W. Duckwall at 
Bunker Hill, Ind. Mr. Zehring is also 


eashier of the Bank of Bunker Hill. 

H. D. Skinner, who has been chief 
clerk for the W. S. Hukill, Jr., agency in 
Cincinnati for many years, has been ac- 
cepted for army service and is awaiting 
his calls He expects to go at any time. 
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CHICAGO AND SUBURBAN 


CHICAGO PREMIUM RETURNS 


Fire companies and agents are again 
reporting premiums written in Chicago 
for the year ending June 30 under the 
fire department tax. 

The returns show unusually large in- 
creases, probably due to increased 
values, and the big volume of war busi- 
ness written. The surcharge has been 
in effect only three months of the pe- 
riod covered. Even the mutuals, which 
have reported show increases from 50 
to 100 percent. 

The companies are reporting as here- 
tofore the net premiums on fire insur- 
ance, and are not submitting segregated 
figures as requested by the special at- 
torney employed by the city to collect 
back taxes. The companies have not 
had sufficient time to comply with the 
request for separate figures for the va- 
rious lines written. The companies re- 
porting together with last year’s figures 
are shown below: 














1918 1917 

Berkshire Mut..........$ 1,572 $ 1,198 
EERO OCDUN 04 60 -0.b0 5.0 0800's 24,856 12,046 
CO IES 0 es ee ar 337,335 251,286 
oo a tf Oa UR, eae 90,472 61,152 
Dubuque F. &'M....... 8,346 41,980 
PED nds ease ocsubae ad 417,480 385,500 
London Lloyds......... 2,59 2,73 

Lumber Mut., Mass..... 3,768 3,594 
Lumbermans Mut., O... 6,909 7,688 
EERG MIO) ‘ewsipw nse 2% 145,375 89,482 
Minn. Imp. Dhs. Mut... 3,198 1,666 
National, France ..... 6,561 18,506 
ol eT ae er 156,007 103,203 
Pawtucket Mut. ....... 2,662 1,814 
Phenix, France ........ 31,786 20,328 
Prov., Wash , 93,192 
-Rhode Island .. Eo 36,839 
rem Cty ..20 ‘ 3,619 
UMION, TINE. .00s6s sess Ay f: 27,328 
GOR, DTARCS 2.06 %000 28,289 18,255 


ALIEN ENEMY RIDER 


There seems to be much confusion re- 
garding the use of the enemy rider of 
insurance policies, The other day a 
German who has lived in Chicago some 
20 years, but hed not taken out his nat- 
uralization papers, inquired of the local 
agent placing his insurance as to the 
status of his indemnity. He was told 
that his insurance was vitiated as no 
company would be liable for a policy 
on the property of a registered alien. 
This man it is true was registered, but 
had been in business at Chicago for 
many years. He is not an enemy alien 
as defined in the “trading of the enemy 
act” and his insurance is just as valid 
as that of any United States citizen. 

Agents should acquaint themselves 
with the provisions of the “trading with 
the enemy act” as they will find that by 
that measure companies are prohibited 
from dealing with those from Germany 
or any of its allies interned in this 
country, those people living in Germany 
who have property here, those who are 
trading with any of the enemy coun- 
tries, those on the black list, as pro- 
claimed by the President. The act, 
however, does not cover all unnatural- 
ized persons, even if they are registered 
aliens. Unless they, themselves, are 
listed as enemy aliens by the United 
States government or are in any wav 
violating “trading with the enemy act,” 
their insurance is just as valid as that 
of any United States citizen and if a 
loss occurred they will secure their 
money. Where, however, a loss occurs 
on the property of an enemy alien the 
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For Rent 


Desirable private office with desks 
and Telephone. 
1929 Insurance Exchange, Chicago 


insurance is paid to the custodian of 

evemy property. 
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SUGGEST MODEL FORM 


The men who have in charge use and 
occupancy underwriting with head- 
quarters at Chicago have been meeting 
during the last three months to formu- 
late recommendations to present to the 
use and occupancy committee of the 
Western Union and Western Insurance 
Bureau. This committee is working in 
conjunction with a similar committee 
from the east with the idea of stand- 
ardizing use and occupancy provisions 
and rating schedules in all sections. 
The men attending the Chicago confer- 
ences are the improved risk department 
superintendents, some of the assistant 
managers and head examiners. All are 
vitally interested in the subject and 
are daily coming in contact with hand- 
ling use and occupancy coverage. 
Some of the company organizations 
have also been represented. 

At the conference this week a model 
form was agreed upon which will be 
recommended to the committee. So 
much benefit has been derived by the 
men meeting together that on motion 
of W. S. Foster, superintendent of 
agents of the North America, a com- 
mittee of three was appointed to draw 
up a plan for a permanent organization 
so that this same group with others 
added to it can meet at stated times 
to discuss use and occupancy and other 
subjects that are confronting the un- 
derwriting heads every day. C. E. 


risk department of the Springfield has 
acted as chairman of the deliberations 
and Superintendent of Agents John K. 
‘Walker of the North America, is sec- 
retary. The committee to draw up or- 
ganizations plans consists of W. 
Smith, Royal; H. A. Clark, National 
Liberty, and John M. Thomas, Fidel- 
ity- Phenix. 
x ok oO 
ALMOST OVER THE TOP 


The Underwriters’ Grain Association 
which is completing plans to take care 
of grain in terminal elevators will not 
get its machinery in running order by 
the first of the month from the indica- 
tions at present. There is still a deficit 
to be made up in the percentage and 
this will have to be wiped out before 
the business can be taken. A number of 
inspectors who will be assigned to look 
after the elevators were in Chicago 
Monday. J. G. Hubbell manager of 
the National Inspection Company is to 
be in charge of the inspection work and 
will look after all the elevators in IlIli- 
‘nois through his own organization. In 
other states details have been drawn 
from the bureaus and these men will 
give particular attention to grain in- 
spection. About 20 men were present. 
No other inspectors will be allowed in 
terminal elevators than those officially 
designated by the Underwriters Grain 
Association. 

J. W. Cochran of the Fire Associa- 
tion explained the method to be pursued 
in handling the elevator business to 
Chicago agents and countermen, Tues- 


day. 
J x * * 
UP TO THE CREDIT COMMITTEE 


At the meeting of the Chicago Board 
last week the subject of curtailing 
credit and dealings with delinquent 
brokers was referred back to the credit 
committee consisting of Nathan Klee, 
chairman; Charles Buresh of Fred S 
James & Co.; L. B. Grossman of Has- 
kell, Miller & Co.; James E. Purnell and 
James I. Naghten. The executive com- 
mittee had brought in a report making 
certain recomendations. The credit 
committee filed a report with the board 
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delayed and it was not brought before 
the entire board. Now the credit com- 
mittee will tackle the subject again. 

* ok 


NORTHWEST DUES 


It is felt by those in a position to 
know that the Fire Underwriters As- 
sociation of the Northwest is facing a 
crisis at this time. The operating costs 
of the organization have quite natu- 
rally risen, but there has been no ac- 
companying increase in membership 
dues. In view of the fact that the 
prices on almost every conceivable 
commodity, essential or nonessential, 
have risen, the dues of the organiza- 
tion can quite properly be advanced 
from $5 to $6 a year at this time. 

The Fire Underwriters Association 
of the Northwest is a powerful force 
for good in the fire insurance business. 
The majority, and certainly all of the 
important field men, are members of 
the organization. The educational in- 
fluence, the comprehensive library that 
is maintained and the assistance that 
is rendered through the library to the 
young men in the business, as well as to 
outside seekers of infoiimation, are fac- 
tors that should not be overlooked. 

The opinion is held in some quarters 
that in view of present conditions the 
Life Members Society should be looked 
to for some assistance. This year 27 
will become members of the society, 
which means that they will cease pay- 
ing dues. Eighteen joined the ranks 
of the life members last year, which 
will give a total after this year’s class 
is taken in of 154. This large body of 
men is enjoying all of the benefits and 
privileges of the association. The sug- 
gestion has been made that life mem- 
bers be charged a nominal membership 
fee, or that they voluntarily contribute 
a fund to make up the shortage at this 
time. 

This is a question that demands im- 
mediate action. The affairs of the as- 
sociation should not be allowed to drift 
until the organization becomes involved 
in a financial tangle from which it will 
be difficult to escape. If a readjust- 
ment of affairs is necessary, a plan 
should be formulated now to be pre- 
sented at the next meeting of the or- 
ganization, and in the meantime the 
membership should be sounded out as 
to its attitude. 

* * 


WHISKEY SITUATION 


Many of the company offices are pon- 
dering over the whiskey situation owing 
to the possibility of country-wide prohibi- 
tion. As the war goes on sentiment in 
the country is more and more favorable 
to an air tight policy. When the United 
States shut down on the further manu- 
facture of whiskey the prices went up 
materially and in the bonded warehouses 
values were heavy. In some of the larger 
warehouses sufficient insurance could not 
be carried. Large stocks of whiskey 
were purchased at this time and taken 
out of bond and stored in private ware- 
houses or other places. 

If the retailing of liquor stocks is shut 
down it will not be possible to use the 
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present supply of liquors in the country. 
Most companies do not see any moral 
hazard on whiskey in bonded warehouses 
even if prohibition comes. They feel that 
the government is keeping watch over 
houses and that they will be safe. Stocks 
in private warehouses and other points 
may be rather poor stuff to write. How- 
ever, the experience of insurance com- 
panies on liquor has been very favorable. 
* * * 

The annual conference of the branch 
managers of the Firemen’s Fund will be 
held at the home office in a few days. 


John Marshall of Chicago will attend 
the meeting. oes 


W. S. Perry, who has been one of the 
chief examiners at the head office of the 
Rochester Underwriters, has returned to 
Chicago to become one of the head ex- 
aminers for the Liverpool & London & 
Globe. Mr. Perry formerly resided in 
Chicago, being with the western de- 
partment of the Continental. At one 
time he traveled in Iowa. 





News of the Mutuals 











Will Have Joint Offices 


The Federation of Mutual Fire Com- 
panies and the National Association of 
Mutual Casualty Companies are arrang- 
ing to open joint offices in Chicago and 
New York. Herman L. Ekern, former 
Wisconsin commissioner and attorney 
for the mutuals will be in charge at 
Chicago with offices in the Continental 
& Commercial National Bank building. 
Mr. Ekern is an insurance attorney who 
is well versed in insurance affairs. The 
New York office will be in charge of 
John M. Bessey, who was formerly an 
examiner in the Wisconsin department 
and is now actuary and assistant treas- 
urer of the Millers Mutual Casualty. The 
joint executive committee of the two 
organizations will be the supervising 
body, J. C. Adderly, president of the 
Millers Mutual Casualty, being chair- 
man. 

* * * 


Wisconsin Mutuals Meet 


The Wisconsin Association of Mutual 
Fire Insurance Companies held its an- 
nual convention at Milwaukee Thursday 
and Friday. Among the speakers was 
Clem E. Wheeler, manager of the Wis- 
consin Inspection Bureau, who explained 
the new legal abstract of schedules or 
“book of rules” which will be distrib- 
uted about Aug. 1. George A. Jacobs, 
Janesville, Wis., is representative of the 
mutuals on the managing board of the 
audit and rating bureaus and talked on 
the requirements of the new blue book. 
J. E. Kennedy, association inspector, 
made an address on “Where an Agent 
Should Look for Defects in a Risk.” The 
mutuals are planning to take a more 
active part in fire prevention work than 
ever before. 

* * x 


Threshermen Organize Company 


A _threshermen’s mutual was formed 
in Wisconsin this month when articles 
of association were filed by the 
Threshermen’s National Insurance Com- 
pany, Limited Mutual. The organization 
was proposed last winter by the Wis- 


consin Brotherhood of Threshermen. 
* * * : 
M. H. Hovey, a Madison, Wis., con- 


sulting engineer, was recently elected 
a member of the board of directors of 
the Capital City Mutual Fire, to suc- 
ceed the late R. L. Adams. Mr. Hovey 
had been acting manager of the com- 
ee * & £ 


The Minnesota Implement Dealers Mu- 
tual Fire, of Owatonna, Minn., has ap- 
plied for admission to do business in 
Indiana. 





New Fire Detector 


A new fire detector, combining’ the 
electrical and expanding air principles, 
has been completed by the Relo Equip- 
ment Corporation of New York. It is the 





The Reisch Indemnity Company 


(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 


Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 


invention of Charles H. Kayser, a mem- 
ber of the National Fire Protection Asse- 
ciation. Instead of tubes of small diame- 
ter radiating from a central device, the 
new system consists of air cartridges 
in which a change of temperature closes 
an electrical circuit. It is practically the 
same as an extensive annunciator sys- 
tem, with the air cartridges taking the 
place of push buttons. 





Schuenemann in New Work 


R. G. Schuenemann, vice-president of 
the Eliel & Loeb Company of Chicago, is 
made a member of the advisory commit- 
tee on insurance in connection with the 
United States Housing Corporation that 
is erecting dwellings and other build- 
ings for employes at points where big 
government work is being done. 


Kentucky Notes 


Manager J. K. Lesch, of the farm de- 
partment of the Home Chicago office, is 
spending a few days in Louisville. 

Copies of the new National Electric 
Code were received in Louisville on 
Monday, and from casual inspection 
carry a number of interesting improve- 
ments. 


F. C. Carpenter, senior member of the 





insurance firm of Carpenter & Dudley, of 
Louisville, who has been sick for the 
past several weeks, is now able to be 
at his office. 


G. H. Parker, manager of the Kentucky 
Actuarial Bureau, will shortly go to 
Eastern Kentucky to inspect oil risks in 
Estill, Lee, Powell and Wolfe counties, 
spending several days in inspecting the 
center of the Eastern Kentucky oil fields, 
which have been developing rapidly. 

Articles of incorporation were recently 
filed at Jeffersonville, Ind., by the Clark 
County Realty & Insurance Company to 
solicit and handle insurance and buy and 
sell real estate. The capital of the cor- 
poration is fixed at $1,200. The incor- 
porators are B. C. Lutz, J. W. Belden 
and J. G. Howard. 


Glidden Names Chairmen 


President J. A. Glidden of the Fire 
Insurance Club of Chicago has appointed 
J. F. Stafford chairman of the lecture 
committee; Roy T. Battis, chairman of 
entertainment, and H. A. Clark, chairman 
of the study course committee. 


Mosinee, Wis., is making important ex- 
tensions in its waterworks system to 
improve the fire protection and general 
water supply. 


. 
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Of present conditions Harry Gordon Self- 
ridge, who has successfully established an 
American style department store in London, 
Eng., says: 

“The business man who fails to realize that 
right now—in wartime—he should drive ahead 
with his advertising at greater speed than 
ever before has overlooked a golden oppor- 
tunity. At no time in the history of our 
business here has advertising paid such large 
returns as right now. My only regret is that 
I can’t buy more space.” 








THE ENEMY RIDER 

Ir should be thoroughly understood 
that the “enemy rider” recently adopted 
and recomended for use to its members 
by the Eastern UNion, and since then 
by other governing bodies, was never 
intended by its originators for use on 
all policies. Its use should be limited 
to policies having an undisclosed inter- 
est. Advocacy of the use of this “ene- 
my rider” is based on the argument 
that, in view of the provisions of the 
“Trading With the Enemy Act,” it is 
unfair to ask the companies to enter 
into contractural relations with parties 
of whom they know nothing. 

The companies are in no way seeking 
to shirk by the use by this rider their 
own share of contractural liability 
where they have knowledge of the par- 
ties to the contract, but they can no 
longer be expected to contract with un- 
disclosed parties. If the circumstances 
surrounding a policy are such as to 
make the disclosure of the parties im- 
possible, then in that case a company 
should either refuse the insurance or 
attach the rider to the policy, thus plac- 
ing the responsibility for the undis- 
closed parties where it belongs. 

Recent correspondence on this sub- 
ject: between Cyrit H. Burnett, vice- 
president of the New Yorx Titte & 
MortcaceE Company and J. H. Doyte, 
assistant general counsel to the Na- 
TIONAL Boarn makes clear the situation. 
It shows plainly the intention of the 
enemy rider and that, with the use of 
common sense and good-will on the 
part of those interested, no unsur- 
mountable difficulties need attend the 
use of the rider. 

It should be clear that in the case of 
the policies covering interest of an as- 
sured as mortgagor and a known mort- 
gagee the use of the rider is not called 
for and should not be used. In case of 
assignment of the mortgage, the com- 











pany’s consent is needed for change of 
mortgagee interest and on every such 
assignment the company has the same 
opportunity of determining the desir- 
ability of extending coverage to the 
assignee, as it had in the case of the 
original holder of the mortgage. 





MORE BUSINESS 


In his statement on the winding up 
of enemy insurance companies, the 
alien property custodian said these 
companies enjoyed a very large patron- 
age in the United States and the de- 
struction of their plants will set free a 
large amount of insurance to be re- 
placed with American companies or 
with such other foreign companies as 
are privileged to continue business. It 
seems probable, says the announce- 
ment, that this will afford an unusual 
opportunity for the organization and 
development of a number of new Amer- 
ican companies. 

It is not merely the termination of di- 
rect business in the German companies 
that sets free a large volume of pre- 
miums to be written by the ablest busi- 
ness-getters. The shutting down of 


German, Austrian and Bulgarian rein- 


surance companies means the cutting 
down of lines in many cases and the di- 
rect writing of a large volume hereto- 
fore handled by reinsurance. The 
number of companies required to 
handle lines is increased, which means 
that the chances of active companies 
and agents for getting business are in- 
creased. 








NECESSARY EVILS? 

In the states where an anti-discrimina- 
tion law has been passed, one of the 
worst evils of the fire insurance business 
—rate wars—has been eliminated. Be- 
fore the passage of restrictive legislation, 
nearly every town had its rate cutter. 
Although unimportant, he usually suc- 
ceeded in stirring up more or less trouble 
and keeping the companies and other 
agents in the town on edge. 

With the passage of the anti-discrim- 
ination laws the companies thought that 
agents of this caliber would automatic- 
ally go out of business. In no position 
to render a service equalling that of 
the better agencies, and with nothing 
in the way of a monetary inducement 
to offer, their chances, it was thought, 
would be slim. ~ 

E. M. ALLEN, president of the National 
Association, in making trips through 
the various states, says that he finds 
that the former rate cutter has now 
become a rebater. A man engaging in 
this practice is usually more difficult to 
ferret out and drive out of business 
than the rate cutter. The latter must, 
of necessity, work in the open, while 
the rebater is under cover. To all ap- 
pearances, his business is being written 
in the proper manner. 

A rebater will, of course, always get 
a certain amount of business, but in 
these days when a high type of service 
is being demanded by the assured, there 
is less danger from the rebater than 
there was in the old days when insur- 
ance service was an expression rather 
than a fact. The large manufacturer 
or property owner nowadays demands 
that his insurance man be as high grade 
and efficient as any one else with whom 





Personal Side of the 
Insurance Business 
Memorial services were held Sun- 
day afternoon in St. Marks Episco- 
pal Church at Evanston, Ill., for Lieut. 
Jouett Fitch Singleton, son of General 
Adjuster J. P. Singleton of the Niagara 
Fire at the head office in New York. 
When Mr. Singleton was _ assistant 
western manager of the Niagara he 
lived in Evanston Where his son grad- 
uated from the high school and was 
a member of the choir of St. Marks 
Church. An impressive service was 
held attended by the Evanston Council 
of Defense, Grand Amry of the Repub- 
lic, Company E of the State Militia, 
Mayor Harry P. Pearsons, President 
Thomas F. Holgate of Northwestern 
University and many other notable peo- 
ple of the city. The address was given by 
Dr. Arthur Rogers, rector of St. Marks. 
Manager George H. Batchelder of the 
Pennsylvania Fire was an usher at the 
service. 





John L. McLaurin, former ware- 
house commissioner of South Carolina 
and the man said to have been re- 
sponsible for the legislation that drove 
insurance companies from that state 
a few years ago, has announced that 
he will not be a candidate for gov- 
ernor. 


Frank E, Woods, of Omaha, special 
agent for the Sun, fills out our “Hand 
Book blank” as follows: 

Name, Frank E. Woods. 
“Buck” Private. 

What companies do you represent? 
Medical Supply Depot Detachment. 

Your complete street or building ad- 
dress: Camp MacArthur. Town, 
Waco, Texas. 

What states or parts of states do you 
supervise? One “Home Office” assign- 
ment just at present but hope and ex- 
pect to be in a new “field” soon. 

Good luck to THE NATIONAL UNDER- 
WRITER, 


Title, 


There is a little Little now. Thomas 
C. Little, Michigan state agent of the 
London, is announcing the birth of a 
son, Thomas Hamilton, wearing the 
smile that won’t come off, and passing 
out the cigars. 


T. Houard Wright, secretary and 
treasurer of the North America and 
the Alliance of Philadelphia succumbed 
to heart disease and was found dead in 
bed on Tuesday, July 16, at his home. 
Mr. Wright was born in Phiiadelphia, 
March 24, 1860, was educated in its 
public schools and he was a lifetime 
resident of the city and its suburb, 
Lansdowne. After acquiring an office 
training of six years with a large manu- 
facturing corporation, Mr. Wright en- 
tered the employ of the North America 
in January, 1881, as a stenographer. In 
September, 1889, he was promoted to 
the position of marine clerk and in 
July, 1893, he became marine secretary. 
He was elected assistant secretary of 
the company in May, 1901, and secre- 
tary in October, 1908. He was also 
elected treasurer in January, 1912. He 
was secretary and treasurer of the Al- 
liance from its incorporation in 1904. 

Mr. Wright devoted much of his time 
to the Delaware County Building and 
Loan Association, of Lansdowne, of 
which he was the secretary. He was 
for many years an active worker in the 
Presbyterian Church, a fervent ad- 
vocate of prohibition and he held mem- 
bership in the City Club. 

The obsequies took place on Friday, 
July 19, and interment at Arlington 
Cemetery. The deceased is survived by 
his. widow, Mrs. Edith Davis Wright: 
two daughters, Mrs. Frank Crall, whose 








he does business. Mr. ALLEN says that 
while it is probable that we will al- 
ways have the rebater with us, he is 
certainly less of a menace to the serv- 
ice-giving insurance agent than he used 
to be when he operated as a rate cutter. 








ERNEST C. DIETZ 


San Francisco Insurance Man, Rallies to 
the Colors 





husband is in France, and Miss Isabelle 
Wright; and five sons, three of whom 
are in the National service. The sons 
are: Lieutenant Thomas C. Wright, 
Fort du Pont; Haviland Wright, West 
Point; Paul Wright, now in France; 
Franklin B. Wright, and William S. 
Wright. 

Orville Strong, who recently com- 
pleted 50 years service as agent of the 
Hartford Fire at Dodgeville, Wis., 
makes eight agents of the semi-centen- 
nial type now representing the com- 
pany. The oldest agent in point of 
service is J. F. Deatrick, who has ap- 
pointed in 1860 at Defiance, Ohio. Then 
comes E. P. Chancellor of Parkersburg, 
W. Va., appointed in 1862. Robert K. 
Dewey of Greenville, Ill., was appointed 
agent of the Hartford in 1863. James 

Moore, senior member of Moore, 
Case, Lyman & Hubbard at Chicago 
became an agent in 1864. James G. 
Lowrey of Pottsville, Pa. was ap- 
pointed in 1865. R. W. Terrill of Man- 
chester, Ia., secured the company in 
1865. Henry M. Brooks of Cleveland 
was appointed in 1866 and Mr. Strong 
in 1867. Mr. Strong has two sons that 
are associated with him in the agency 
and also in Strongs Bank at Dodgeville. 


George W. Biossom, Jr., of Fred S. 
James & Co., first lieutenant in the 
ordnance department cf the reserve 
army, has been commissioned captain, 
transferred to the chemical warfare 
service of the regular army, and is now 
at Lakehurst, N: J. ° 

Miss Carolyn Newhouse, bookkeeper 
and stenographer of the Indiana In. 
spection Bureau for some years past, 
has enlisted in the Red Cross service 
as a stenographer in the clerical force 
and will leave her present position 
Aug. 5, sailing shortly after for France 
Manager E. M. Sellers of the bureau has 
been having his own troubles through 
the loss of young men for military serv- 
ice, some seventeen having gone out of 
his force within the past few months, 
either for the army or for field work 
with the companies who are also hard 
pressed for men, and now that inroads 
are begun upon the girls in his office 
he regards the situation as becoming 
almost desperate. 


The Kentucky Actuarial Bureau now 
has five stars in its service flag, and is 
adding five more. L. E. Sleet, branch 
manager at Ashland, Ky.; W. B. Rob- 
ertson and L. A. Kissberger, of the 
local office, have been accepted for 
service, and expect to answer an early 
call. Ross Moore, of the Louisville 
office, has already gone, and also R. W. 
Wilson. , 











1918 








com- 
f the 
Wis., 
iten- 
com- 
it of 
5 ap- 
Then 
ure, 
‘t K. 
inted 
ames 
oore, 
cago 
s G. 
ap- 
Man- 
y in 
land 
rong 
that 
ency 
ville. 


ad S. 
| the 
serve 
tain, 
rfare 

now 


>eper 
1 In. 
past, 
rvice 
force 
sition 
ance 
u has 
rough 
serv- 
ut of 
mnths, 
work 
hard 
roads 
office 
ming 


| now 
nd is 
ranch 
Rob- 
f the 
1 for 
early 
isville 
R. W. 





July 25, 1918 


THE NATIONAL 





UNDERWRITER rs ff 





Genera 


| News of the States 








OHIO AND WEST VIRGINIA 


SHOWING FINE COOPERATION 








Superintendent Tomlinson of Ohio 
Goes After an Indiana Agent Writ- 
ing in Buckeye State 





COLUMBUS, O., July 24—A case 
just settled by Superintendent Tomlin- 
son of the Ohio department, shows how 
gladly insurance companies are co- 
operating with the department in rais- 
ing the standard of agents; and as a 
result N. P. Kershner of Green City, 
Ind., is without a license. 

Complaint was made that an agent, a 
resident of Indiana, was writing busi- 
ness over the Ohio line. He ordered 
supplies rushed to him and, it is said, 
represented himself as agent of two 
companies. Complaint was filed and 
one company said it did not have such 
an agent. The other company said 
that he was licensed for it, but if he 
was violating any insurance laws to 
revoke the license. This was done. 

The Ohio department stands _ for 
clean business, and all agents who can- 
not “come clean” will have to go. 





Norwood Retains Firemen 


The difficulty between the Cincinnati 
Underwriters’ Association and the offi- 
cials of Norwood, a suburb of Cincinnati, 
have, it is said, been adjusted. The town 
sought to conserve by crippling the fire 
department in laying off men. The un- 
derwriters threatened to raise the insur- 
ance rates if this was done. Now, 
promises of Mayor Engelhart of Nor- 
wood, to Leo Schweer, superintendent of 
the Cincinnati branch of the Ohio In- 
spection Bureau, to maintain the effi- 
ciency of the fire department, has settled 
the controversy. 





Working Up Sentiment 


CINCINNATI, O., July 24—The Cincin- 
nati Underwriters Association is making 
a personal solicitation of every member, 
urging every possible effort to attend 
the Cleveland convention of the National 
Association. Not only is the Cincinnati 
association making this effort among its 
own members, but it is also inviting the 
agents from surrounding cities and 
towns in Ohio, Indiana and Kentucky to 
accompany the Cincinnati delegates to 
Cleveland. Already promises have been 
received from agents outside of Cincin- 
nati that they will go with the Cin¢cin- 
nati group. These promises are coming 
from agents located in smaller towns 
who never would have thought of going 
except for this solicitation from Cincin- 
nati men. No doubt this plan could be 


— successfully in other communi- 
ies. 





Improvement Is Seen 


Private watchman service in Cincin- 
nati has taken a wonderful change for 
the better within the last several 
months. Firms who formerly seemed to 
regard their watchmen useful only for 
obtaining insurance credit are now look- 
ing upon them as real protection for 
their property, and insisting upon able- 
bodied and well-qualified men for the po- 
Sition. Not only are the large manufac- 
turing firms giving more attention to 
watchmen employment, but they are also 
building fences about their plants and 
taking other precautions to insure 
against fire loss. 


Ohio Notes 


The Twin City Fire agency in Cincin- 
nati has been taken over by the Nelson 
J. Edwards Company. 

A consolidation of the Seward-Slone- 
ker agency at Hamilton, O., and the 
agency of H. G. Taylor, has been affected 
by the purchase of the interest of J. W. 
Sloneker of the former agency, by John 
Seward and’ H. G. Taylor. Mr. Sloneker 
is retiring from active business. 

_The Cincinnati Underwriters Associa- 
tion in a special bulletin to its members 
has suggested that they put the enemy 
alien clause on all policies as a matter of 
safety. Special stamps for stamping the 
clause on the policies have been pre- 
pared and are already. being used by 
many of the agents. : 











F. C. VAN DUSEN, President 


sentation. 





JOHN D. McMILLAN, Vice-President 


Minneapolis warixe Insurance Company 


MINNEAPOLIS, MINNESOTA 
This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. 


WALTER C. LEACH, 


We can tell them to you. 








CENTRAL WESTERN STATES 


PEORIA LOSSES BEEN HEAVY 








State Fire Marshal Gamber Shows 
Results of Inspection Work in 
the Business District 





State Fire Marshal Gamber of Illi- 
nois has gotten out statistics showing 
the loss ratio in Peoria for 29 years 
preceding 1917. He finds that the aver- 
age was 70 percent. Allowing expenses 
of 40 percent, he shows that insurance 
companies have been operating at a 
loss of 10 percent in that city. He 
says that during the 29 years there has 
been no thorough system of inspection 
covering the business section. In 1917, 
however, State Fire Marshal Gamber 
assigned a corps of deputies to Peoria 
to make a thorough inspection of the 
business district. About 2,000 inspec- 
tions were made. Orders were issued 
for removal of serious hazards found 
to exist. Later in the year these orders 
were rechecked. 

Fire Marshal Gamber shows the bene- 
fit of the inspection system in casting 
up the records for 1917, which presents 
a loss ratio of 44 percent. While he 
does not give credit for the entire re- 
duction of the loss ratio to the in- 
spection system, he does believe that 
this contributed materially to the 
lessened fire waste. The twenty-nine 
year record in Peoria, as furnished by 
Fire Marshal Gamber, is as follows: 


Year Premiums Fire Losses 
1888 $ 244,696 $ 307,10 
1889 246,492 159,612 
1890 265,496 290,479 
1891 291,008 239,456 
1892 318,257 86,303 
1893 329,549 206,328 
1894 341,270 833,60 
1895 318,787 72,486 
1896 320,306 154,861 
1897 309,479 544,243 
Total.... $2,985,340 $2,144,231 


Ten year Loss Ratio—70 percent. 


Year Premiums Fire Losses 
1898 $ 282,759 $ 278,316 
1899 304,515 9,94 
1900 322,562 83,761 
1901 364,976 141,647 
1902 375,88 113,727 
1903 352,406 145,872 
1904 388,575 666,610 
1905 398,456 122,7 
1906 432,383 151,748 
1907 481,911 240,489 
Total.... $3,704,424 $2,044,891 


Loss Ratio—55.7 percent. 


Total 9 years—83 percent. 


ear remiums Fire Losses 
1908 $ 461,861 $ 603,580 
1909 470,478 278,348 
1910 1,17 188,9 
1911 472,656 402,721 
1912 419,873 196,743 
1913 498,896 363,844 
1914 444,206 370,441 
1915 396,323 96,561 
1916 453,092 717,764 

Total.... $4,098,555 $3,418,947 

Totals, 


27 yrs.$10,788,319 $7,608,069 
Average loss ratio—70 percent. 


Iowa Elevator grain salvage. ..$105,760 
Net Loos8—1916.......ccccceccccs 12,004 
The 70 percent loss ratio for 29 years 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 
os 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. | OSCAR E. STRAUCH, Asst. Secy 


E. A. KEELE 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 


Herrick & Auerbach, Managerg 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 





1898 Twenty Years ef Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 

An unsurpassed record for prompt 
adjustment and payment of all 
honest losses. 

Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 

Insurance in force over $17,000,000 


Premiums in force over 260,000 
F. L. TESCA CHAS. L. THURBER 
President Secretary 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, 9. 


Eureka F. & M. Ins. Co. 


Security Ins. Co, 
Organized 1864 


Organized 1881 





COMBINED STATEMENT 


Capital - = + = — $250,000.00 
Assets aim er - 4 942,227.98 
Surplus to Policy Holders « 624,198.79 





F. A. ROTHIER, Prest. ADAM BENUS, Secy. 
F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





Columbiana County 
Mutual Fire Ins. Co. 


Lisbon, O. 
1837 
Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a general 
business. 


- Our contracts have been good for three 
fourths of a century and are still good. 








Capital e bad = he — a q 
Assets (to protect policy holders) = < 
Net Surplus to policy holders 
Net surplus to stockholders - « 


6sth ANNUAL STATEMENT 

900,983.08 
$ 300,000.00 
pe 5,574,008.68 
2,650,983.09 


STUART MORGAN, State Agort, iwichigan, East Lansing 


CASHMAN & 


N. T. JULIAN, State 


EVANS, Gen’l Agents, Colorado, Denver 
Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indi 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklah 


olis, Ind. 
cana, Kanvos Gite Me 
sas City, Mo. 
Nebraska 


E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, 











Our insurance covers Fire, Theft, Public Liability and Property 
Damage in one Policy. 


Cars listing $ 500.00 or under, $ 8.70 
Cars listing 1,000.00 or under, 


Live agents wanted in Wisconsin. 


The Badger State Limited Mutual Auto Ins. Co. 


RHINELANDER, WISCONSIN. 


15.00 


Good commissions. 
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over $500,000, and as nearly as can be 
learned the fire losses were less than 
$220,900 for that year. 


Farm Situation in Wisconsin 


After the new farm schedule allowing 
a differential for northern and southern 
counties of Wisconsin had become ef- 
fective, differences of opinion concerning 
the application of: this schedule arose 
between the farm writing companies and 
Commissioner M. J. Cleary. As a result, 
Commissioner Cleary asked that the com- 
panies use an environment charge in 
rating farm risks, This, however, did not 
prove satisfactory, and few companies 
are now using the recently formulated 
schedule, but rather are charging south- 
ern Wisconsin rates for farm risks in the 
state, wherever located, and not writing 
business in the unprofitable sections of 
northern Wisconsin. Commissioner Cleary 
has now issued further requirements, 
such as the abolition of limits on hay, 
and other features that would appear to 
make farm business unprofitable. 

As a result of these differences in 
opinion, there will be a meeting between 
the representatives of the farm writing 
companies and a representative of the 
Western Actuarial Bureau and Commis- 
sioner Cleary about Aug. 1, in an effort 
to iron out the existing difficulties. The 
farm writing companies have had a de- 
cidedly unprofitable experience on busi- 
ness written in the northern part of the 
state and feel that some differential 
should be allowed. 


Audit Bureau’s Plans 


Illinois field men have received from 
the new Illinois Audit Bureau a map 
marking off the section of the state 
which is to report to the audit bureau 
in Chicago. All of the territory east and 
south of the dividing line will report to 
Chicago. This area comprises about 
three-fourths of the state, and this plan 
will abolish the stamping offices at Jo- 
liet, East St. Louis and Cairo. Under 
this arrangement practically the entire 
southern half of the state, which is vir- 
gin territory so far as stamping daily 
reports is concerned, will come under 
the jurisdiction of the audit bureau. The 
new arrangement is effective Aug. 15. 
The stamping secretaries in the north- 
ern and eastern: sections of the state, 
which are well organized, will be re- 
tained for the present. 


Will Train in New York 


J. W. Gregory, Michigan special agent 
of the American Eagle, who becomes as- 
sistant western manager for the Crum & 
Forster companies at Freeport, [1l., will 
spend about three weeks at the head 
office of Crum & Forster in New York 
City in August getting in touch with the 
organization, the policy of the general 
agency and the manner of conducting 
business. J. W. Robb, formerly.secretary 
of the American Eagle, is now at the 
head office of Crum & Forster, and there- 
fore is well acquainted with Mr. Gregory. 


District Meetings in Michigan 


The Michigan Association of Insurance 
Agents plans to hold district meetings 
during the year in different parts of the 
state, with the view of increasing its 
membership and also increasing its value 
to the members. The first of these will 
probably be held early in the fall. 


Michigan Notes | 


Grand Ledge, Mich., has placed an 
order for a motor driven chemical fire 
rig. 

The Piqua Company, a large wood- 
working plant at Marquette, Mich., lacks 
sufficient water for fire protection and 
the city has promised to feed more water 
gag 8-inch main that supplies the 
plant. 


A new combination hose wagon and 
gasoline fire pumper has been installed 
at the Madison Avenue engine house, 
Grand Rapids, Mich. The apparatus east 
of the river is now fully motorized and 
there are only two horse-drawn wagons 
on the west side. 


Muskegon, Mich., has voted to equip 
the two motor fire trucks with pumps, 
which will give the city four pumping 
engines and full motorized department. 

City Manager Moore, of Sault Ste. 
Marie, Mich., reports to the city commis- 
sion that the fire fighting equipment is 
antiquated and has little to commend it 
except the skill and faithfulness of the 
fire boys. Horses and apparatus are old, 
and he recommends new combination 
motor trucks and six full-time firemen. 


Verne Conn, cashier of the Farmers 
State Bank at Miami, Ind., has resigned 
to enter service in the Army, and has 
formed a partnership with E. R. Powell 
of that place, as Conn & Powell, by 
which firm his insurance interests will 
be looked after. Mr. Powell has also 
become cashier of the bank. Though Mr. 
Young is still a young man, his special 
agents speak highly of his ability as an 
insurance man. 








NEW REPORT ON KANSAS CITY 


Engineers of National Board Point Out 
Some Weaknesses in Fire Fight- 
ing System 





The National Board has made an in- 
spection of Kansas City, Mo., the report 
showing that the water supply and dis- 
tribution system have not kept pace 
with the growth of the city. It declares 
that there is need of further strengthen- 
ing the distribution system near the 
congested value district and a radical 
rearrangement of the method of sup- 
plying the West Bottoms is imperative. 
Kansas City still depends upon the pub- 
lic telephone in conjunction with a de- 
partment telephone system for fire 
alarm service purposes. Although the 
use of telephones has given good re- 
sults and the fire alarm service of the 
system is held to be a model of its 
kind, yet the report says that the city 
cannot be considered adequately pro- 
tected until a more accessible and re- 
liable system of transmitting alarms to 
the fire department is provided for in 
the high value districts. 


The values involved in the West Bot- 
toms, in the congested value district 
and in other parts of the city, make it 
imperative that an adequate and quick 
alarm system be provided at all times, 
including nights and Sundays. Such 
service cannot be given by the tele- 
phone system. 

The report says that the conditions 
in the congested value district have 
been somewhat. improved by the addi- 
tion of several fire-proof buildings and 
the installation of sprinkler equip- 
ments. The most serious condition is 
the many large areas, the lack of wide 
streets, the small percentage of pro- 
tective window openings and the large 
number of buildings with unprotected 
floor openings. The engineers say the 
fire department lacks adequate strength 
in engine capacity and is somewhat de- 
ficient in men at nights. These condi- 
tions, together with the compactness of 
the district without reliable fire breaks 
or barriers make a moderate probability 
of a fire reaching conflagration propor- 
tions and involving a large part of the 
district. The West Bottoms district was 
recently visited by a conflagration of 
considerable magnitude. Conditions are 
still such that other parts of the dis- 
trict may become involved, particularly 
as the water supply is very deficient 
as now operated. 


WILL AGAIN SEEK SURCHARGE 


Matter Will Probably Come Up in 
Kansas Immediately After 
Primary on Aug. 6 





TOPEKA, KAN., July 23.—A fur- 
ther application of the fire insurance 
companies to put into effect the 10 per- 
cent war surcharge in Kansas is ex- 
pected next month. When Judge Bates 
was in Topeka at the final hearing on 
the original application he announced 
that the companies were prepared and 
would make a fight for the surcharge in 
Kansas. The original application was 
withdrawn, 

Carey J. Wilson, insurance commis- 
sioner, announced that the withdrawal 
was without prejudice of any kind and 
shat he would be glad to grant any fur- 


Buckeye National Fire 


de ase DP een ae $100,000 


Insurance Co. 





ECON! 


Writing Business Through Ohio Agents 
OMIC MANAGE! 


Conservative Underwritin: 
MENT MAKING SPLENDID PROGRES: 








OHIO AGENTS WANTED! 








ne 








F.R. Ormsby, Pres. 


Capital $300,000 








III OM 


G.F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 





Joseph Winum, Treas. & Asst. Secy. 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - 


BUSINESS CONFINED TO OHIO 


$2,486,445.48 
E. SMITH, Secretary 








A. C. CUMMINS, President 





INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER MUTUAL FIRE 


Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER, OHIO 
JOS. E. SCHMIEDER, Secretary 











Incorporated 1911 
J. T. NELSON, President 


Retail Merchants Association Mutual Fire Insurance Co. 


FARGO, N. D. 
W. D. AUSTIN, Secretary 











Dayton Mutual Fire 


DAYTON 
Insurance Co., “oro 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 





E, J. Forney, Pres. J, M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance - $7,807,184.00 
Total Assets 412,915.16 











i\An Agency Company 








Indianapolis 





“Fire Insurance as ¥2u Would Write It’’ 


The Merchants Fire Insurance Co. of Indiana 
ce .. (A Stock Company) * 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank 





Ralph B. Clark, 
Secretary & Mgr. 














Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentechler Building 


HAMILTON, OHIO 
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ther hearing the companies might de- 
sire. But the showing made on the 
first application was not sufficient to 
cause the commissioner to allow the 
surcharge. 

It was agreed that no further appli- 
cation would be made until after the 
primary, Aug. 6, as several members of 
the department force are candidates for 
elections to various offices. Right after 
the primary the department officials will 
have plenty of time to consider a new 
application and make any investigation 
that may be desired. 





Predicts Federal Control 


OMAHA, NEB., July 23—That there 
will be an interstate federal body, with 
the same powers and plans as the inter- 
state commerce and bank organizations, 
to control the insurance business was a 
prediction made by Attorney General 
Willis Reed of Nebraska, speaking before 
the Nebraska Blue Goose at Omaha, 
Monday. 

“Six years ago, before the plan was 
hardly thought of, I predicted interstate 
control of commercial traffic,” said Mr. 
Reed. “I have seen it attained. I now 
make the same prediction for the insur- 
ance business.” 

He said such a plan would, by reducing 
expense to the companies and to the tax- 
payers, permit of lower rates. His idea 
is a centralized body, with power to 
supervise the making of rates and other 
provisions, and to whom the companies 
will be directly answerable. Thus, he 
said, will be the end of expense of forty- 
eight different kinds of reports, regula- 
tions, limitations and conditions, with the 
intricate routine they require, be done 
away with. Henry N. Wood, state agent 
of the North British & Mercantile, pre- 
sided at'the meeting. 


Situation at Lawrence, Kan. 


Although Lawrence, Kan., is one of the 
best equipped towns in the state from a 
fire apparatus standpoint, insurance com- 
panies are rather disturbed over condi- 
tions in the town, owing to the fact that 
it has been impossible to secure a suffi- 
cient number of men to man the appara- 
tus. Completely equipped with all the 
protective devices, the city has but six 
paid men and a chief, but at the dinner 
hour, should an alarm be sounded, it 
would be impossible to respond with full 
equipment, as it requires at least four 
men on a truck. 

It is said that a few of the large con- 
trolling interests in Lawrence are against 
any move that might require an addi- 
tional financial outlay. These interests 
own sprinklered risks and have blocked 
any move to increase the city’s expense. 
The attention of Fire Marshal Hussey 
has been called to the situation. 


Looking Over Field Material 


OMAHA, NEB., July 23.—P. T. Kelsey, 
manager of the western department of 
the Sun Insurance office of London, is in 
Omaha arranging for a special agent to 
represent his company in Nebraska, 
Iowa and South Dakota. 


Severe Dakota Storms 


Two hail storms of more than ordinary 
Severity are reported as having occurred 
in central North Dakota last week. Com- 
panies which have written hail business 
in the state over a wide area sustained 
rather heavy losses, and this damage, 
together with the recent hail storms in 
Kansas, has shoved the hail loss ratios 
of some companies up a few notches. 





Herberg Goes Into Service 


Benjamin Herberg, a former special 
agent for the Twin City Fire & Middle 
West Underwriters in the northwest, has 
gone into military service. 





C. C. Cox, Springfield, Mo., has been 
appointed special representative in that 
oe for the Federal Reciprocal Under- 

riters. 





John Burwald, ex-mayor of Davenport, 
Ia., has entered the fire insurance busi- 
ness, having taken the agency for the 
Alliance, Caledonian, and the Home Fire 
& Marine. 


J. J. Simmeringhas has purchased the | cannot use the three-fourths value clause 


interest of his partner in their agency 











F. H. Hawley, Presiden W. E, Haines, Secretary 
70TH ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 
LE ROY, OHIO 
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INS gona 05-5 ao ne ckcsles ce ecscesee's eo... 246,728 
Reserve for Reinsurance................... 2,523,332 
Imcrease ..............-. Caaawavedacadand . 155,556 
NE errr rrr rere rr ere . 1,473,483 
MMI oo oo Soe daiaive cdaccddesoseewoess .. 54,732 











TEXAS LOSSES LIGHT IN 1918 


Record of First Six Months Better 
Than Last Year, Which Was Not 
Unsatisfactory 


AUSTIN, TEXAS, July 23.—Ac- 
cording to returns-made to the Texas 
Fire Insurance Commission by the Na- 
tional Board the fire losses thus far in 
1918 are remarkably small and a source 
of satisfaction and hope with the com- 
mission. The reported settled losses 
returned in July totalled $1,319,271. The 
list included fires well into May, but 
cannot embrace all of the insurance 
losses because of the necessarily large 
number in course of adjustment and 
settlement. However, if the losses are 
even double that figure for the first six 
months of the current year they will be 
most acceptable. Last year was a good 
one for Texas with a loss ratio of but 
5614 percent, yet the total went to 
$7,424,851. It looks like another good 
year in Texas. It is needed after the 
lean years preceding 1917. No large 
fires or heavy losses have occurred in 
the state since May. With but five 
months to go, the goal looks good. 





Federal Arson Act Helps 


AUSTIN, TEXAS, July 23—The Texas 
State Fire Insurance Commission has 
been impressed by the reduced number 
of requests for: investigations of sus- 
picious fires. The reduction is attributed 
to the stringent provisions of the federal 
arson act, with a penalty of from 10 to 
30 years in a federal prison at hard 
labor with an added fine up to $10,000. 
The maximum Texas arson penalty is 5 
years, which is just half the federal 
minimum. 





All Now Relicensed 

AUSTIN, TEXAS, July 23—The other 
four Russian companies have been re- 
licensed in Texas, the Jakor, Rossia, 
Warsaw and Northern. The five pre- 
viously licensed were the First Russian, 
Second Russian, Russian Reinsurance, 
Moscow Fire and Salamandra. Commis- 
sioner Charles O. Austin, who held up 
the licenses, says that he had no inten- 
tion of being arbitrary; that his sole 
purpose was to prevent American funds 
passing into German hands or control of 
German agents. He added that when a 
showing was made that the money would 
not reach German domination he ac- 
cepted the affidavits and issued the li- 
censes. 


Made Agency Superintendent 
Victor A. Smith has been appointed 
superintendent of agencies of the T. E. 
Braniff Company of Oklahoma City. 
This is a new department in the office. 
Mr. Smith wil have charge of business 
development work and advertising. He 
was formerly advertising manager and 
purchasing agent for the State Mutual 
Life of Rome, Ga. 


Can’t Use Three-Fourths Clause 


The insurance department of Arkansas 
has notified companies that according to 
the opinion of the attorney-general they 


on policies covering real property in that 





at Lincoln, Neb. 











PENNSYLVANIA 


eS 
Fire Insurance Company 
E. G. RICHARDS, President 

Born on Independence Square, Philadelphia, in 1825, on 

the site of its present head office. For 93 years it has 
maintained the honor of its name and paid to Ameri- 
can policyholders more than $54,000,000.00. The 
honorable record of the past is a guarantee for the 
future to Agents and Policyholders. 


Branch Office: 76 William Street, New York 
Western Department: Insurance Exchange, Chicago 


REDFIELD & BATCHELDER 


GENERAL AGENTS 




















Hotel Dyckman 
MINNEAPOEIS, MINN. 
THE GOMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


TRACTOR 


INSURANCE 


SPECIAL 
POLICY 


SELF-IGNITION 
TORNADO 


—_— 


AUTOMOBILE DEPT. 


HANOVER FIRE 


INSURANCE CO. 
NEW YORK CHICAGO SAN FRANC S€O0 








soa Club Grill 


Exclusively European Plan—$1.50 aad upward 
Under the exclusive management of 
H. J. TREMAIN 























Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
J. W. McGINETY, S y. Indiana Pythian Bldg., Indianapolis. 

















state. 


A IT 
MARK INSURES 
OF QUALITY THE BEST 





St. Louis Lightning Rod Co. 


DeKalb and Trudeau Streets ST. LOUIS, MO. 














UNDERWRITING OFFICE 
(611 Insurance Exchange 
CHICAGO 


GAIUS W. HUBBARD, 
Underwriting Manager 


* J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


TOPEKA, KANSAS 


THE BIG COMPANY 
STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 


Writes Every Form of LIVE 
STOCK INSURANCE Issued 
by Any Company and Several 
Forms Written by No Other 
Company. 


R. G. REYNOLDS, Secretary 
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MOUNTAIN AND COAST FIBLD 





KENTUCKY AND THE SOUTH 


NEWS FROM THE EAST 



















NOW ENTERS AVIATION WORK 
Ernest C. Dietz of San Francisco, Well 
Known in Insurance Circles, in 
Government Service 














Pacific Coast insurance men will be 
interested to learn that Ernest C. Dietz 
of San Francisco, manager of the joint 
automobile department of the Home of 
New York and Standard Accident, has 
enlisted in the aviation corps, and re- 
ported for duty at Mather Field, Cali- 
fornia. Mr. Dietz is well known to 
Pacific Coast insurance men. having 
been engaged in the business at San 
Francisco for a number of years. After 
an extended experience in general 
agency and brokerage work, he joined 
the Home of New York several years 

ago when that company was issuing a 
joint automobile policy with the Fidel- 
ity & Deposit. The enviable record 
which he has made as a business de- 
veloper for the department led to his 
advancement several months ago to the 
post of manager in which capacity he 
continued to display a marked degree 
of ability. 































PROPOSES TWO DEPARTMENTS 





Oregon Official Thinks Insurance Com- 
missioner Should Not Be Fire Mar- 
shal Also—Other Suggestions 





SALEM, ORE., July 3.—State Fire 
Marshal Wells, in his annual report of 
the first year’s business of that depart- 
ment recommends the continuance of 
the department, but not as now con- 
ducted in connection with the office 
of the insurance commissioner, but as 
a separate state activity. He declares 
that the record for the first ten months’ 
business justifies its continuance. The 
expenses of the department are borne 
by a tax placed upon insurance com- 
panies operating in the state. 

He also recommends passage of a law 
leaving the penalty for the crime of ar- 
son as discretionary in the hands of the 
court upon recommendation of the jury, 
stating that the present penalty is so 
severe that it often results in acquittals, 
juries recoiling from convicting a de- 
fendant for a crime to which is attached 
such heavy penalties. He also asks for 
passage of a law giving power to sub- 
poena witnesses and examine them under 

oath at the instance of the fire marshal. 
He also asked that should a fire occur 
it be made prima facie evidence of the 
carelessness of the person in control of 
the property where the fire originates 
and the burden be placed upon him to 
prove absence of such carelessness. 

Total fire losses paid in Oregon for 
1917, the report shows, aggregated $1,- 
511,049, upon insurance at risk amount- 
ing to $10,943 339. The losses were paid 
on a total of 2,164 fires. 














































Closing Up Jennings Business 


SAN FRANCISCO, CAL., July 24.—C. P. 
Jennings, the Chicago broker, is visiting 
San Francisco to close up the affairs of 
his father, Joseph C. Jennings, the local 
broker and one of the oldest general 
agents on the Pacific Coast, who died 
this month. Thirty years ago the older 
Jennings was one of the most active gen- 
eral agents at San Francisco, but has 
been living quietly. transacting little 
business, but retaining his membership 
in the Brokers Exchange. 





Coast Field Changes 


Clinton A. Lothrop, who has been in 
the local agency business at San Ber- 
nardino, Cal., is appointed special agent 
for the Liverpool & London & Globe 
in southern California. 

Harold M. McKnight, a former Los 
Angeles local agent, who was recently 
appointed special agent for the Liverpool 
& London & Globe in the Pacific North- 
west, with headquarters at Spokane, has 
resigned because of being called to the 
eclors. 

‘A. N. Bushnell, recently appointed spe- 
cial agent for the St. Paul and American 
Central in the Pacific Coast field, has 
been assigned to cover southern Mon- 
tana, with headquarters at Billings. Fred 
E. Weatherwax, who has heretofore cov- 


WHISKY PRICES GONE DOWN 


No Moral Hazard Involved Where 


favorable legislation at Washington in 
connection with liquor, and prohibition 


bond was quoted at $3.10 per gallon. 





Liquor is Held in Bond in 
Warehouses 


LOUISVILLE, KY., July 23.—Un- 


movements in various states, has re- 
sulted in the market slumping consid- 
erably. A few weeks ago whisky in 


Ten days ago it dropped as low as $1.50, 
but has since rebounded and is now 
worth about $1.50 a gallon for the 
younger ages, such as fifteens, sixteens 
seventeens. There is practically no de- 
mand for older whiskies, and $2 a gal- 
lon represents a fair price for most 
ages. While the market was out of 
sight much whisky was insured at the 
$3.10 valuation. However, as whisky in 
bond is under government supervision, 
the moral hazard is not increased by 
the reduction in values. One of the 
most prominent distillers, in discussing 
conditions, stated that the older ages 
were not in as great demand as the 
younger ones, and that in some cases 
could be purchased for less than young 
whisky. He further stated that $2 a 
gallon represented a fair valuation for 
practically any of the bonded whiskies 
at this time. 


Will Fight Double Tax 


LOUISVILLE, KY., July 23—The Louis- 
ville Board of Fire Underwriters plans to 
take up the question of a double tax 
which is to be placed on the agents of 
the state and county authorities carry 
out present plans. At the present time 
the companies are paying to the state 
and county a 2 percent tax on premiums 
and a 2% percent tax to the city. The 
state and county tax people are endeav- 
oring to tax all agents on all open 
accounts as of July 1. As the companies 
have already paid taxes on premiums as 
upon this date, the outstanding accounts 
of the agents represent premiums which 
have been paid, but upon which the 
agent individually hasn’t made collec- 
tion as yet. If such moneys are taxed 
it will represent a double taxation issue, 
and is bringing out considerable argu- 
ment. 








Will Oppose Reclassification 


LOUISVILLE, July 28—Rumor has it 
that the National Fire Underwriters As- 
sociation is considering changing the 
classification of Louisville from Class 1% 
to Class 3, basing its tables on conditions 
which existed in April, 1915. The Louis- 
ville Board of Trade has announced its 
intention of opposing the action, and 
attention is called to the many fire-fight- 
ing improvements recently installed and 
the increased water facilities as argu- 
ments in favor of the city remaining in 
its present classification. 


T. J. Connelly. who has been in part- 
nership with P. L. Fitzgerald in the local 
business at Lafayette, Ind., has disposed 
of his interest in the agency, having en- 
tered another line of business at Peoria. 
Tll. Michael G. Ricks will succeed Mr 
Connelly at Layfayette as a partner in 
the agency. 








will now handle the northern part of 
the state, with the headquarters at 
Great Falls. 

Lyman M. Hale, special agent for the 
Edward Brown & Sons General Agency 
in northern California, has been called 
into department headquarters at San 
Francisco as office manager. R. S. Shaw, 
who has been special agent for the Em- 
ployers Liability in the Sacramento Val- 
ley, succeeds Mr. Hale. 


W. M. Klinger 


SAN FRANCISCO, CAL. July 24.—W. 
M. Klinger, who retires Sept. 1 as gen- 
eral agent of the automobile department 
of the London & Lancashire & Orient on 
the Pacific Coast, has effected a connec- 
tion with the St. Paul Fire & Marine and 
will be associated with Ben J. Goodwin 
and eKay in handling the com- 
pany’s automobile business. 


=—_—_- 
Visiting the Mountain Field 
General Agent W. T. Benallack, of the 
Michigan Fire & Marine, is on a trip to 
the Rocky Mountain field, visiting the 
company’s general agent at Denver, E. J. 


Companies 


COMPLAIN OF ENEMY CLAUSE 





Guaranteeing Mortgages 
Say Injustice Is Done Where Rider 
Is Used Universally 


NEW YORK, July 24.—The New 
York Title & Morggage Company of 
New York City, complains of the New 


York Fire Insurance Exchange recom- 
mending that all agents attach the 
enemy rider to all policies. 


It declares 
that the universal use of this endorse- 
ment, where policies run to mortgagees, 
vitiates the insurance, if the owner or 


any one of several owners should be an 


enemy and is therefore unfair to the 
mortgagee. The mortgage company 
declares that it will be glad to cease 
writing insurance payable to that com- 
pany or “owner of the mortgage guar- 
anteed by the company.” Assistant 


General Counsel Doyle of the National 


Board says if the title and mortgage 


companies will have all contracts in 
which they are interested to be so 
drawn that they do not run to the bene- 
fit of undisclosed interests the National 
Board will recommend that such poli- 
cies be issued without the use of the 
enemy clause. 


MIDDLE DEPARTMENT MEETING 


Instruct Agents to Attach Alien En- 
emy Clause to All Policies—New 
Members Admitted 


ATLANTIC CITY, July 20—Among 
the matters discussed by the special 
agents who attended the quarterly 
meeting of the Underwriters’ Associa- 
tion of the Middle Department, held at 
Atlantic City on July 17, were the ne- 
cessity of avoiding repetition of notifi- 
cations to local agents because of the 
depletion of office staffs by the “war, 
higher postal rates and the general in- 
crease of the cost_of oe enter- 
ig into correspondence; and the aug- 
mented fire destruction, ascribable to 
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compulsory employment of inexperi- 
enced labor and the speeding up of in- 
dustries producing and establishments 
handling war supplies. Action was 
taken on the Alien-Enemy Act and it 
was decided to instruct writing agents 
to attach the clause to all policies, 
Philip Burnham, western Pennsyl- 
vania special agent of the North 
America, was elected a member of the 
executive committee to fill the va- 
caney caused by George R. Fulton be- 
ing appointed to a home office position 
by the Automobile of Hartford. The 
following new members were admitted: 
Walter C. Leach, secretary, Minneapolis 
Fire & Marine; Edward W. Butcher, 


secretary, Petersburg Insurance Com- 
pany; and these special agents: A. C. 
Gruber, County Fire; Chas. A. Hahn, 


Albany; G. W. Graham, New York Un- 
derwriters; P. H. Eckert, Globe of Pitts- 
burg; William T. Evans, Philadelphia 
Underwriters; Herbert Jones, New York 


Underwriters; James M. Dorsey, Hum- 
boldt Fire; Mr. Garland, Agricultural; 
G S. Petrik, Atlas; H Masters, 


Standard Fire of Hartford; O. H. Wes- 
ley, State of Pennsylvania. 

All of the states comprising the Mid- 
dle Department territory were well rep- 
resented at the quarterly meeting, the 
attendance from Philadelphia being un- 
usually large. The chair was occupied 
by President Hubert W. Chapman. 





Goes With the Concordia 


George L. Mager, who recently re- 
signed as,assistant secretary of the 
Western of Pittsburgh, has been ap- 
pointed New Jersey state agent of the 
Concordia. 


Getting a Good Plant 


NEW YORK, July 24.—Regularly en- 
tered in New Jersey, New York, Pennsyl- 
vania, Illinois, Indiana, Ohio, Michigan 
and Louisiana, the United British of 
London has already made a number of 
desirable agency connections, and will 
make still others as proper openings 
suggest. 

Among other appointments effected are 
the following: Crum & Forster, New 
York City; Stokes, Packard, Houghton & 
Smith, Philadelphia; T. C. Moffatt & Co., 
Newark; C. J. Adams & Co., Atlantic 
City; A. Rippey, Jersey City, and H. S. 
Kaufman, New Orleans. 

The United British is managed in the 
United States by C. P. Stewart & Co., the 
active direction of the fire branch being 
in the hands of George A. Viehmann and 
Gresham Ennis, who are as well, respec- 
tively, the president and vice-president 
of the New Jersey and the New Bruns- 
wick Fire. 


Guardian Entering the East 


NEW YORK, July 24.—Application for 
entry into New York, New Jersey, Penn- 
sylvania and Massachusetts has been 
made by the Guardian Fire of Salt Lake 
City, Utah, which wlll be represented in 
the east by the James J. Boland Com- 
pany, of Scranton and New York City. 
The Guardian has a paid-up capital of 
$200,000, assets of nearts $600,000, and a 
substantial surplus. It has been confin- 
ing operations to its home territory for 
the past five years, but figures the pres- 
ent time opportune for branching out. 
Writing straight fire insurance only, the 
company will seek business through rec- 
ognized agency channels. 





Eastern Notes 


The New England Insurance Exchange, 
at its July meeting, formally voted to 
apply the Trading with the Enemy clause 
to all policies at once. Similar action 
od ahaa been taken by the Boston 
oar 


Martin F. Bartlett, special agent of the 
Queen in Maine and New Hampshire, 
died at his summer home last week. 
He was a member of the firm of Boothby 
& Bartlett Company at Waterville, Me., 
the local agency there. 
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Losses of the Week 








OSSES have not been very heavy 
during the past few weeks. There 
have been numerous forest fires in the 
northwest. 
* *K * 

St. Louis, Mo., July 16.—The five-story 
brick building, 413 North Seventh street, 
basement and first floor occupied by 
Barnes Shoe Company. Fire damage to 
stock in basement, 60 percent. Insurance 
on stock, furniture and fixtures: 


Netherlands .$2,500 Auto ........ $2,500 
State of Pa.. 2,500 Sun Und...... 2,500 
Firemens .... 1,500 Pa. Fire...... 2,500 


4,500 Old Colony... 2,900 
* *K 

St. Louis, Mo., July 16.—The Lothman 

Cypress Co. suffered a $70,000 loss. In- 


L& L. & G.. 





Insurance: 

gC $11.000 
Citizens .... 2.500 
Firemen’s Fd. 4.000 
Franklin 2.500 
Ger. Amer... 3,000 
Hartford .... 6.000 
HOME 22.66%. 10,000 
Pa. Fired. oi. 5,000 

* 


Insulating Co. 


surance. 
Bid.. Fi... —S Niag. Detr’t.$ 5,000 
Ger. Alli.. 2,500 Nor. Union.. 5,000 
Lon. -Assur.. 5,000 Grt. Amer.... 5,000 
Royal ....... Citizens .... 5,00 
Conn. Springfield .. 30,000 
Aetna. Phoenix 15,000 
Home Continental... 2,500 
St. Paul E Milw. Mech.. 2,500 
Urbaine i New Hamp... 5,000 
Fire Assn : Lon. Assur... 5.090 
Michigan 4 Farmers .... 12,500 
Home Und... 5.000 Brit. Und.... 10,009 
N. Amer. .... 5,000 Queen «-.. 10,000 
Roch. Ger Western .... 5,000 
11). ee 10.000 Detroit ..... 2,500 
Firemens ... 5,000 Royal ...... 12,500 
N. Y. Und.. 10.000 Ger. Amer 7,500 
Fmn’s Fund. 5,000 Franklin -. 10,000 
Ss. U. 0,000 Merchants .. 5,994 
a Und.... 5,000 Generale .... 5.090 
&L & G.. 30.000 Imperial . 2.500 
Netheviand .. 2,500 Atlas - _2,500 
State of Pa.. 2,500 New Haven . 2.500 
Amer. Cent... 2,500 Coml. Un 15.000 
Duquense ... 10,000 Hanover .... 2.509 
Niagara .... 5,000 Prov. Wash... 4.99% 
Westchester. 5,000 Agricultural. 2599 
Am. Eagle .. 5,000 City of N. Y. 5000 
National .... 25,000 Hartford .... 10.099 
Northern ... 15,000 Natl Libertv. *%"%% 
Springfield 7,500 Union-Paris.. 2.900 
Westchester. 7,500 Palatine 5,000 
Brit. Amer... 22,500 és 


New Castle, Ind., July 18.—There is a 
$2,700 loss to the New Castle Casket Co. 


Phoenix ... 
.-Wash.. 


Ohio Farm... 


* 


St. Paul, Minn., July 25.—The Northern 
i suffered a 10 percent loss. 


The total amount of insurance under 
general form is $202,900. Insurance 
(partial list): 

Hartford ....$20,000 Aetna ...... $20,090 
Ger. A'li..... 15,000 Atlas ....... 20,04 
Phil. Und.... 12.500 Springfield .. 19.999 
Roch. Ger.... 10. — Coml. Un.... 10.000 


* OX 
Richmond, Va., Sly 23.—Practically all 
the insurance on Shockoe Mills and the 
warehouse of the Powhatan Lime Com- 
pany, destroyed by fire at Richmond, Va., 
last week, was carried by millers’ mu- 
tuals, it was stated. Both plants were 





owned by Warner Moore & Co. A valu- 
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able stock of corn, oats and meal was 
contained in the mill, and there was vir- 
tually no salvage. What escaped the 
flames was so badly damaged by water 
as to be practically worthless. The loss 
was placed at $75,000. Incendiarism was 
suspected, but this theory was later 
abandoned. Experience gained from the 
$300,000 fire in the same district a few 
weeks ago came in good stead. In that 
fire the water supply proved woefully in- 
adequate. As a result, the city water de- 
partment installed a fire gong in its 
storehouse at Madison and Canal streets, 
so as to cause no delay in opening valves 
which enable the supply from the new 
reservoir to merge with that from the 
old. This arrangement was put to its first 
real test last week and it worked excel- 
lently, affording all the water firemen 
wanted. 
* * * 


Montpeiler, Ind., July 25.—The $18,000 
loss to the stock of the general store of 
the Arnold & Purman Co. involves the 
following companies: 


Amer., N. J....$4,000 Orient ....... $3,000 
Germania ....10,000 Phoenix ..... 5,000 
Inter State... 2,500 Penna. ....... 4,500 
Ind. Ret. Mer. 8,500 Sterling...... 3,500 
State of Pa... 3,000 Westchester... 2,000 
Ohio Farm. .. 2,000 
* * * : 
Detroit, Mich., July 18.—There is a 


$6,000 loss to the Swedish Crucible Steel 


Co. Property insured under general 
form. Insurance: 

Coml. Union.$10.090 Fid.-Phen. ...$5,000 
L. & L. & G.. 10,000 Phoenix ..... 5,009 


Prov.-Wash.. 11,000 
*x * * ; 

St. Louis, Mo., July 14.—There is a total 
loss to the stock and fixtures of the J. 
F. Conrad Grocery Co. 

* * * : 

Des Moines, Iowa, July 16—There is a 
total loss to the ~~ Furniture Co, 

* * 


Glidden, Wis., July 19.—There is a 
$70,000 loss to the drum factory of the 
Northern Wood Kew y Co. 

*x * 


Granite City, UL, July 16.—There is a 
$16,450 loss to the Kettle River Co. In- 


Firemens ...$11,000 Prov.-Wash..$ 7,500 


| ee 5,000 Coml. Un..... 27,500 
pe dag ere 5,000 Palatine 5,000 
Natl Un...... 10,000 L. & L. & G.. 39.909 
North. Eng... 10,000 Sun . 5,000 
Hartford .... 30,000 F’men’s Und.. 5.000 
Home ....... 45,000 Atlas ....... 15,000 
Franklin . 10,000 Fid. Phen... 30,000 





Are Some Given Less 
Insurance for Same Money? 




















Question—Casualty and fire compan- 
ies, in writing collision insurance on 
automobiles, use the same rate book, 
and there appears to be a variance as 
to the limit of collision granted under 
a casualty policy and under a fire and 
theft policy. Some of the casualty com- 
panies are writing collision insurance, 
the limit of which is based on the in- 
trinsic value of the car in case of total 
‘loss, and it is so stated in their policies. 
Fire companies writing collision do so 
by attaching a collision clause of stand- 
ard form, which does not say anything 
about the limit of collision indemnity. 
Some claim that the collision protec- 
tion under a fire policy is limited to 
the amount of fire insurance carried, 
while others contend that the limit is 
the intrinsic value of the car. 


Hypothetical Case Submitted 


“A” takes out a collision policy in an 
indemnity company on a type of.ma- 
chine that costs him $25 for colfision 
protection, which policy states that in 
case of total loss the limit of the colli- 
sion damages is the intrinsic value of 
the car. “B” and “C” buy the same 
kind of car. “B” takes $1,500 fire and 
theft insurance, while “C” takes only 
$1,000 fire and theft insurance, and each 
of them take collision insurance which 
costs them $25, the same premium that 
“A” is charged in his casualty policy 
for the same protection. Now these 
three cars. are each valued at $2,000: 
according to “A’s” policy, in case of 
total destruction of the car he would 
receive $2,000 if the car was destroyed 
the next day through collision, and I 
would like to ask someone to reconcile 
the contention of some that “A” would 
draw $2,000: “B” would draw $1,500 
and “C” $1,000, each of them paying 
the same amount of money for the 
same protection as to collision. 

Now, if it were the intention of the 
fire companies to limit this. collision 
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protection to the amount named in the 
fire policy, should they not have men- 
tioned same in the collision clause they 
used? 

I should like to have an explanation 
from some of the insurance lights of 
the country. 

Answer—You have raised a very inter- 
esting point. No one seems to be willing 
to be quoted on the subject. However, 
the views of several prominent under- 
writers and authorities, some connected 
with casualty and some with fire com- 
panies are interesting. A prominent cas- 
ualty man says: 

It is true that collision insurance may 
be written either by endorsement to a 
valued fire policy or to a nonvalued fire 
policy at the same price. However, there 
is not nearly so much confusion because 
of this as might first be expected. In the 
first place, the car valued at $2.000 
(which is referred to in the inquiry) 
could not very well be written for $1,500 
by one company and $1,000 by another 
company. The rules are fairly strict, as 
I understand them, so that the amount 
of insurance permissible is standard 
among all companies, same being on 
the average fairly close to the actual 
value of the car. That would mean that 
if the car is valued at $2,000, the valued 
policy would probably be written for an 
amount very close to that. Furthermore, 
it is also true that a total collision loss 
is a very rare occurrence, and it is only 
when total or almost total losses are en- 
countered that the distinction is found 
between the valued and nonvalued poli- 
For all partial losses, settlements 
must necessarily be made on practically 
a nonvalued (or intrinsic value) basis. 


Fire Underwriters’ Views 


The question raised in this letter has 
been presented to prominent fire under- 
writers whose opinion may be summar- 
ized as follows: This question is an old 
one; in its essence it is that of the valued 
versus the nonvalued or intrinsic value of 
the car. Collision insurance covered by 
casualty companies under their contract 
covers to the intrinsic value for the sim- 
ple reason that there is no limit of lia- 
bility stipulated in the contract, whereas, 
under the fire companies’ contract the 
limit of insurance governs the amount 
for which the company will be liable. 
Of course, a great deal would depend | 
upon the value “A,” “B” and “C” place | 
upon their respective cars. | 

In the case in question we assume all | 
three cars are of the one make and 
style with the market value $2,000. “B” 
takes our fire and theft insurance on 
his car, placing the value at $1,500; “Cc” 
does likewise, placing value at $1,000. 


Say Limit Applies 


If each of the aforementioned assured 
were to place insurance up to and in- 
cluding value of car there would be abso- 





lutely no question as to the valuation 
which the companies would pay for total 
loss by collision, but in the cases men- 
tioned the valuation in case of either fire 
and theft or collision the liability of the 
respective fire companies would be gov- 
erned by the face value of the policy, 
owing to the phraseology of the fire com- 
panies’ collision form, which reads “In | 
consideration of an additional premium 
this policy also covers, 
subject to its other conditions, damage 
to the automobile and/or equipment 
herein described.” In such policies the 
sum stated is the limit of the policy. 


Inequality Not Very Real 


It is pointed out, however, that the 
inequality shown in the question submit- | 
ted is more apparent than real, since it | 
refers only to a total loss. | 

Total losses or those so nearly total as | 
to reach the limit of the policies would 
be the only ones affected. Such losses 
are rare. The great bulk of the losses 
caused by collision are partial losses, in 








which cases under both fire and casualty 


policies, the assured would 
same procedure of settlement. 

It is estimated that 30 percent of the 
value of the car is the limit of most 
collision losses, and essentially collision 
insurance is an adjuster’s problem. 
chance of a loss exceeding the smallest 


meet the 


of the limits mentioned is so remote as 
to render unnecessary any reduction in 
the premium. There is no real inequality 


or injustice and the present practice 
seems the most practical solution of the 
problem. 

What Lawyers Say 


In addition to underwriters the ques- | 


tion was submitted to lawyers conversant 
with insurance problems, and here the 
opinion was met that under the existing 
policies of the fire companies the com- 
panies would stand a good chance of 
being held liable for the intrinsic value 
of a car in such a case as is here put. 
The point has never yet been legally 
decided, but the fact that casualty and 
fire companies use the same rate book for 
collision insurance and that the practice 
in adjusting losses by the casualty com- 
panies considers the intrinsic value of 
the car would very likely decide the 
court to interpret the fire policy along 
intrinsic value lines. 

The ‘other conditions” of the policy 
mentioned as governing the _ collision 
clause placed upon fire policies would 
not necessarily be held to refer to the 
value stated in the policy. In collision 
it may be stated that the fact that no 
court decision has as yet been had upon 
this question may be taken as showing 
that there is really no great inequality 
between the policies, when it comes to 
the final test of adjustment of losses. 
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| CHANGES TO STOCK COMPANY 


‘Interstate Mutual Automobile of Rock 
Rapids, Ia., Alters Its Plan 
of Organization 


The Interstate Mutual Automobile of 
Rock Rapids, lowa, has now changed 
to a stock company after a conference 
with the Iowa department. All the 
assets of the mutual are assumed and 
extended insurance of nine months is 
given to mutual policyholders. The 
stock company will continue business 
with the same methods in general as 
have been followed by the mutual mak- 
ing no particular change in agency 
representation. The same class of 
risks will be written with slightly in- 
creased rates amounting to about 5 
percent. The organization started in 
May, 1916, as an assesment company 
and Dec. 1, 1917, it changed to a re- 
serve mutual. Its premium income in 
1916 was $24,777, in 1917 $77,834 and 
the first six months of 1918 $118,097. 
It has been operating in Iowa and 
South Dakota since 1916, and _ has 
something like 500 agents. In the near 
future it will enter other states. The 











It is the Age of the Specialist. 


The Security Automobile Mutual Ins. Co. 


' YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 
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liability is unlimited. 
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INDEMNITY MUTUAL MARINE ASSURANCE CO. 


Surplus United States Statement, $ 461,101 Surplus - - - - - - $1,348,075 
Surplus Home Office Statement - - 11,727,022 THE TOKIO MARINE AND FIRE 
UNITED STATES LLOYDS. Inc., of NEW YORK, ure es ronan LiPan 
— (Marine Department) 
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In addition to this each subscriber’s 
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THE ROYAL EXCHANGE ASSURANCE 
(Marine Dept.) OF LONDON, ENG. 


Surplus United States Statement, $562,916 
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mutual’s assets at the time of the trans- 
fer were about $83,000. As a stock 
company its assets are $208,080. Its 
paid in capital is $100,000 and author- 
ized capital $200,000. Its unearned 
premiums amounted to $80,955. E. A. 
Tonne, the secretary and general man- 
ager, is the main man in the company. 





NO ACTION AT THE MEETING 





National Conference to Gather Views 
on Monthly Reducible Policy— 
Next Session in Fall 





The regular monthly meeting of the 
National Automobile Underwriters Con- 
ference was held in New York last week 
and the monthly reducible policy was 
discussed. Nothing, however, was done 
towards its adoption except plans for 
an exchange of views of the members 
on the policy, the result of which will be 
taken up in the fall. 

The new collision rates, including the 
$50 deductible clause, have been adopted 
by the Pacific Coast Conference, which 
now makes them applicable to the 
whole country. 

This meeting was the last till sum- 
mer is over, when the monthly meet- 
ings will again take place, the first be- 
ing held most probably in the latter 
part of September. 





TRAILERS USED IN DETROIT 





Increased Industrial Activity Will Soon 
Make Truck Attachments Impor- 
tant Automobile Insurance 
Factors 


DETROIT, MICH., hits 24.—More 
automobile truck trailers are in use in 
Detroit than any other city in the 
United States. It is the exception 
rather than the rule to see a heavy 
truck on the street in Detroit to which 
a trailer'is not attached. This does not 
apply, of course, to lighter trucks, but 
vehicles used for hauling heavy mate- 
rial will invariably have attached to 
them a good sized trailer. 

With industrial conditions as they 
are, the use of the truck trailer will un- 
doubtedly spread rapidly to other cities 
and will become, before long, an im- 
portant automobile insurance consid- 
eration. Up to the present time com- 
panies have been writing them at the 
same rates and on the same basis as the 
trucks themselves. Many underwriters 
feel that the insuring of an automobile 
trailer carries with it a greater colli- 
sion hazard. There is a greater possi- 
bility of damage to the trailer when 
corners are turned too sharply, and 
passing drivers are often unable to de- 
termine whether a trailer is attached to 
a truck or not and cut in to pass the 
truck in the rear too soon, resulting in 
a collision. There is already some talk 
among automobile men of charging 
slightly higher collision rate on auto- 
mobile trailers. 








CAUSES OF AUTOMOBILE FIRES 


Practically All Blazes Are Preventable, 
Says Instructor in School—Back- 
fires Should Be Harmless 


Clyde H. Pratt, of the Cleveland Au- 
tomobile School, in an article in one of 
the Cleveland papers last week, dem- 
onstrated that most automobile fires, 
as well as other kinds, are preventable. 
The principal cause of fires from within 
the car, he said, is backfiring, and the 
chief thing that leads to backfiring is 
a mixture of gasoline too lean when it 
is fed into the cylinders. In cases of 
this kind a sheet of flame bursts from 
the air intake of the carburetor and if 
there is anything inflammable in reach 
a fire is liable to follow. To prevent 
this the drip pan should be kept well 
drained and all oil and grease should 
be removed. All leaks should be re- 
paired and the carburetor should be 
kept clean and in good shape. 

Fast driving may cause fires, since 
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the exhaust pipe often becomes very 
hot. Any woodwork near it should be 
kept free from oil and grease. The ex- 
haust pipe also becomes heated from 
retarded spark. It is always well to 
keep close watch under such conditions 
as mentioned. 

Leaks in the supply pipe may allow 
enough gasoline to run onto the garage 
floor to cause a fire when there is a 
blaze near. Under circumstances of 
this kind fires are generally the result 
of a hurried departure, insufficient time 
being given for the vapor to escape. 
Another frequent cause is short-circuit- 
ing of ignition or light wires. This may 
result from a tool or some metal falling 
across the terminals and thus causing 
a spark. This can be minimized by 
keeping all the parts clean and all gas- 
oline drained from the drip pan. Spon- 
taneous combustion may occur in oily 
or greasy rags or waste, just as in other 
places. Therefore, it is always well to 
keep such things away from the car. 





Draftees Take Advantage 


DES MOINES, July 23.—Sheriff Griffin, 
representing the sheriffs of Iowa, an- 
nounces a concerted movement to secure 
radical legislation designed to check 
automobile thievery, which is increasing 
alarmingly. The sheriff advocates stiff 
penalties. He has discovered that much 
of the auto thievery is on the part of 
draftees who are to be called to army 
service. These fellows, when caught, ap- 
peat to the patriotic impulses of the 
owners of the machine, who forgive 
them. Hence the thief, making his get- 
away, tries it again. 





Theft Situation in Oklahoma 


It is thought that in due course the 
theft situation as to automobiles in 
Oklahoma will be improved. Probably 
the highest loss ratio is in Tulsa, the oil 
field and the territory adjacent to Mis- 
souri. Those who have looked into the 
automobile situation in Oklahoma at- 
tribute the numerous thefts chiefly to 
boot-leggers that bring liquor over from 
Missouri to Oklahoma, which is a dry 
state, and in most cases automobiles 
have been stolen for transportation pur- 
poses. Companies have lost much money 
en automobiles in Oklahoma. 





Would Reclassify District 


Traffic conditions in the District of Co- 
lumbia have become so bad, due to the 
increase of 112,000 in the population of 
the city during the past year and the 
large number of visitors who bring auto- 
mobiles, that the companies are expect- 
ing bad experience there on automobile 
liability. The city formerly took the same 
liability and property damage rates as 
Cleveland, St. Louis, Kansas City and 
other cities of its size, but was not 
changed this year at the time rates were 
changed in those cities. There is a grow- 
ing sentiment that it should now be 
classed at least as high as those other 
places. The dollar-a-year men who are 
numerous in the national capital have 
contributed no little amount to the car 
population. One of these men is known 
to have brought six different automo- 
biles to the city for the use of himself 
and the various members of his family, 
and all are in use in the conduct of his 
work and the entertainment of visitors 
and army and navy officers. 





The American Eagle Fire has been 
elected to membership in the Western 
Automobile Underwriters Conference. 








GOING AFTER THE BUSINESS 





American Foreign Insurance Associa- 
tion Will Make Survey Preparatory 
to Extending Company Opera- 
tions 


NEW YORK, July 24.—At a meeting 
today held at the office of the Home, 
of members of the American Foreign In- 
surance Association, constitution and by- 
laws were adopted and a committee ap- 
pointed to nominate the board of direc- 
tors to report at the next meeting. This 
meeting will convene in about a month, 
such time being necessary for printing 
of constitution and by-laws and other 





mechanical details. This meeting 
marks a long step in advance in the de- 
termination of American companies in- 
telligently and actively to enter the for- 
eign insurance field in accord with 
world-wide expansion of business in 
conjunction with the development of 
foreign fields through shipping and 
banking. South America will be the first 
field to be surveyed for possibilities of 
business and an active campaign in- 
augurated to secure for member com- 
panies a share of the business. 


If you want to have some fun, take a 
wallop at the Hun. Buy War Savings 
Stamps today. 
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ILLINOIS MISSOURI 
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“IOWA 





ILL., WIS., IND. 
Cc.H. TAY LOR 
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ADJUSTER oF WIRE TOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bidg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 








ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 





a specialty. 
ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat'l Bank Bldg., Champaign, Ill. 


Western Union or Long Dist. ‘hone (Office 1 147, Res, 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. 
618 W. Jefferson Springfield. Illinois 





ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 
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KANSAS 
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R. B WARREN, Manager, Wichita, Kansas. 


KANSAS 


JOHN M. KINKEL W. P. KINKEL 

KINKEL ADJUSTMENT AGENCY 

+ FIRE, TORNADO aad AUTOMOBILE 
LOSSES ADJUSTED 


HUTCHINSON . . KANSAS 
MICHIGAN 


FREDK. M. CHAMPLIN 


629 Michigan Trust Building Gand Rapids, Mich 
Adjuster of Fire Losse 











MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
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Bucklin Kansas 
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GREAT LAKES 
INSURANCE COMPANY 


Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 





Telephone Harrison 7358 











Indiana Mutual Automobile Insurance Company 
LA PORTE, INDIANA 


We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 

















The North River Insurance Company 


$ 600,000 
3,939,479 
1,155,139 


Pacific Coast Dept. 
SAN FRANCISCO, CAL. 


Capital 
Assets 
Net Surplus 


Home Office 


95 William Street, 
NEW YORK 


Western Department 
FREEPORT, ILL. 











“A Staunch and malietite American Company” 
EST. 1880 M. FERRY, JR., President 
ay J. BOOTH, Vice-President 
F. A. SCHULTE 

Treasurer 
~. H. E. EVERETT 
Secretary 
E. P. WEBB 


Pevis Asst. Secretary 
@ 


a Years of Honorable Indemnity”’ 


CASH CAPITAL, $400,000.00 
Assets, $1,871,931.54 Surplus to Policyholders, $800,192.09 Losses Paid, over $8,847,589.02 


WM. T. BENALLACK. General Agent, Home Office Department, DETROIT, MICH. 





















ARIZONA | 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
VICE-PRESIDENT AND 
GENERAL 


CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 
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THE OLDEST FIRE INSURANCE COMPANY IN NEW JERSEY 


Newark Fire Insurance Company 


Newark, N. J. 





107 Years of Successful and Continuous Operation 





Writes Fire, Marine, Tornado, 
Automobile (Full Coverage), Rent and 
Use and Occupancy Insurance 


License lo business in practically all States in rd 
Union enses fate Columbia. x rs 

















Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 
desires to purchase the controlling interest in a Life 
Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 














The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - - - Shelbyville, Illinois 








REINSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE _ ®=-1surance unperwrrtee 


D 11 SO. LA SALLE ST. 
CATASTROPHE HAZARD“ caoo 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 








THE 


CENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 











DEC. 31, 1917 
FARM RISKS ne aera ae $300,000.00 
Se Surplus to Policy'Holders - 378,923.38 
A LIVE AGENCY COMPANY Assets - - - = - = = = 708,299.89 
Losses Paid to date - - - 6,517,084.28 








Wm. Le Dickelman & Co. 


Insurance Exchange, 


CHICAGO, ILL. 


For Surplus 


Lines 


Try Us 











AGENTS MAKE MOST MONEY WHEN THEY PUSH 


AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 
P. A. COOLING CO., General Agents . INDIANAPOLIS, IND. 


OSAR R. WITTE & CO., General Agents . ST. LOUIS, MO. 
GARNER & MANN, General Agents KANSAS CITY, MO. 
DENVER, COL. 


E. J. MILLER, General Agent - 
For Other States write the Home Office. 


DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN.INDEMNITY COMPANY, Dallas, Texas 





Capital $500,000 — Assets $1,211,054 








410 TONS OF GOLD 833° 


Insuranee Com: pany oP 


NORTH AMERICA 


PHILADELPHIA 
THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 


WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 
LOCAL RISKS CONTROLLED OUTSIDE. IF THERE ARE ANY SUCH RISKS 
IN YOUR FIELD, WRITE US_ ABOUT THEM. WE MAY BEABLE TO HELP YOU. 

IT IS WORTH TRYING 
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SUGGESTIONS MADE 
ON FEDERAL TAXES 


Equitable Life of New York Points 
Out Some Important 
Considerations 


EFFECTS ON COMPANIES 


Congress Needs to Consider Nature of 
Life Insurance Funds and Extra 
War Mortality 


° ‘ 
NEW YORK, July 24—The Equi- 
table of New York in its public bulle- 
tin comments on fundamentals to re- 
member in taxing life insurance. Its 
suggestion is: Tax profit-making en- 
terprises first. Suspend until the last 
extremity further increases in taxes on 
life insurance savings of our bread- 
winners. 


In making further observations it 
says: 

The war must be carried on to a suc- 
cessful issue if it is necessary to take 
the last dollar of every man’s savings. 
This is a fundamental which admits of 
no argument. Congress is undertaking 
the difficult task of doubling our war 
taxes and of distributing the total bur- 
den with consistency and justice. 

To further this purpose the commit- 
tee framing the new law has expressed 
a willingness to consider suggestions. 
Hearings have already been held. It is, 
therefore, an opportune time to correct 
certain fundamental errors in the minds 
of some lawmakers which they have ex- 
hibited in public utterances regarding 
life insurance funds. 

Two Kinds of Enterprises 


There may be said to be two kinds 
of financial enterprises—profit-making 
and nonprofit-making. About nine- 
tenths of the life insurance now out- 
standing is on the mutual or nonprofit- 
making plan. Even in stock or profit- 
making companies the assets consist 
thiefly of reserves belonging to policy- 
holders. Millions of people have 
joined in this mutual cooperative 
scheme with the specific contract’ un- 
derstanding that they shall have their 
Nsurance at cost. 


Savings Not Profits 


This means that all savings from ex- 
Penses, mortality and interest that are 
hot needed in the emergency surplus 
Contingent reserve) to protect solv- 
‘ney shall be returned to depositors an- 

(CONTINUED ON PAGE 15) 
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REASON xcenrs SUCCEED 


WE SELL BOTH PARTICIPATING 
and NON-PARTICIPATING POLICIES 


They are the very best we can make. 
Non-Participating Policies are on a very 
low rate. Participating Policies pay 
splendid dividends. Both forms are 
thoroughly modern and up to date in 
every way including disability clause. 


Every agent will realize the Big Advan- 
tage he has in meeting all competition if he 
has Policies on both plans and both rates. 


Good Contracts To Live Clean Agents 


A FARM MORTGAGE BEHIND EVERY POLICY 


PEORIA: LIF 


OES rs 


INSURANCE 
COMPAN Y 
ILLINOIS 











INDEX TO LIFE SECTION 





A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Progressive in Its Ideas 


STEPHEN M. BABBIT, Pres. 


CAPITAL, $200,000.00 







live wire. 


Originators of the 
“Multiple Option” Policy, 
a three-in-one contract. 

A good policy for the 


Conservative In Its Management 


HUTCHINSON, KANSAS 








NATIONAL PROGRAM 
PLANS ARE GIVEN 


Arrangements for the Big Conven- 
tion to Be Held in New 
York City 


PRIDDY IS VERY ACTIVE 


Galaxy of Able Talent Is Being Secured 
to Contribute to the Life 
Underwriters 





NEW YORK, July 24.—It is the in- 
tent and desire of the National officers 
to make the forthcoming joint conven- 
tion of the National Association of Life 
Underwriters and the Canadian Asso- 
ciation of Life Underwriters an open 
forum for the discussion of all vital 
topics and questions of interest to life 
men. This meeting will be the greatest 
gathering of life insurance men in the 
history of the business and no efforts 
have been spared by President Priddy 
and his associates to make it in every 
sense representative of the business. 

Contribution of Insurance 


The theme of the convention is to be 
the contribution life insurance has made 
and will make towards winning the war. 
It is expected that between 300 and 500 
delegates will be present from Canada, 
and the sessions of the convention will 
be presided over alternately by Na- 
tional President Lawrence Priddy and 
J. T. Wilson, president, of the Canadian 
association. Already more than 1,000 
reservations have been made, and a 
record-breaking attendance is expected 
and being provided for. 


Plans of the Convention 


While the full plans for the conven- 
tion are not yet finally completed, 
enough has been done to give a very 
adequate idea of what the program will 
embrace. 

The opening session of the conven- 
tion will be held either at the Metro- 
politan Opera House or at Carnegie 
Hall, final arrangements on this point 
not yet having been settled upon. It is 
confidently hoped that his many duties 
will not prevent President Wilson from 
addressing the meeting. In any event, 
if not present himself, he will send a 
representative to act for him. As the 
representative of the Dominion Gov- 
ernment, Sir Charles Fitzpatrick, Chief 
Justice of the Supreme Court of Can- 
ada will be present and will address 
the convention. 


Chief Addresses 


The chief addresses of the conven- 
tion will be: 


“Relations of Life Insurance to the De- 
velopment of our Agriculture,” Prof. Mel- 
ville Cumming, of the Canadian Depart- 
ment of Agriculture. 

“Canada’s War Time  Experietice,” 


(CONTINUED ON PAGE 15) 
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Assets, $2,722,226.66. 





SERVICE TO POLICYHOLDERS 


Liberal Policies—Lowest Cost—Promptness in Settlement of Claims. 


Paid Policyholders Since Organization Over $3,666,000.00 


Absolute Security of ° 


Operating under the rigid laws of the State of Iowa and guaranteed by Deposits of Over $2,190,000.00 with the State of Iowa. 


In Force $56,512,644.00. Surplus to Policyholders $479,058.61 


MERCHANTS LIFE INSURANCE COMPANY bes Moines, towa 


The Sign 


Service 











MEETING PLANS ARE 
BEING CONSUMMATED 





American Life Convention Arrang- 
ing for Helpful Gathering at 
Coming Chicago Conclave 





LEGAL SECTION PROGRAM 





Some Delay in Getting Up the Speakers 
List Owing to Various Personal 
Circumstances 





OMAHA, NEB., July 24.—While de- 
tail announcement cannot yet be made 
of the program of the annual meeting 
of the American Life Convention in 
Chicago, Sept. 19-20, T. W. Blackburn 
of Omaha, secretary and general coun- 
sel, said it will be an unusually practical 
one, with papers of great interest. War 
conditions are to receive considerable 
attention from the various speakers, as 
regards questions of casualties and in- 
vestments now, and business conditions 
after the war. He said care has been 
taken to make the program patriotic 
and practical as well as instructive. 


Program is Delayed 


Publication of the complete program 
is unusually late this year because those 
in charge are awaiting the final decision 
of at least two personages of national 
importance, whose aceptance of an invi- 
tation to appear on the program has 
been indicated, but not definitely re- 
ceived. Another delay was caused when 
one of the most important speakers 
wrote just the other day that his son 
had fallen in France, and the sorrow 
had made it impossible for him to pre- 
pare or deliver a paper. He was as- 
sured the executive committee would 
undoubtedly excuse him, and in the 
meanwhile another speaker is being 


soeught., 
Wel and Resp 





Governor Lowden of Illinois will 
make an address of welcome on behalf 
of the State, and H. W. Johnson, presi- 
dent of the Central Life of Illinois, will 
make an address of welcome on behalf 
of the companies of the state. J. H. 
Jamison, president of the Western Life, 
of Des Moines, will give the response. 
As usual the executive session will be 
held during the evening of the first 
day’s session. 


Legal Section Meeting 


Indications are that a good atten- 
dance—about 75—will be enjoyed at the 
legal section meeting, September 16-17, 
said Mr. Blackburn. Since the counsel, 
at their meeting at Grand Rapids last 





year passed a resolution asking their 
session to be allowed two days instead 
Of one, and since the executive commit- 
tee allowed the request, he has heard 
many expressions of satisfaction from 
the attorneys. 


Lawyers Who Will Speak 


Monday morning E. B. Evans, gen- 
eral counsel for the American Life of 
Des Moines, will give a review of in- 
teresting decisions that have affected 
life insurance during the year. 

John F. Onion of the Southland Life 
of Dallas, Texas, will give a paper on 
“Insurable Interest in Life.” 

Monday evening C. A. Atkinson, vice- 
president, and counsel of the Federal 
Life of Chicago, will act as chairman at 
a round table discussion of legal topics 
of interest. Jomes C.. Jones, general 
counsel of the American National Life 
of St. Louis, and Henry W. Price, coun- 
sel for the Illinois Life of Chicago, will 
be his associates in develgping an in- 
teresting evening. Senator William J 
Tully is scheduled to make an address. 


INDIANA LIFE RETURNS 


The following are the six months’ re- 
turns from Indiana: 


Prems. Losses 
Amer. Bankers, Ill...... $ 2,821 $ 1,734 
Bankers Reserve, Neb.. SS are 
TIGIIGNER Sacks ceccccsce 33,032 11,516 
pig h PA Te Gas "oS ree 20,423 14,500 
GEER, COME. o's % s0 0's s-0 45,659 15,525 
Illinois Bankers........ 3,224 2,000 
Michigan Mut........... 46,166 10,824 
National Wile, Ia........ 30,861 28,000 
NGPCROI: (AOR Bs és sic.s sens ESS 
Peoples Life, Ill........ 12,107 4,857 
iy US | ess 82,201 16,302 
Rockford Uife.......... ko) ere 
Security Life, Ill........ 2 Saas 
po) ee ase 53 1,093 
United States.. -ee- 10,638 3,250 
Western & Southern.... 254,144 61,039 
Wisconsin Nat’l......... Nae jesse 


Nebraska Business Good 


OMAHA, NEB., July 23.—An unoffi- 
cial survey, made from reports from 
agents throughout Nebraska, shows life 
insurance business in that state for the 
first six months of this year is decidedly 
satisfactory to the agents, though totals 
are lower than for first six months of 
last year. Several of the leading agents 
in Omaha said that, viewing the war- 
time conditions, results have been far 
above what they should have expected. 


Danger at Washington 


On page one, part one of this issue 
appears some special yrs seneamts 
from Washington, D. C., which is most 
vital to all insurance men. The writer 
points out the great dangers to insur- 
ance at present because the chief men 
at Washington are not acquainted with 
it and insurance men seem to be timid 
about defending their business and ex- 
plaining its necessity and scope. The 
present situation is a very critical one 
and deserves the attention of company 
officials, agents and all in the business. 


Prove that you are back of our boys. 
Buy War Savings Stamps today. 











FLANDERS LIFE (AND D ACCIDENT SERVICE 


A achat ric inthe inven of inane abet We make reports on insurance 


agents, medical examiners, and appli mortgage loans, alse death claim reports and claim investigations 
OUR FACILITIES — ee INDIANA 
Also er States Organized, R 
WM. H. FLANDERS, Mgr. Office * INDIANAPOLIS, IND. — 


















Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General 





Agencies open both in Indiana and Michigan in the 
= 

ny Ordinary Department. Writein confidence to 
ay A. S. Burkart, Vice-Pres. and Gen. Mgr. 


South Bend, Indiana 
The Sign of Geod Insurance 

















THE CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Good Insurance 


Home Office 
DENVER, COLORADO THOS. F. DALY, Pres. 


PRODUCTIVE FIELDS OPEN TO LIVE AGENTS 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Agents 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III]. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 











A BUSINESS BUILDING POLICY— 


THE future financial worth of the children of today de- 
pends upon the thrift seed sown now. JOur Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without m examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr.,.E. KLAVENESS, President MINNEAPOLIS, MINN. 

















— 


“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 
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of success. 


Company. 


Jesse R. Clark, 
President 


THE REAR GUARD. 


No more virile and efficient body of men can be found than 
the large army of life underwriters. 


Towering back of the agent in his efforts, as a mighty rear guard, is the 
strength and prestige of the Company and the Institution he represents. 
The stronger the rear guard, the greater the agent’s morale and chance 


Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan in- 
vestments, developing the Country's agri- 
cultural resources, and thereby contributing 
largely to the world’s food supply. 


The UNIQUE SERVICE extended freely to 
the insured and their beneficiaries, merit- 
ing the appellation—the Great Policyholders’ 


The SECURITY of the non-fluctuating, panic 
and war proof investments, limited to first 
mortgages on carefully selected cultivated 


farms, and United States Liberty Bonds. 


The SAVING enjoyed by policyholders in 
premium deposits, the result of the Com- 
pany’s superior earnings, favorable mortality, 
and economy of management. 





The Union Central Life Insurance Co. 


Allan Waters, 


CINCINNATI, OHIO. Second Vice-President 
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NORTHWEST CONGRESS PLANS 





Officers Are Chosen by Duluth Life 
Underwriters’ Association for the 
Ensuing Year 





DULUTH, MINN., July 23.—The 
local life men in Duluth, composing 
the Duluth Association of Life Un- 
derwriters, have elected officers to take 
charge of the Northwest Congress of 
Life Underwriters, which will meet in 
this city next year. Under the new 
constitution the local association where 
the congress meets elects the officers. 
The executive committee is composed 
of the presidents of the local associa- 
tions making up the Northwest Con- 
gress. 

John B. Ames of the Duluth agency 
of the Massachusetts Mutual Life has 
been elected president of the congress. 
Phillip J. Frost, New England Mutual, 
is made first vice-president; L. A. Si- 
monson, of the Mutual Life, second 
vice-president; Clyde F. Potts, of the 
Northwestern Mutual, secretary, and 
Charles I. Nordstrom, of the Equitable, 
treasurer. 

Duluth offers many attractions in 
the way of a convention city. 

The exact data of the convention has 
not been set but it will probably be 
during the latter part of July next year. 








Christian Scientists as 
Life Insurance Risks 








CHICAGO, July 16—To the Editor— 
That Christian Scientists are regarded 
by examining physicians as favorable 
insurance risks is stated by a writer in 
your issue of June 20, who says also 
that Christian Scientists in comparison 
with others are “ordinarily not so sub- 
ject to minor ills, and even have a bet- 
ter fighting spirit during a serious ill- 
ness.” The article adds that “Chris- 
tion Scientists take unusually good care 
of themselves,” but this care, it should 
be said, is not in the observance of 
material health laws, for it depends 
upon the understanding and application 
of the spiritual law of God. 


* * * 
A serious misrepresentation, however, 


is to be found in the erroneous state- 
ment that a great many Christian Sci- 





entists will summon a physician in an 
emergency but do not care to admit 
or agree that they will do so. This is 
obviously untrue and the established 
efficiency of Christian Science and the 
honesty of its adherents do not war- 
rant such an aspersion. Christian Sci- 


entists have learned from experience | 


how much more safely they can depend 
on Christain Science than on other sys- 
tems. Their confidence in Christian 
Science is sincere and is the result of 
practical proof of its reliability. For 
a Christian Scientist to seek medical 
aid would be anomalous and would call 
in question his position as a Christian 
Scientist. Thousands upon thousands 
have been restored to health by Chris- 
tian atfer being told by the doctors that 
recovery was impossible. Such persons 
are wisely consistent in steadfastly rely- 
ing on God’s power and are not to be 
termed fanatics for doing so. It is of 
interest that the manager of an insur- 
ance company has made the statement 
that those policyholders treated by 
Christian Science recover more quickly 
from illness than those treated in other 
ways. 
* * * 

A strong editorial in the New York 
Telegraph of Sept. 21, 1916, regarding 
vital statistics published by the census 
bureau, comments on the influence of 
Christian Science in reducing the death 
rate, as follows: “The decrease in the 
death rate in the United States began 
when Christian Scientists started their 
uplifting work. Christian Scientists 
have made this a nation of optimists. 
Men and women have ‘got into the 
habit of being well,’ as Oliver Wendell 
Holmes said. Christian Scientists have 
worked without ceasing to show their 


fellow men that ‘sin, sickness and death. 


are abnormal conditions of mortal 
mind.’ And they have succeeded. No 
group of religionists in America has 
ever had such an effect on the people 
—an effect for good spiritually and bod- 
ily—as have the Christian Scientists. 
The good health of the country shows 
the result of that work. Figures prove 


it. Wa ter H. Van Zwo.t, 

Christian Science Committee on Pub- 
lication. —————. 

C. H. Tiffin’s New Post 


Charles H. Tiffin of New York, N. 
Y., has accepted the position of assist- 
ant secretary and auditor of the George 
Washington Life of Charleston, W. Va. 
Mr. Tiffin has had many years’ experi- 
ence in life insurance, having been con- 
nected with the agency and other home 
office departments at various times, for 
two large companies. He is well quali- 
oo to fulfill the duties now required of 

im. 

















You Can Get Ahead 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe [Illinois Company 
with over twenty millions of business 


e Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


H. W. JOHNSON W. F. WEESE Ss. B. BRADFORD 
President Vice-President Sec 


retary 
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BUT THIS IS NOT ALL. 








that in case of death from certain SPECIFIED -accident, 
BUT THIS IS NOT | The Accident Disability Endorsement 


WORTH KNOWING 


Suppose that you are insured in the United Life and Accident Insurance Company of New Hampshire for $5,000 under the Company’s Triple Indemnity 
Plan, what does your Policy guarantee to do? 


UNITED LIFE AND ACCIDENT INSURANCE CO., 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of the Policy, will be paid. ‘ 
i f death from any ACCIDENT, $10,000, or DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of 2 ; 15,000, or THREE TIMES the face of the Policy, will be paid. 

RTHER guarantees that in case of total disability as a result of accidentai injury, the Company will pay direct 

to YOU at the rate of $50 PER WEEK during such disability, but, not to exceed 52 weeks, after which the weekl 

period of disability. Can insurance do MORE? d 
Agents wanted in Maine, New Hampshire, Vermont, Connecticut, 

Kansas. An opportunity for Life Insurance Salesmen of ability. Address: 


And why should any man be satisfied with a policy that would doYess? The cost is low. 
Pennsylvania, North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Missouri, Mississippi and 


indemnity will be at the rate of $25 PER WEEK throughout the 


Home Office, United Life Building 
Concord, New Hampshire 























HOW BIG BUSINESS WAS WRITTEN 





manager of the farm loan depart- 

ment of the New York Life, was 
one of the greatest personal solicitors 
in his day. The New York Life refers 
to a sixty days’ contest back in 1893 
when Mr. Smith in connection with 
his managerial and executive duties led 
the 35 highest men in the field at that 
time with a personal production of over 
$2,000,000 in two months at which $176,- 
800 was paid for. The New York Life 
quotes a letter from Mr. Smith at that 
time, saying: 


CG tianager A. SMITH of Chicago, 


* * 


“T long ago learned, or thought I 
learned, the lesson of the value of time 
in this busines, but when I sat down 
about September first to figure out what 
I decided I must do, I was convinced 
that my own ideas were nowhere near 
correct. I accordingly put everything 
aside but life insurance, I thought of 
nothing else; I talked nothing else. If 
my man who has charge of my farms 
wanted to see me, I was not visible; if 
anyone wanted to talk politics, I tried 
to get him off that subject, or looked 
for another man. [I didn’t read a daily 
paper for sixty days, and confined the 
little reading I did to life insurance lit- 
erature. My plan was to write an ap- 
plication every day before 7:30 in the 
morning. If I failed I counted my 
chances so much less for that day, and 


the later in the day the less the chance. 
I sent a good many telegrams and a 
great many letters to secure appoint- 
ments at that hour. Asa rule, my busi- 
ness was written early in the day. I 
wrote $2,100,000 in applications in this 
way in September and October, report- 
ing the premiums on over $1,700,000 of 
a x ok * 

“It has been suggested to me that a 
doubt might arise as to whether I wrote 
this entire volume of business with my 
own pen. It is of course well known 
that I have a large body of agents cov- 
ering over two states, but I want to em- 
phasize the force of my experience by 
stating that every application was writ- 
ten with my own hand, and as a result 
of work done by me personally, and 
that exclusively along the lines of ordi- 
nary soliciting. I had no inducements, 
no schemes, no special offers to make 
to the men who applied for this volume 
of business. It was simply straight, 
regular life insurance soliciting, with- 
out assistance from any other person, 
most of it on the lives of men I never 
saw before and: to whom I introduced 
myself. This experience taught me 
that it is necessary to have a proper 
idea of its possibilities and to under- 
stand that many of us unconsciously 
fritter away time, which is our most 
valuable and most fleeting possession.” 





Life Insurance Cases 


Where a party insures his life in 
favor of his mother as beneficiary, in- 
tending to enter the present war as a 
soldier, and in cleaning a revolver in 
camp, after he entered the service, the 
revolver was accidentally discharged, 
killing the insured, held that the in- 
surance company is required to pay the 
full face of the policy, notwithstanding 
the policy contained a clause limiting 
company’s liability the first year to the 
amount of the permium paid. 

Mary B. McCahey v. John Hancock 
Mutual Life Ins. Co., Penna. C. P. 
Court. 

Where an ordinary life policy pro- 
vides for a change of beneficiary upon 
indorsement on policy, the wife of in- 
sured named as beneficiary, and who 
joined in the application for the policy, 
took the same into her possession and 
paid all the premiums, had a vested 
interest and the beneficiary could not 
be changed except as provided in the 
policy. 

Neary v. Metropolitan Life Co., Su- 
preme Court Errors Connecticut. 

Member of fraternal benefit society, 
having had insurance at less than nor- 
mal rates for many years, cannot urge 
his having borne burden of company 
against a raise in rates to make pay- 
ment’‘of certificates possible. 





Hollingsworth v. 
Sag. ct NEC, 

Wife agreeing to make payments on 
husband’s insurance certificate payable 
to her, in consideration of his promise 
not to change beneficiary might show 
substantial performance, though some 
subsequent assessments were paid by 
insured’s father as she wrongly sup- 
posed, for her benefit. 

Sipe v. Sipe Supreme Court, Kansas. 


Royal Arcanum, 


Speakers Are Announced 


The following are to be speakers at 
the annual meeting of the Massachu- 
setts Mutual Agents’ Association 
Aug. 28-29: John Shambeau, Duluth, 
Minn.; Nolan V. Bratton, Mattoon, 
Ill.; Mrs. Marie H. Roberts, Co- 
lumbus, Ohio; R. Lester Dodson, 
Alexander Cowen, and Lawrence E. 
Simon, of New York City; Miss Sara 
Lewinson, New York City; 
Cross, Boston, Mass.; Miss Mary E. 
Warren, Boston, Mass., and Charles 
H. Angell, of the home office. 


Workmen and Mechanics 


Workmen and mechanics were never 
so highly paid as during 1918. Ease 
up on the “tired business man” and 
cultivate the knight of the fat pay en- 
velope—Agency Record. 








ECRET OF OUR 
One “\UCCESs IS 
ERVICE 


Cash Capital $200,000.00 





We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUATY COMPANY) 


DETROIT 
MICHIGAN 


V. D. CLIFF, President 





Julian | 


The Intermediate Life Assurance Co. 
EVANSVILLE, IND. 








This is a progressive age. Why not join the ranks 
of a progressive company that will give you a con- 
tract in either of two states where less than 12% 
of the Insurable population are insured in a legal 
reserve company? Let us tell you more. 














$25.00 Weekly Indemnity During Disability 


Membership 68,453 Claims Paid, $1,307,881.83 


Experienced Insurance Salesmen like to sell our I b 
they get the commissions in cash instead of in notes 


Our Leading Salesman in 1917 made over $7,500.00 


SINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 


FARMERS NATIONAL 


LIFE INSURANCE CO. OF AMERICA 


$6,000 - $12,000 Combination Policy —$24.00 a Year 


























Farmers National Life Bldg., x°V"e°n's"t CHICAGO, ILL, 











RESERVE FUNDS OVER 
POLICYHOLDERS, 


$2,000,000.00 TO SAFEGUARD 
LAW IN 


INVESTED ACCORDING TO 
FIRST MORTGAGE FARM LOANS AND MUNICIPAL BONDS 


GUARANTEE 











ASSOCIATION 


OMAHA, NEBRASKA 





LIBERAL CONTRACTS FOR RELIABLE 
AGENTS IN 22 STATES 
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1868 


General Grant elected President of the United States. 
Gladstone became Prime Minister of England. 
After centuries in power, the rule of the Shogun in Japan gave way to the ascendency 


of Mutsuhite, Emperor. 


* 


Jay Cooke, that gigantic figure in civil war financial circles, founded the National Life 
Insurance Company of the U. S. A., the first and only life insurance company duly authorized by 


special act of Congress. 


1918 


The United States lands a million men in France to assist in squelching the decadent 
hun, and incidentally to pay the debt to Lafayette, and aid our Mother, England, who fought with 
her son because he would leave home, and do for himself. 


him he came, and the great Triumvirate, America, England and France, shall keep the world safe 


for Democracy, and everything else human and worth while. 


But, true to nature, when she needed 


The battles of this year, over and under the seas, in the bowels of the earth and the clouds 
above have challenged the wierdest dreams of Jules Verne or H.G. Wells and upset the 


calculations of the sages for all time. 


This year has brought the dawn of a new era in business. Men are thinking less of 
dollars, and more of their neighbors. It is the beginning of a Period of Service which shall become 
the stimulus and medium of all individual success. 

The National Life of the U.S. A. completes today, July 25th, 1918, Fifty years of 
Real Service to tens of thousands of satisfied policy holders and hundreds of prosperous agents in 
the field force. By faithfully meeting its pledges to those who have placed their insurance in its 
hands, it has carried out the mission undertaken back in the days of Grant and Cooke. By placing 
with its representatives policy contracts that meet every conceivable need of man, it has enabled the 
upbuilding of substantial renewal accounts, and the building of homes, and the accumulating of 
competence by men willing to address themselves industriously to the task of insuring lives. 


It is a big year for the Company—it is a big half century for the Company, and we 
have reason to know that 1968 will find us still true to the trust reposed in us. 


Fieldmen of ability would do well to write Sec’y 
Robt. D. Lay, 29 South La Salle St., Chicago. 
We have an opening for a producer who can 
organize a fertile territory now open. 


Sec’y 











ENMU A 








FIFTY 
YEARS 








National Life Insurance Company of the U.S. A. 
A. M. Johnson, President. 
100 Millions in Force. 
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ACTIVITIES OF PRUDENTIAL 





Detroit Men Are Holding Outings— 
Conference of Canadian Superin- 
tendents Was Held Recently 





The annual district outing of the De- 
troit 1 staff of the Prudential was held 
July 20, at Sugar Island. The Detroit 
2 district intends to take “a day off” 
next Saturday, at Tashmoo Park. It 
is the custom to have the wives and 
children attend these outings and the 
time is given up entirely to pleasure; 
sports and games are the order of the 
day, with plenty of good “eats” for all. 

When J. B. Fisher, was conducting 
an agency at Streator, Ill, his good 
work demanded attention and, other 
qualifications being in evidence, an offer 
of an assistant superintendency at 
Joliet was made to Mr. Fisher and 
promptly accepted by him. 

Superintendent O. A. Woods of 
Philadelphia 10 succeeded in securing 
his full year’s allotment in industrial, 
including the week of July 15. 

The association of superinténdents 
and agency organizers of the Canadian 
division met in conference at Toronto, 
Ont., the other day. The home office 
was represented by Vice-President Ed- 
ward D. Duffield, Assistant Secretary 
William R. Konow, Supervisor E. J. 
Maclver and Division Manager George 
H. Chace. 

Henry Salomon, formerly an assist- 
ant superintendent in New York 10, 
has assumed the superintendency of the 
New York 5 district. Mr. Salomon first 
entered the employ of the Prudential as 
an agent in the former New York 4 dis- 
trict on May 12, 1898. 





Western and Southern Appointments 


W. H. Elliott, who has for some 
time been the leading agent and assist- 
ant in the Columbus, O., district of 
the Western & Southern Life, has been 
promoted to superintendent to take 
charge of the Erie, Pa., district. Mr. 
Elliott was formerly superintendent at 
Sandusky, O., and made a magnificent 
record in that city. 

A new district has been created by 
the Western & Southern at Fairmont, 
W. Va., with detached assistancies at 
Clarksburg, Morgantown and Grafton. 
Assistant Superintendent Wolfe, who 
has been a great success in Parkers- 
burg district, has been promoted to 
take charge of Fairmont. 

Lorain, O., is also a new district. C. 
M. Simmers, a leading assistant at 
Galion and the leader for increase up 
to this time in the eastern division, was 
promoted to take charge of the Lorain 
district. 

Leo Head, who has been home of- 
fice inspector for the Western & South- 
ern for a number of years, has been 
promoted to superintendent to take 
charge of the Indianapolis district. Mr. 
Head has exceptional qualifications. 


Farewell Party for Pollard 


Jack Pollard, who has been assistant 
superintendent in the East Cincinnati 
district of the Western & Southern Life, 
has been promoted to be superintendent 
of the Evansville, Ind., district. Cin- 
cinnati representatives of the Western 
& Southern met with Mr. Pollard Sat- 
urday, in a farewell celebration of his 
promotion, and presented him with a 
traveling bag and fountain pen. The 
Cincinnati representatives of the West- 
ern & Southern have been greatly stimu- 
lated and encouraged by the promotions 
of several men in the Cincinnati district 
to more important positions with the 
company. 





Revenue from the garden party given 
recently in Richmond by the young 
women of the clerical forces of the Life 
Insurance Company of Virginia to aid in 
war work amounted to $385. 


Average Size Is Increasing 


The average application secured by life 
insurance agents is increasing in amount. 
The Illinois Life, for instance, tells that 





for the first fifteen days in July the aver- 
age application was $3,987, as compared 
with $2,321 during the similar period of 
last year. This indicates, of course, that 
the men are devoting their efforts to 
prospects of older ages who are well 
established in business and can pay for 
more insurance. 


Mutual Benefit’s Experience 


From the organization of the Mu- 
tual Benefit Life in 1845 to Dec. 31, 
1917, the actual death losses have been 
77.7 percent of those expected by the 
American table. Prior to 1912 it was 
customary to compare the actual losses 
with the losses expected according to 
the American and Actuaries’ tables. 
Since the latter is no longer used by 
this company as a basis for policy re- 
serves, it is only possible to give a 
comparison according to the American 
table. The figures used since 1911 are 
based upon amounts of insurance as 
computed by the mathematical depart- 
ment for the gain and loss exhibit. 


Peoples Life Meeting 


The annual meeting of the agency 
force of the Peoples Life of Frankfort, 
Ind., will be held at the home office 
Aug. 15-16. An expert has been en- 
gaged to give an address on insurance 
salesmanship. 








JAS. A, STEPHENSON WILLIAM HARGIS WALKER 





(ORGANIZING) 


Will Have a Million Dollars 
Capital and Surplus — 


er Viathur> ho, 
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EEO DS DD bb pI RSS RES ER IEE IIE IHL I IIAIDIIDIIAIAIIAI II IIE 
¥ Ox PUADUUVONUDOUDONUONUOUEDOOUOOUGEOOUNUOOUONEOOEUONUUOUCOOUONUUOUUOUUOOUOUUQOUUOOCOOUSOOODOEUONUONUUOUGOUCOOUOUEQNUOOCOUUUOUOOQUOOUDONUOOOOOOUONEOOUOONOUURSS 
=*% 


We Want You Now! 





The great expansion of our business calls for more good men 
to handle it. We are spreading out over 25 States, and need 
salesmen of experience who know how to get the orders. We 
want agents for special territory and are offering very liberal 
terms. We help our men to build up permanent business. 


It Will Pay You to Investigate 








Total Paid Policyholders , ; 


Legal Reserve to Secure Policies . ‘ , 6,085,326.00 
Accumulated Assets. ; 5 ‘ P . 7,960,724.81 
Capital and Surplus. . a . ‘ ¥ 1,623,882.73 
Business in Force ; ‘ A ‘ , ‘ 42,163,922.20 


A Few Salient Points 
$ 4,253,033.44 
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DON’T MISS THIS CHANCE ; 
TheBankers Reserve LifeCompany = 
ROBERT L. ROBISON, President ‘ 

WALTER G. PRESTON, Vice-Pres. JAMES R. FARNEY, Vice-Pres. é 
RAY C. WAGNER, Secretary-Treasurer ‘ 
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GO HOME FULL O’ PEP 


FUTURE LOOMS UP BRIGHTLY 





Northwestern Mutual Life Men See 
Much to Be Optimistic About— 
Petition to Congress 





MILWAUKEE, WIS., July 20.—That 
a great load had been lifted from the 
minds of the 400 representative agents 
of the Northwestern Mutual Life who 
attended the forty-second annual con- 
vention of the Association of Agents, 
July 15, 16 and 17, was visibly apparent 
at the close of the final session, when 
Myron H. O. Williams, assistant su- 
perintendent of egencies, delivered the 
usual valedictory. In this he pointed 
out that the answer had been given to 
the question, “What are we going to 
do now?” by the results of the conven- 
tion, which were unquestionably the 
most tangibly inspirational of any sim- 
ilar meeting yet held. Two events of 
the day—the classifying of life under- 
writers among the essential and neces- 
sary occupations under the “work or 
fight” order, and the beginning of the 
glorious American-French offensive at 
the Marne—were held up as immediate 
beacons of the new hopefulness with 
which Northwestern agents. return 
home to start a new ‘year’s business. 


Value of Governmental Endorsement 


It is useless to deny that the agents 
came to the home office with a some- 
what less hopeful mental attitude than 
in past years, due to the extreme diffi- 
culties in the way of the business of 
writing life insurance. But they went 
away even more cheerful and hopeful 
than under the most favorable circum- 
stances of the pre-war period, and it 
was the convention that turned the 
trick, so to speak. 

An outstanding feature of the meet- 
ings was the constant reference to 
government insurance as a boon to 
the business of the established com- 
panies, instead of a detriment, which 
the War Risk Bureau was character- 
ized as at its inception. No better di- 
rect application of the idea that the 
advertising given life insurance by the 
government plan should prove to be of 
inestimable value to the agents of the 
Northwestern could hardly be found 
than the suggestions made by W. H. 
Dallas, of the agency department, home 
office, in his talk on “Option Settle- 
ments.” 


Installment Payments 


Mr. Dallas said that the adoption of 
the installment plan of life insurance 
by the government to the exclusion of 
all other forms was unquestionably the 
greatest and most valuable endorse- 
ment of installment policies that has 
ever been placed at the disposal of un- 
derwriters, for advantageous use in 
their solicitation. He said the remark- 
able success of the War Risk plan 
brought to mind the question “Why 
are we not selling more installment 
policies?” In a survey of a typical 
month’s business recently, it was found 
that in only 3 per cent of the policies 
was the installment option selected by 
the insured. Of the death claim and 
endowment payments made by the 
Northwestern during the last year, only 
about $450,000 was in the form of in- 
stallments. 

Ignorance of Option’s Value 


Lack of knowledge and lack of ap- 
preciation on the part of agents as well 
as the insuring public, concerning in- 
Stallment options, doubtless has stunted 
the growth of a form that Mr. Dallas 
believes should experience a tremen- 
dous popularity, in view of the govern- 
ment’s endorsement. He pointed out 
the large advertising value of maturing 
installment policies. The payment of 
a death claim in a lump sum, he said, 
brought the agent some excellent pub- 
licity for a short time, but hardly ever 
more than 30 days, because the public’s 
Memory is short. But the periodical 
Payment of installments keeps the pub- 





lic interested for a long time, and this 
is advertising of a most intensive kind. 
Not the least advantage of working up 
installment business, Mr. Dallas said, 
is its profitablenes, compared with 
other kinds of forms. 


Not a Young Man’s Buy 


F. L. Wright, Harrisburg, Pa., ex- 
ploded the fallacy of the old idea that 
life insurance is a young men’s proposi- 
tion, and that the reduction by approxi- 
mately 30 per cent of the number of 
potential prospects for the underwrit- 
ers of the United States by reason of 
enlistments and the selective draft is a 
body blow to the business. He told 
how life insurance has been made 
something almost holy and that these 
remaining at home cannot but realize 
that the government’s generous provi- 
sion for the dependents of the men at 
the front should be emulated by the 
heads of families here and similar ample 
provision be made for them. 

Mr. Wright caused cheers when he 
explained that the very first exemptions 
included in federal income tax state- 
ments were those of the proceeds of 
life insurance policies and dividends 
received from life companies. This, he 
said, was done by Congress because, 
for the first time in history, the legisla- 
tors looked life insurance in the face 
and found that it is something holy that 
must not be tampered with. 


Ask Congress for Relief 


The convention unanimously adopted 
a resolution calling upon Congress to 
remove the unreasonable and discrim- 
inatory provision in the federal income 
tax law which regards the proceeds 
from corporation or partnership insur- 
ance policies as business income and 
therefore subject to tax as such. Part- 
nership and corporation insurance, it is 
stated, has been proven a recognized 
necessity of modern business, but the 
present income tax law makes it almost 
prohibitive for business men to buy 
this form. Inasmuch as a revision of 
the law is proposed, Congress is asked 
to eliminate the discriminatory clauses. 
The resolutions say that partnership or 
corporation insurance must be regarded 
much the same as fire, tornado or other 
property insurance and akin to use and 
occupancy coverage in fire insurance. 


‘The proceeds must not be regarded as 


income any more than is a check re- 
ceived in payment of a fire loss. 


Many Long in Service 


A pleasing feature of the final ses- 
sions of the convention was the dem- 
onstration in honor of the “Old Guard,” 
consisting of agents who have been un- 
der contract twenty years or longer. 
Out of the 400 agents attending, 35 
qualified for the “Old Guard.” One, I. 
Kauffmann, Minneapolis, has a record 
of 31 years of uninterrupted service in 
the Northwestern. Headed by Theo- 
dore A. Peyser, New York, the 35 “Old 
Guarders,” each with fancy headdress, 
were marched to the rostrum and in- 
troduced by Chairman R. S. Goldsbury, 
Pittsburgh, who said that while the 
“Young Guard” is fighting “Over 
There,” the “Old Guard” is looked up- 
on to do the fighting over here and to 
stand behind them and do the fighting 
“Over Here.” 


During the first half of 1918 the Phila- 
delphia Life wrote new and paid-for 
business amounting in the aggregate to 
$2,500,000. 











AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 





INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 

















The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing pelicies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assete ....... acaas biwatnudnaqesene nae $ 2,739,817.90 
Imsurance in Force...............ccceeeseeeceee 24.398,839.00 
Surplus to Policyholders................00ss200: 376,482.48 
Uolendid opportunitin for AGINTS & marr etiennel Oka” We ssbett nneizion foomn responsible partion 
Dr. W. O. THOMPSON G. W. STEINMAN 
President ecretary 

















Des Moines Life and Annuity Company 


of Des Moines, Iowa 
Its Policies Do More for the Man Who Pays 
the Premiums. 


Its Agency Contracts Do More for the Man 
Who Sells the Policies. 


A Happy Combination. 


Write O. G. WILSON, Agency Manager. 














Indiana Wisienlt Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
: For Territory and Agency Contracts Address C. D.'RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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Insurance to Cover 
Inheritance Taxes 


Is opening new fields 
to Provident 
Agents 


1 Men are insuring not only 
to protect their families, 
+ and to protect their busi- 
ness, but also to protect 
their estates. 


Write for information. 
THE PROVIDENT 


Life and Trust Company 
of Philadelphia, Pa. 


Founded 1865 













































WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 


fice. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 




























“SOMETHING 
NEW FOR 
AGENTS” 





National 
American 
Life 
Insurance 
Company 








Burlington, lowa 























NEWS ABOUT LIFE POLICIES 


q New Policies, Premium Rates, Divi- 
dends; Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 

»plementing Policyholders’ Digest, 
Pui ied Annually in May. Price, $2. 56 


NEW YORK LIFE WAR CLAUSE 











Entire Policy of the Company Applic- 
able to All in Overseas Work 
Is Presented 





The New York Life announces re- 
vised war clauses effective July 22 as 
follows: 

In order to adopt a more general policy 
toward all applicants from United States 
whose duties may, during the war, in- 
volve travel or residence outside of con- 
tinental United States or Dominion of 
Canada on account of relief work or 
business in an administrative or execu- 
tive capacity, the company has decided 
to grant a maximum of $10,000 of insur- 
ance with new war clause C, as set forth 
herein. The entire policy of the com- 
pany regarding war clauses on business 
in the United States from and after date 
hereof is stated as follows: 

First—The company will not write any. 
policy on the life of anyone in the United 
States army or navy or any branch of 
the United States government service 
where the applicant is eligible for gov- 
ernment insurance, unless it is clear that 
the applicant has applied for the limit 
which the government grants, namely, 
$10,000. 

Second—In lieu of all war clauses and 
aviation clauses now in use the company 
will, in the future, employ three war 
clauses known as: War Clause A, War 
Clause B, War Clause C. Following is 
the text of each of the above clauses 
in full: 

WAR CLAUSE A 
“Conditions Regarding Residence, Travel, 

Accupation and Military or Naval 

Service: 

“If within two years after the date of 
issue of this policy the insured shall die 
as a result directly or indirectly of en- 
gaging in aeronautics; or if within five 
years after the date of issue of this 
policy the insured shall die as a result 
directly or indirectly of engaging outside 
the boundaries of continental United 
States and the Dominion of Canada in 
any military or naval service in time of 
war; then, in any such case, the insur- 
ance under this policy shall be limited 
to either one-fifth of the face of the 
policy or to the premiums actually re- 
ceived, whichever is the larger, unless a 
single extra premium of ten percent of 
the face of the policy shall have been 
paid to the company. 

“If the insured, while not engaged in 
military or naval service, shall travel or 
reside elsewhere than in continental 
United States and the Dominion of Can- 
ada, and shall die within two years after 
the date of issue of this policy as a result 
directly or indirectly of a state of war or 
insurrection outside the boundaries of 
continental United States and the Do- 
minion of Canada, the insurance under 
this policy shall be limited to one-half 
of the face of the policy, unless a single 
extra premium of two and one-half per- 
cent of the face of the policy shall have 
been paid to the company. 

“The extra premium shall be due on 
the day the insured first engages in 
aeronautics, or, if he shall not have en- 
gaged in aeronautics, on the day the 
insured leaves continental United States 
or the Dominion of Canada; and if the 
insured was not engaged in military or 
naval service at the time he left conti- 
nental United States or the Dominion of 
Canada and thereafter entered military 
.or naval service, the extra premium of 
ten, percent (less the extra premium 
of two and one-half percent if already 
paid) shall be due on the day he entered 
such service. The grace provision of this 
policy shall apply to the payment of any 
extra premium. 

“One year after the end of the war the 
company will segregate into two groups 
the policies on which were paid an extra 
premium of ten percent and the policies 
on which were paid an extra premium 
of two and one-half percent, respectively, 
and will refund any part of such extra 
premium as shall not have been required 
to pay death losses due directly or indi- 
rectly to the cause for which the extra 
premium was charged. 

“The boundaries of continental United 
States and the Dominion of Canada in- 








clude the waters within three miles of 


the coast line, but do not include the 
Panama Canal Zone.” 


WAR CLAUSE B 


“Conditions Regarding Residence, Travel, 
Occupation and Military or Naval 
Service: 

“If within two years after the date of 
issue of this policy the insured shall die 
as a result directly or indirectly of en- 
gaging in aeronautics; or as a result di- 
rectly or indirectly of a State of war or 
insurrection outside the boundaries of 
continental United States and the Do- 
minion of Canada; ox if within five years 
after the date of issue of this policy the 
insured shall die as a result directly or 
indirectly of engaging outside the boun- 
daries of continental United States and 
the Dominion of Canada in military or 
naval service in time of war; then, in any 
such case, the insurance under this policy 
shall be a sum equal to the premiums 
thereon which have been paid to and 
received by the company and no more. 

“The boundaries of continental United 
States and the Dominion of Canada in- 
clude the waters within three miles of 
the coast line, but do not include the 
Panama Canal Zone.” 


WAR CLAUSE C 


“Conditions Regarding Residence, Travel, 
Occupation and Military or Naval 
Service: 


“If within two years after the date of 
issue of this policy the insured shall die 
as a result directly or indirectly of en- 
gaging in aeronautics; or if within five 
years after the date of issue of this policy 
the insured shall die as a result directly 
or indirectly of engaging outside the 
boundaries of continental United States 
and the Dominion of Canada in any mili- 
tary or naval service in time of war; 
then, in any such case, the insurance un- 
der this policy shall be a sum equal to 
the premiums thereon which have ,been 
paid to and received by the company and 
no more. 

“If the insured, while not engaged in 
military or naval service, shall travel or 
reside elsewhere than in continental 
United States and the Dominion of Can- 
ada, and shall die within two years after 
the date of issue of this policy as a result 
directly or indirectly of a state of war 
or insurrection outside the boundaries 
of continental United States and the Do- 
minion of Canada, the insurance under 
this policy shall be limited to one-half 
of the face of the policy, unless a single 
extra premium of two and one-half per- 
cent of the face of the policy shall have 
been paid to the company. The extra 
premium shall be due on the day the 
insured leaves continental United States 
or the Dominion of Canada and the grace 
provision of this policy shall apply to the 
payment of such extra premium. One 
year after the end of the war the com- 
pany will refund any part of such extra 
premium as shall not have been required 
to pay death losses due to a state of war 
or insurrection. 

If within two years after the date of 
issue of this policy the insured shall en- 
gage in aeronautics; or shall travel or 
reside outside the boundaries of conti- 
nental United States and the Dominion of 
Canada; or if within five years after the 
date of issue of this policy the insured 
shall engage outside the boundaries of 
continental United States and the Do- 
minion of Canada in military or naval 
service in time of war; then, in any such 
event, the provisions of this policy for 
total and permanent disability and for 
double indemnity benefits shall immedi- 
ately become null and void and the com- 
pany will be liable for the refund of the 
unearned premium, if any, paid for said 
benefits. 

“The boundaries of continental United 
States and the Dominion of Canada in- 
clude the waters within three miles of 


the coast line, but do not include the | 


Panama Canal Zone.” 

All applicants, regardless of age or sex, 
will be considered for: 

1. Amounts up to $2,500 with war 
clause A (any insurance in force with a 
special war clause covering military risk 
to be included). 

2. Amounts in excess of $2,500 and not 
exceeding $10,000 (including any insur- 
ance in force with special war clause 
covering travel risk) with war clause C. 

3. Amounts in excess of $10,000 with 
war clause B. 

Where application is for an amount 
in excess of $2,500 the rule of the com- 
pany will be: 

1. For amounts not exceeding $10,000 
to insert war clause C unless request is 
made in application for $2,500 with war 
clause A and balance with war clause C. 

2. For amounts above $10,000 in insert 
war clause B unless request is made in 





the application for limit with war clause 





A or C in accordance with the above 
rules. 

3. If an applicant has joined the army 
or navy as a permanent profession or 
occupation the regular rules calling for 
advance in age for occupation will be 
applied in addition to war clause. 

Exceptions to Above Rules 

If the application papers show that 
the applicant contemplates traveling on 
account of relief work or business out- 
side of continental United States or Do- 
minion of Canada in countries or re- 
gions where the company has reason to 
believe there is extraordinary hazard, 
the rule above regarding $10,000 with war 
clause C may not apply. The company 
reserves the right to judge each case on 
its merits as regards the insertion of the 
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THE OLD LINE 


CEDAR RAPIDS 
LIFE INSURANCE CO. 


CBRobbins, Pres. CBSvoboda, Secy, | 
HOME. OFFICE | 
CEDAR RAPIDS, IOWA jf 














FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘Suggestions for Increasing 
Your Income’’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 














15,000 PEOPLE 
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various war clauses, or to decline the 
risk. 

In Virginia amounts in excess of $2,500 
will be issued with a special war clause. 
Special Notes 

The absolute limit that the company 
will issue to anyone engaged in aeronau- 
tics or intending to so engage will be 
$2,500 and no more. With war clause A. 

Where policies are issued with disa- 
bility benefits and double indemnity 
benefits, such benefits will cease by 
amendment to above clauses, under the 
following conditions: 

1. If within two years insured engages 

in aeronautics. 
. 2. If within two years insured travels 
or resides outside the boundaries of con- 
tinental United States or Dominion of 
Canada. 

3. If within five years the insured en- 
gages in military or naval service in 
time of war outside the boundaries of 
continental United States and Dominion 
of Canada. 

July 22, 1918, Date of Change 

All policies issued at home office on and 
after July 22, 1918, will contain war 
clauses in accordance with above. 

As heretofore repeatedly stated, the 
company, owing to varying conditions, 
reserves the right to change any of the 
war clauses now in use or the rules gov- 
erning their use without previous notice; 
such change to apply to all business from 
the date set by the company, whether ap- 
plications were written before said date 
or not. 


International Life 


The International Life has revised 
its special combination 20-pay life and 
20-year endowment policy forms. These 
provide for double indemnity for ac- 
cidental death, provide for the payment 
of the face of the contract for dismem- 
berment and provide for an annual in- 
come of one-tenth of the face of the 
policy for a period of 12 years in case 
of total and permanent disability. There 
are also included wife beneficiary 
riders, granting accidental death in- 
surance to the wife-beneficiary for an 
amount equal to one-half the face of 
the contract. The policies participate 
annually in the interest earnings of the 
company and such dividends may be 
allowed to accumulate and accelerate 
the endowment period. In addition to 
these special features there are all of 
the usual features found in the Inter- 
national Life policies, making the con- 
tract attractive from the sales point. 


Provident Life & Trust 


The Provident Life & Trust has 
withdrawn its 15 and 20 year term poli- 
cies. New term business is now lim- 
ited to five and ten years nonrenewable 
convertible forms. Vice-President Lin- 
ton says that because term insurance 
is temporary in character the company 
will look with much more favor upon 
the five and upon the ten year term. 


National Life, U. S. A. 

The National Life, U. S. A., an- 
nounces that the maximum amount of 
insurance it will write on Y. M. C. A. 
workers in overseas service will be 
$2,000. It will charge $25 per $1,000 
extra for the entire period of the war. 


How They Write Half 


a Million a Year 











MILWAUKEE, July 20.—“Writing a 
Half Million or More Northwestern a 
Year” was the topic assigned to ten of 
the leading producers attending the 
Northwestern Mutual Life agency con- 
vention, as “Some Who Have Done It.” 
Dr. Charles E. Albright, Milwaukee, for 
twelve consecutive years the largest 
producer of the Northwestern, said he 
could express no formula, but he be- 
lieves it an excellent rule for an agent 
never to write a man for a policy form 
Or amount which he himself would not 
take if he were in the prospect’s place. 

Herman Duval, New York, the sec- 
ond largest producer, said, “Don’t talk 
too much. Know when to stop. Let 
your prospect do your talking, by lead- 





ing him to talk.” Mr. Duval said he 
never spends more than two hours a 
day in his office and never.less than 
six hours in the field each day. On a 
heatless Monday early this year, he 
made an appointment with a prospect 
for luncheon, and sold him various 
forms in an aggregate amount of $165,- 
000 while at the table. 


* * * 

E. B. Stinde, St. Louis, urged his fel- 
low-agents to forget that there is an 
8-hour day. 

R. W. Cameron, Portland, Ore., told 
how he sold one of his most intimate 
friends a large policy and apologized 
for thus capitalizing friendship. The 
customer recalled the trite saying, “If 
‘you can’t do business with your friends, 
you certainly cannot expect to do busi- 
ness with your enemies.” And the new 
policyholder thanked him heartily for 
doing him the real favor of making 
him take a policy. 

“Never pass up a man who you think 
won’t buy,” was the advice of E. J. 
Kohn, Chicago, who said he never 


‘leaves his office with the intention of 


calling on only one prospect. 

H. G. Fricke, Omaha, says he did not 
believe the house-to-house solicitor 
could give his clients real service be- 
cause he has not the necessary means. 
To illustrate this point, he said that he 
never calls on a prospect until he has 
informed himself fully concerning the 
character, standing, financial condition, 
domestic relations, etc., of the man. 
Once having this information, he is able 
to “fit the prospect like a tailor,” both 
in the matter of policy form, options, 
and the amount as well. 


x * 

Roy F. Clendenin, Paris, Ky., who 
won association honors this year for 
writing the largest number of lives, 
namely 207, presented many interesting 
and instructive experiences in writing 
farmers. Mr. Clendenin’s record is a 
notable feat in that all of the 207 lives 
were written within the limits of a 


single county of Kentucky, and with | 


one or two possible exceptions, every 
man is a farmer. He has made one 
farmer virtually sell a policy to his 
neighbor by enthusiasm and apprecia- 
tion of real life insurance service. 


Detroit Life Meeting 

The annual agents’ meeting of the 
Detroit Life will be held at Cedar 
Point, Ohio, Aug. 20-22. Agents will 
have their expenses paid who write 
and pay for $30,000 of new business 
between March 1 and July 31. By 
writing $50,000 in that time the agent 
is privileged to invite some member 
of his family or a subagent. The com- 
pany paid for $417,000 new business in 
June. 








Zz 
54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life 


Boston, Mass. 


Insurance Co. 




















ie ACID TEST Capable Agents Wanted 
for Strength 
Liberality pl high on the list. 
Service and == sd 
Low Cost 














J.C. CAMPBELL, State Agent 
A PROPOSITION THAT WILL MAKE 
a handsome income for wide-awake, ener- 


Something Worth While getic salesmen, is offered by an old line 


LIFE INSURANCE company that can show the public the best restults of any reo | 
in the United States and therefore easily sold. All communications will be held confidential. 
If interested address 84-N, care The National Underwriter. 














Has the Life Insurance Field Become More Limited ? 


NOT WITH US 


Our Agents can sell policies on the annual premium plan, up to 
$3,000, to young men and young women as young as age 2. It is 
surprising how much annual premium insurance for goodly amounts 
can be placed on the little folks, protective insurance and educational 
and business start endowment insurance. This extension of the age 
limit for ordinary insurance down to age 2 helps considerably in these 
days and we have other advantages that help still more. Our new 
business this year is more than 50% larger than the new business for 
the same period last year. By the way, if your Company will let you 
write our insurance for children as a side line, we will. Some are 
writing as much as $10,000 a month of this insurance as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, :: Chicago, Ill. 

















Northwestern Illinois 


Northeastern Indiana 
Guaranteed Low Cost Policies 


Any one of the above is an absolutely first class Opportunity. If your record is clean and you 
can furnish evidence of your ability as a Personal Producer, your application will be considered. 


WANTED—Managers for These Important Districts 


Central Illinois 
Southern Indiana 
As Good As We Can Make Them 


Supervisor for 
Ohio 


ADDRESS 


S. W. Goss, Vice-Pres., Security Life Insurance Company of America, The Rookery, Chicago 

















George Washington Life Insurance Co. 





Resources - - 
Insurance in force - 


$ 1,500,000.00 
10,100,000.00 




















A State Agency open. 





For particulars address, 
H. M. HOLDERNESS, Agency Manager. 
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Of present conditions Harry Gordon Self- 
ridge, who has successfully established an 
American style department store in London, 
Eng., says: 

“The business man who fails to realize that 
right now—in wartime—he should drive ahead 
with his advertising at greater speed than 
ever before has overlooked a golden oppor- 
tunity. At no time in the history of our 
business here has advertising paid such large 
returns as right now. My only regret is that 
I can’t buy more space.” 





NEW OHIO LAW 


THE statement in the last issue of 
THE NATIONAL UNDERWRITER dealing 
with life insurance selling conditions in 
Ohio, to the effect that “in Ohio the 
law holds all life insurance payments to 
beneficiary free from any judgment for 
debt, even though the debt may have 
been contracted for necessaries,” is 
true only in part. 

A law was passed at the last session 
of the legislature permitting Ohio com- 
panies to make such provision, but it 
does not apply to outside companies 
and there is still the question open as 
to the right of Ohio companies to act 
as such trustees, without having the 
right of trusteeship granted in their 
charter. Just how far the new law can 
be made to go is now being studied by 
insurance attorneys of the state. 

For all practical purposes the law 
may serve, but the fact is that this 
phase of life insurance settlement has 
not yet been developed sufficiently in 
most of the states to show the exact 
status of any contract so made. The 
Connecticut companies some years ago 
secured a law permitting the home 
companies to act as trustees, and these 
companies now issue separate trust 
agreements, and the funds are admin- 
istered in Connecticut and not under 
the insurance laws of the various states. 





GETTING RECRUITS 

Many general agents are scanning 
the lists of those engaged in the non- 
essential occupations and are recruiting 
a number of good men from such 
sources. The government has decreed 
what occupations are in the nonessen- 
tial list. Provost General Crownper, at 
Washington, wired Secretary THomas 
W. Bracxsurn of the AMERICAN LIFE 
Convention, as follows: “Agents and 
solicitors of insurance companies are 
not included within the operation of 


MAS eS ae 








and order number of registrants found 
to be idlers or engaged in nonproduct- 
ive occupations.” Inasmuch as insur- 
ance has been declared essential it 
leaves no doubt as to the status of an 
insurance agent. General agents can 
recruit their forces from the nones- 
sential occupations, and the way would 
seem open for some excellent material 
to come into the business 





TEACHERS AS AGENTS 


ScHoo, teachers have always ‘made 
very good insurance agents as a class. 
They are high-minded, well ballasted, 
are honest in their intentions, accus- 
tomed to deal with human nature, and 
if they possess any gifts of salesman- 
ship they are very likely to succeed as life 
insurance agents. Teachers are earnest 
and conscientious. They are the kind 
of people that invite confidence. There 
is not much opportunity for boards of 
education to increase the wages of 
teachers these days, and hence the lat- 
ter are casting about for another line 
of endeavor. 

Even if a teacher desires to keep on 
with his profession he has opportunity 
to work insurance in connection with 
his regular occupation. If he finds he 
is better adapted to insurance work he 
will ultimately become an agent and 
give up his teaching. Many teachers 
find it necessary to increase their in- 
come these days and either are going 
into other enterprises or are doing 
some other work on the side. 





THE PERSONAL ELEMENT °° 
THE life insurance agents who have 
the confidence of the people in their 
community already possess a_ tre- 
mendous asset. When a man is pointed 
out by his neighbors and friends as one 
who can be relied on, one who is sub- 
stantial and service giving, whose heart 
is with the people, who believes in his 
community and town, who is regarded 
as one of its leading citizens, and whose 
record is clear, is in a position to 
achieve much along life insurance lines. 
After all life insurance is pretty much 
of a personal service. There are but 
a few men who purchase life insurance 
from entire strangers. At times a 
wizard may come along and with a 
most forceful personality sween a 
prospect from the decks. Usually, 
however, a man is won to life insurance 
by the appeal of a friend in whom he 
has confidence. Life insurance seems 
intricate and complicated to him. He 
does not understand the mystery of 
the mortality table or the complex pro- 
visions of the contract. If, however, 
a friend in whom he has confidence 
vouches for it, tells him the company 
is all right and the policy is a good 
one, he takes him at his word. An 
agent may be introduced by a friend 
and the acquaintance starts in this way. 
The point made is that reliance is 
placed on the character and sincerity 
of the solicitor. In probably 99 per- 
cent of the cases that are written, 
either the agent himself is known to 
the prospect, or he comes properly in- 
troduced by some friend in whom the 
prospect has every confidence. 


Every life insurance agent should 








Some remarkable records are an- 
nounced by the Kansas City Life for 
June business. Eugene Arnett, general 
agent for Oklahoma, produced $1,494,- 
891 in June, and the J. E. Williams 
agency for South Dakota and Minne- 
sota, produced $1,000,660. The first 
nine leading agents of the company 
for the first six month? are from Okla- 
homa as follows: A. M. Darling, J. 
Ware Walker, W. M. Robinson, J. H. 
Earp, G. H. Child, A. W. Whitten, L. 
M. Sprinkle, A. A. Belding and B. R. 
Reed. Others from Oklahoma in the 
list of 25 leading agents for the first 
six months of 1918 are: R. E. L. Hitt, 
Ira C. Kaylor, J. D. Dunbar, C. R. 
Claughton, W. F. Hill, T. McMechan, 
W. M. Beattie, H. M. Cardwell, H. A. 
Cherry, A. M. Street. Of the 25 lead- 
ing agents for the first six months 19 
are from Oklahoma, the agency having 
produced during the first six months 
$10,228,961. The Kansas City Life has 
a plan of working through banks. The 
company bulletin says: “Customers of 
banks are the best patrons of life in- 
surance, and the cooperation between 
these institutions is a natural conse- 
quence. The recognition of this fact 
by the bankers of Oklahoma is proven 
by their up-to-date methods of han- 
dling the financial affairs of their pa- 
trons.” 


Last January when Mrs. Henry Or- 
ton of Cincinnati learned that her hus- 
band had been assigned to the Amer- 
ican expeditionary forces in France, she 
decided that she would take his place 
at the office of the Equitable Life of 
New York in her city and carry on his 
life insurance business. She has since 
secured considerably more than enough 


‘insurance to qualify for membership in 


the Century Club. In a letter to Man- 
ager Henry Powell she says: 

“T did not know one policy from an- 
other and the rate book was a mystery 
to me. I learned where to find the ordi- 
nary life and limited payment life rates 
and with this equipment started out, 
knowing very little about life insurance, 
but with a determination to succeed.” 

A. L. Hart, who was recently ap- 
pointed agency manager of the Des 
Moines Life & Annuity has gotten away 
to a flying start for that company. Mr. 
Hart was formerly field supervisor of 
the Western Life of Des Moines and is 
well known in Iowa. He is a hard 
worker, and believes in spending a gen- 
erous portion of his time in the field 
visiting the company’s agents. Mr. 
Hart is a good personal producer, and 
in addition to his supervising duties is 
putting a good volume of business on 
the books. 


Thomas J. Farris of the St. Louis 
agency of the Missouri State Life of 
St. Louis, who for a number of years 
was connected with the new business 
department of the home office, came 
to’ the conclusion that the money in 
the life insurance business was on the 
outside instead of on the inside. 

In the spring of 1916 he told the com- 
pany’s agency manager that he knew 
he could make good selling life insur- 
ance and wanted a contract. A con- 
tract was made him March 9, 1916, and 
before July 24, which is the close of 
the company’s $100,000 Club year, this 
young man had made good with ven- 
geance, as he had paid for his first 
$100,000 of business and became a mem- 
ber of the 1916 Club. In 1917 he con- 








aim to attain a point where if a stranger 
came into his community and asked for 
the names of the leading life men in the 
vicinity, he would be in the list with- 
out question. His work and word in 
his neighborhood should be recognized. 
A man whose heart is in the right 
place, who loves humanity and loves 
to serve will build a clientile of strong 
friends, whose friendship is priceless. 








THOMAS J. FARRIS 


Who Is Making a Big Record With the 
Missouri State Life 





tinued to enjoy a splendid writing and 
closed the year ranking twelfth among 
the individual producers of the com- 
pany. 

He has started 1918 far ahead of his 
last year’s record, and for June alone 
he wrote 118 applications for new in- 
surance. 

Mr. Farris began his wonderful ap- 
plication record by writing 48 applica- 
tions in May. When asked his system 
of writing business he simply said that 
“Honesty, Courtesy and Hard Work,” 
were his trinity of getting the names on 
the dotted line. 


Houghton Bulkley, son of President 
M. G. Bulkley of the Aetna Life, has 
been commissioned a second lieutenant 
after a vigorous course in a train- 
ing school in France. He is Presi- 
dent Bulkley’s youngest son. An- 
other son, Morgan G., Jr., is acting 
major of the 101st Machine Gun Bat- 
talion. Another young Hartford man 
who is a son of an insurance man to 
get a commission as second lieutenant 
is Fred L. Way, son of Vice-President 
John L. Way of the Travelers. Young 
Way left Yale in the middle of his 
course to go into military service and 
is in France. 


Arthur Hunter, actuary of the New 
York Life, has had his title changed to 
chief actuary, this being in the nature 
of a promotion. William Young, as- 
sistant actuary, becomes actuary. Both 
men are very strong and able. Mr. 
Hunter has taken an active part in the 
Actuarial Society of America and is 
one of the most prominent men in his 
profession. 

Dr. James L. Watson, medical direc- 
tor of the Toledo Travelers Life died 
last week. He had been medical exam- 
iner for the company for 19 years and 
after its reorganization as a legal re- 
serve company, was elected medical di- 
rector and third vice-president. He 
stood very high in the medical frater- 
nity of Toledo, having been president of 
the medical society of that city. 


The E. W. & C. H. Poindexter gen- 
eral agency of the Northwestern Mu- 
tual Life at Kansas City, Kan., now 
ranks sixth among the company’s agen- 
cies for the entire country. The agency 
force has decreased 50 percent in the 
last year, but the business written by 
the present staff nearly equals the en- 
tire writings of 1917. A better quality 
of business is being written for larger 
premiums. 

In 1914 this agency stood thirty-first 
among the Northwestern Mutual’s gen- 
eral agencies. In 1915 it advanced to 
twenty-third, 1916 to sixteenth, 1917 to 
ninth, and so far in 1918 stands in sixth 
place, and will finish there or better. 

Mr. C. H. Poindexter is major in the 
Kansas City guards, in command of 
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Our Last Ad Brought Us 5 Men 


One started June 19th and wrote 21 apps. for $47,000—with over $1,600 in premiums, 
all cash, up to June 30. Name and address upon request. The other four men 
have just started to work. 


Our 10 leaders for June in No. Dakota and Minnesota wrote 305 apps. for $694,500. Average 3014 
apps. for. $69,450 for $2,182.30 in premiums. 


These agents were enabled to write this large business thru We have similar banking connections ready made for several 
banking connections made for them by the company. more general agents in territory where crops are wonderful. 


If you are a real closer, we can lead you to a big business between now and December Ist. 
The farmers have the money and we have the bank connections thru which to reach them. 


Lincoln Life Policies Are Liberal and Attractive. Par., Non-Par., Sub-Standard and Special Low Cost Forms 


LINCOLN NATIONAL LIFE 


HOME OFFICE: FORT WAYNE, INDIANA WRITE US TODAY 


70 MILLIONS in Force—S§® the Pocket Index 


for our record. 











370 men. The men in the company 
give one day a week to active service, 
guarding the electric plant and city 
water works. The success of the or- 
ganization is largely due to Mr. Poin- 
dexter’s efforts. 


Louis Hirsh, a graduate of Armour 
Institute, and an understudy of Actu- 
ary Donald J. Campbell, is now doing 
the actuarial work for the Peoples Life 
of Chicago. L. J. Arnold, who has been 
the company’s actuary since organiza- 
tion and was some time ago appointed 
assistant secretary of the company, is 
now stationed at Washington, D. C., as 
assistant actuary in the War Risk Bu- 
reau. He has charge of a department 
of the bureau, and is doing important 
work for the government. 


Maj. Victor C. Lewis, general agent 
of the Great Northern Life of Wausau, 
Wis., with headquarters at Green Bay, 
Wis., has accepted a commission as a 
captain in the National army, with 
promised promotion to a majorship as 
soon as a vacancy occurs. Mr. Lewis 
reached the rank of major in the United 
States volunteers during the Spanish- 
American war. Since last September 
he has held a commission as captain of 
Co. G, Ninth Wisconsin Infantry, 
State Guard. He is spending the pres- 
ent week at the head of his company in 
its annual maneuvers at Camp Douglas, 
Wis. Officers and men of his command 
have raised a fund to completely equip 
Capt. Lewis for service in the National 
army. 





Government Criticized 
for Its Delay 








E VEN the government meets with 
criticism in its delay in settling its 
soldiers’ life insurance claims. The fol- 
lowing letter appeared in the Philadel- 
phia Public Ledger July 17: 

On April 12 one of our brave Philadel- 
phia boys, who had enlisted as soon as 
war was declared, was killed in the bat- 
tle of Picardy. The allotment check to 
his mother was instantly stopped, but 
no check has been forthcoming from the 
war risk insurance bureau, although the 


MICHIGAN MORTGAGES FOR SALE 
On Lands and eared 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., Siexes, "a 














boy had thoughtfully taken out a policy 
in favor of his mothér. 

A letter to the war risk\insurance bu- 
reau brought a reply on May 4 that the 
claim would be looked into and further WANTED 
information sent at the earliest possible 
moment. No further reply from the bu- b ld bli h d Lif I C 
reau being obtainable #n the next six 
weeks, the mother placed the matter in y ano establishe ae aa ene 
the hands of an attorney, although the 


adjutant-general had written that it was 
not necessary to employ the services of TWO AGENCY SUPERVISORS 
an attorney or claim agent. This attor- 
ney gave his services without charge 


and paid his own expenses to Washing- under direct Home Office Contracts 
ton, where he discovered that it was 


necessary for the mother to fill out Form 


a. Vicia aie uae one tc aa The men we employ must be able to prove by past 

cae oO ey achievements that they are good organizers and pro- 
Fortunately, the boy had a small policy ducers 

in the Provident Life & Trust, which 

ae a tne tr aoeutcuas saa They must be able to appoint agents and not only tell them 

8 kal hie hehite' de Radel ob how insurance is sold, but show them how it is done. 

procs sone pr Pog Manta ar a Salary of $3,000 and expenses, but it will not remain at that 

~~ Faget port ype yl Fama Bsr figure after results prove that it should be more. 

eae ah are ae ae ee Address “OPPORTUNITY,” 

cae eae Gh edna oe ccs te “anneal 4-S, care The National Underwriter, Chicago. 


deplorable conditions in the bureau of }" 
war risk insurance. 
There surely are some experienced in- 

















surance men in this country whose serv- 





ices could be obtained to put some degree 





of efficiency into this bureau, and I hope 
your powerful paper will start an agita- 
tion of this matter that will bring about 
a much-needed reform before too much 
damage has been done. 


A Father of Soldiers. 
Philadelphia, July 15, 1918. 





Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicage 


WHERE INSURANCE MEN MEET 
Hotel La Salle ranks first among Chicago 


Blackburn for Senator 


OMAHA, NEB., July 23.—Attorney 
T. W. Blackburn of Omaha, Neb., sec- 
retary and counsel for the American 
Life Convention, is faced with the prob- 


re hoe ; : hotels for its perfect service, elegant equip- 

lem of deciding within the next day or Rf “ 
two whether he will run for state sena- Pet Ru, ment and comfortable accommodation. Lo- 
tor. Twenty-five of his enthusiastic LETRAS ASS cated at the center of the insurance 
lips : district it is the most convenient step- 





friends, including some of the leading 
business men of Omaha, operating un- 
der the Nebraska law, signed a petition 
and presented it, filing his name as a 
candidate. He had five days to make 
his decision whether he would accept. 
Monday he had not made his decision 
known. 


av 


ping place for the. busy man. 


RATES: 

ONE PERSON 
Room with detached bath « = = « 
Room with private bath © ©- = = 

Two PERSONS 
Room with detached bath - - < 
Rooms with private bath - = © 

Connecting rooms and suites as desired 


Baker Goes to Kansas City All rooms at $5 or more are the same price 





ow |r [rife [5 |r: [ri fr. drilr/ 





Dr. H. 5 one’ bi a sendien di- #4 eu ass re for one or two persons. 
rector of the Pittsburg ife & Trust, ; Hotel Salle gives more for the -* 
- ; : : La es price 8 
ates) ong maa director of the | a you pay thanany other hotel in Chicago 


We're going to kan the Kaiser and 
lick him with War Savings Stamps. Buy 
one today. 

















12 LIFE 


THE NATIONAL UNDERWRITER 





July 25, 1918 








Life Agency Changes 








Philadelphia Life 


PHILADELPHIA, July 23.— The 
following appointments of general 
agents are announced by the Philadel- 
phia Life: Philip D. Hannan, Atlantic 
City, N. J., a well known general con- 
tractor. S. Mervin Smyser, Trenton, 
N. J., who for a number of years was 
superintendent of schools of Bucks 
county, Pennsylvania, at Morrisville, 
across the Delaware River from Tren- 
ton. G. W. Malrup, Elk River, Minn., 
banker. William E. Myre, Newport 
News, Va., who for twenty years has 
been the government emigration agent 
at that point. Samue! D. Stanson, 
Akron, Ohio, previously engaged in the 
real estate business. The company 
also announces the appointment of 
these local agents: W. H. Hickman, 
Whiteville, N. C.; J. C. L. Rhyne, Gas- 
tonia, N. C.; E. C. Karshner, Colum- 
bus, Ohio; Harry W. Orr, Coates- 
ville, Pa. 


Phelps Goes to Boston 


BOSTON, July 20—William B. 
Phelps, manager of the Albany office 
of the Travelers for twelve years past, 
and previously for ten years special 
agent of the Mutual Life in Albany, 
has come to Boston as manager of the 
life and accident departments of the 
Travelers. Mr. Phelps was one of the 
founders and former president of the 
Capital District Life Underwriters and 
is at the present time a member of the 
national executive committee of the 
Life Underwriters. He succeeds Albert 
J. Farnsworth, who resigned to enter 
the quartermasters’ division of the 
army, with headquarters at New York. 
A farewell luncheon was tendered Mr. 
Farnsworth by members of the Boston 
office of the Travelers and gifts pre- 
sented. 


Life Agency Notes 


Deane Thomas has been appointed 
manager for the Connecticut General 
Life at Portland, Me. 

William B. Millar, one of the agents 
of the Northwestern Mutual in Chicago, 
has gone with the Travelers of that city. 


M. A. Nelson, agency manager of the 
Equitable Life of New York at Spring- 
field, Mo., for 12 years, has been ap- 
pointed manager at Kansas City, Mo. 

H. O. Leach, who recently resigned as 
vice-president of the Alfred M. Best Com- 
pany of New York, to go with the Sun 
Life of Canada, has been appointed man- 
ager for British Columbia with head- 
quarters at Vancouver. 


George Larrabee, who has been con- 
nected with the American National Life 
at Los Angeles, has been appointed gen- 
eral agent of the National Life, U. S. A. 
at San Francisco. The appointment was 
made by Agency Supervisor Walter E. 
Webb, who recently visited the coast. 

Homer A. Sheetz, formerly cashier of 
the National Farmers Bank at Warren, 
Ill, has been appointed district manager 
of the “Northwestern Illinois Agency” by 
the Illinois Life. He has been writing 
business for the company on a part time 
basis, but is now entering the work as a 
full time man. 


J. E. Crites, who has been agency or- 
ganizer for the Western States Life at 
Spokane, is appointed general agent for 
the Columbian National Life in eastern 
Washington, succeeding Horace West. 
Mr. Crites is a former Columbian Na- 
tional man, having been general agent 
for the company in Texas after it rein- 


sured the Colorado National Life some 


years ago. 





Association Activities 











Omaha-—-A_ publicity and educational 
campaign to tell the public to be cau- 


tious in its dealings with life insurance 
men who do not hold memberships in 
the Nebraska association will be launched 


at a meeting in Omaha Thursday noon 
of this week. President O. H. Menold, 
of the Nebraska association, 
28 new members the “third degree.” 


Newspaper men were advised of the 
meeting and its significance. Plans were 
When the 
Nebraska association gains seven more 
members it will have made a 100 percent 
gain in membership during the last year. 


made for their attendance. 


will give 


Richmond, Va.—Every member has re- 


ceived a communication from President 
G. W. Diggs of that body urging him to 
write to his congressman seeking a bet- 
terment of the laws and treasury rulings 
on the taxation of proceeds of life insur- 
ance policies. 





News About Companies 











Northwestern Mutual Life—The paid- 
for business during the second quarter 
of 1918, as reported to the board of 
trustees at its quarterly meeting at the 
home office in Milwaukee on July 17, 
amounted to $36,962,680, an increase of 
$3,655,900 over the first quarter of this 
year. The total paid-for business of 
the first half of 1918 amounted to $70,- 
269,460. For the corresponding period 
of 1917, the amount was approximately 
$97,000,000. The first half of 1918 
showed a considerable increase over the 
last six months of 1917, indicating that 
business is rapidly recovering from the 
slump experienced immediately follow- 
ing the declaration of war. .On July 1, 
1918, the Northwestern had 

total insurance of $1,648,362,689, com- 
pared with $1,581,949,852 on the same 
day a year ago. The number of policies 
in force is 613,294, compared with 597,955 


a year ago. The company disbursed 
$22,499,326.49 for matured endowments, 
death claims, excess premium returns, 


etc., during the first six months of this 
year, an increase of $1,327,726.16 over 
the same period ge Pa 

* 


Central Life, Ia—For the first six 
months of the year the company reports 
the paid-for business of $6,183,800, com- 
paring with $4,529,347 written in the 
same period last year. This is a gain of 
insurance in force for the first half of 
1918 of $3,184,011. In the same period 
last year the company gained in insur- 
ance in force $1,261,713. The Central 
Life is one of the middle western com- 
panies that shows a remarkable record 
for the first oP Pay year. 


Peoria Life—In the first six months of 
1918 this company wrote a paid-for busi- 
ness of $3,303,030, and in the same months 
of 1917 a paid-for business of $2,739,755 
was written. A gain of insurance in force 
of $2,379,115 is reported, comparing with 
a gain in the same period last year of 
insurance in force of $1,820,517. The Peo- 
ria Life is making rapid strides, and 
is one of the companies that secures 
the bulk of its business in the rural 
communities, which probably accounts in 
part for the vet te or een shown. 


* 

Connecticut General Life—The com- 
pany reports a paid-for business for the 
six months period ending June 30, 1918, 
of $17,080,712, which is slightly less than 
the paid-for business written in the same 
period last year, the 1918 figures being 
$18,034,746. The gain in insurance in 
force for the six months period is _ $13,- 
890,653, while in the first six months of 
1917 a gain of insurance in force of $14,- 
170,963 was are . 

Old Colony Life—This company wrote 
in excess of $2,000,000 of new business 
during the first six months of the year, 
and will pass the $11,000,000 mark in in- 
surance in force by the end of the present 
year. It lost very few agents through the 
draft and is getting fine support from 
the old men on the agency roster. It is 
also making some good new agency con- 
nections. President B. R. Neuske is now 
beginning to enjoy the results of the 
many hard licks put in when he first 
took hold of the company a few years 
ago. 


Extended Insurance Benefits 


Since the adoption of the Mutual 
Benefit’s nonforfeiture system in 1879, 
the company has paid as death losses 
1,807 policies which had ceased to be 
in force by reason of nonpayment of 
premiums. Without any action by the 
insured, the company applied the value 
of these lapsed policies in the form of 
extended insurance, and upon the death 
of the insured paid to the beneficiaries 
thereunder the amount insured, viz.: 
$4,126,746. Upon many of these poli- 
cies less than three years’ premiums 
had been paid. 

Under life and endowment policies 
issued by the Mutual Benefit the in- 
sured may surrender the policy within 
one month from date of lapse, and re- 
ceive the value either in cash or in a 
paid-up policy. If the insured does not 
act, the insurance is automatically ex- 
tended. The paid-up policy values of 
the 1,807 policies heretofore mentioned 
would have been $1,007,079, whereas, 
the company actually paid under its 
nonforfeiture system the sum of $4,126,- 
746, 





The Central Life of Des Moines has 
entered Wyoming. 











WANTED—Two young field representatives by a con- 
servative, established and successful young life insurance 
company. Communications confidential. Address Con- 


servative, 9-X, care The National Underwriter. 
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Ambitious, productice and Trustworthy Life Agents 
may be BENEFITED by corresponding with the 








Berkshire Life Insurance Company 
Of Pittsfield, Massachusetts 


Incerperated 1851 


New Policies with medern provisions 
Attractive literature 


WwW. Ss. WwW ELD, Supt. of Agency 








W. D. WYMAN, President 
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HOME LIFE INSURANCE COMPANY 


GEORGE E. IDE, President (Now Purely Mutual) 256 Broadway, NEW YORK 


The fifty-eighth annual report shows insurance in force of $146,050,144, an in- 
crease during the year of $12,556,816 The Company paid the policyholders in 1917 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. 


W. A. R. BRUEHL & SONS, General Managers HOYT W. GA! General Managre 
Central and Southern Ohio and Northern Kentucky For N ern Ohio 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building 
CINCINNATI, OHIO CLEVELAND, OHIO 











Frane Nelson, President . J. Uehling, Secretary 
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Ouans NEBRASKA. 


The ‘ Giant of the West”’ 














MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE, BUFPALO, N. Y. 


























Sees the Advantage 


A district manager of one of the large life companies, writes 
as follows regarding The National Underwriter of July 18th: 


* 
“*You have a very interesting and instructive number in that of 
July 18th, and while I am subscribing for about twenty of my 
agents, would like to have this in the hands of more of them, 
and usually have about 125 agents under contract. If you care 
to send us 25 or more copies of the above issue, will be glad to 
place it in the hands of my best agents, you having previously 
sent me sample copies for that purpose. Will write them a 
strong letter, urging subscription, as well as to the ‘‘Digest,”’ 
with which I have supplied several agents, and every man ought 
to realize the wise expenditure of a few dollars in this direction.”’ 


The National Underwriter, by annual subscription rate, costs 
less than 6 cents a copy. 


THE NATIONAL UNDERWRITER 


1362 Insurance Exchange 
CHICAGO 


95 William Street ~ 
NEW YORK 


400 Lincolh Inn Court Bldg. 
CINCINNATI 


Wulsin Bldg. 
INDIANAPOLIS 
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CASHIERS PART IN 
BUILDING AN AGENCY 


Importance of This Position Is 
Often Not Recognized by 
Life Companies 





CAN HELP PRODUCTION 





Man With Necessary Qualifications 
Can Become Distinct Asset to 
Life General Agency 


In the medium sized and large cities 
the cashier in a general agency of a 
life company is, or should be, an im- 
portant man. There are still to be 
found, however, many companies that 
have not recognized the importance 
of this position. Such companies often 
place this work in the hands of a young 
and inexperienced girl, or an incom- 
petant man. The cashier comes in 
constant contact with important policy- 
holders and the public in general. He 
is in the position to drive away or 
attract business. He should be a first 
class, high grade man, capable of meet- 
ing and talking with policyholders on 
common ground, and possess many of 
the attributes of the life insurance 
salesman. 

Much Detail Work 

Too often an agency cashier is 
forced to engage in too much detail 
work. He is. given the responsibility 
of much of the office work, must keep 


his nose to the grindstone, and because’ 


of this usually has not the proper men- 
tal attitude for meeting and talking 
with policyholders as they come in. 
Engrossed in office détails, it is prac- 
tically impossible for him to abruptly 
arise and approach a prospect in the 
proper frame of mind. The nature of 
the work he is doing does not operate 
to improve his disposition and inter- 
ruptions become annoying. 
Expect Cheerful Reception 

No policyholder enjoys paying a pre- 
mium, receiving a receipt, and leaving 
the office without an exchange of fe- 
marks of some kind. Quite naturally 
the assured feels that some consider- 
ation is due, and expects something 
more from the cashier than a mere 
mechanical performance of duty. The 
resourceful and wide awake cashier 
knows this, and is always on the alert 
for an opening to engage the policy- 
holder in conversation. It is not a very 
difficult matter to start a conversation 
concerning life insurance. The prospect 
rather expects it. If the cashier is not 
too aggressive (and this is important) 
the policyholder will often drop a hint 
that proves to be of value to the cash- 
ier. He apparently allows it to pass 
unnoticed, but retains it in his mem- 
ory, and passes it on to the agent who 
originally sold the business. An as- 
sured will often talk rather freely to 
a cashier who manifests the proper 
amount of interest, and to all appear- 
ances makes no effort to press home a 
canvass for business. With such a 
man the assured throws off restraint 
and unconsciously gives out valuable 
soliciting data. 

Methods Employed 


_ There are many agencies where cash- 
lers are wide awake and up on their 
toes for just such openings. It is a 
delight to watch such men engage a 
policyholder in conversation, and lead 
him on to the point where the admis- 
sion is made that he is in the market 
for additional life insurance. He will 
then stroll back to one side of the office 
Or the other, ascertain whether the 
agent who originally sold the business 
is in, and if so give the signal to walk 
Past the counter. The agent in a few 
minutes makes his appearance and pro- 





Michigan in 1917. 





The Leading Home Company of Michigan 


DETROIT LIFE INSURANCE CO. 


for the third consecutive year led all Michigan Companies in new paid for business issued in 


Over $4,000,000 new business paid for last year. 
HOME oFFICE DETROIT, MICHIGAN ..€£. oBRIEN, President 


Now has $12,000,000 in force. 














fesses to be surprised to see the policy- 
holder in the office. The policyholder 
expects, and gets, a more vigorous so- 
licitation from the agent and if no 
definite selling arrangements are made 
a time is set for a real interview and 
the wheels are set in motion. Very 
often a cashier misinterprets a com- 
pany’s instructions regarding the treat- 
ment of existing policyholders, and at- 
tempts to close too much business 
across the counter. This method has a 
tendency to drive away the business, 
the policyholder dislikes to make a 
personal visit to the office where he 
is likely to be subjected to an aggres- 
sive solicitation. 


Selling Aids by Mail 


During the course of the year many 
valuable hints come to the cashier’s 
attention through the mail. The policy- 
holder may write in asking to have 
his beneficiary changed to his wife. He 
has just been married. He is an ideal 
prospect for life insurance. The cash- 
ier recognizes this, and passes the word 
on to the agent who sold the business 
Perhaps a request is made for a loan 
on a policy. The man seeking the 
loan is a first rate prospect for at least 
a term policy to protect the loan. This 
information is relayed to the agent who 
sold the business. In other cases infor- 
mation regarding settlement options is 
asked for. Sometimes definite infor- 
mation concerning particular clauses in 
the contract is found. These little re- 
quests all indicate that the policy- 
holder has béen giving attention to the 
matter of life insurance. He is look- 
ing over his contracts. He is inter- 
ested. The agent who sold him should 
be notified of the circumstances, and 
is, by the cashier who is 100 percent 
efficient. 

When the policy becomes a claim, 
and the cashier comes in contact with 
the. beneficiaries he is afforded an ex- 
cellent opportunity for securing new 
prospects. He talks with the benefi- 
ciary and learns something of the fam- 
ily’s history. Often he comes in con- 
tact with more than one member of the 
family and affairs are more or less free- 
ly discussed. 

Characteristics Outlined 


Briefly, the’ cashier in a_ general 
agency must possess the ability to 
strike a sympathetic chord with those 
who make it a habit to pay premiums 
over the counter. The cashier’s im- 
portance and value grows as time goes 
on. He becomes more familiar with the 
policyholders and their business con- 
nections and other affairs. He is able 
to talk intelligently to them about 
something in which they are interested. 
He cements relations between those 
holding policies and the office of which 
he is the representative in such a man- 
ner that when the policyholder thinks 
of life insurance he thinks of his office. 
That particular life insurance office be- 
comes his life insurance home. This 
atmosphere of friendliness is the cash- 
ier’s to make or drive away. 

Any one with an observing eye has 
noticed that the important agencies, 
the offices where the large volume of 
business is being written, has a man 
of some consequence as cashier. It isa 
small nonproducing office that “econo- 
mizes” by employing incompetent men 
to fill this position. Its importance to 





more generally recognized. 





Pioneer Life Insurance Co. 


of America KANSAS CITY, MO. 
Organized 1907 John W. Cooper, President 


EVERYTHING NEW BUT THE NAME 














Southland Life Insurance Co. 


DALLAS, TEXAS 
The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 
A. S. DOERR, Vice-President 








The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869. 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For 
terms and territory, write to 


WM. MONTGOMERY, Sec’y and Gen. Mgr. 
New Masonic Temple Washington, D. C. 














The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 


Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











LIFE—HEALTH—ACCIDENT INSURANCE 


In addition to a full line of up-to-date life policies, we issue Health 
and Accident Insurance on the monthly plan; also a Farmers’ Special 
Policy in addition to our regular lines of Business Men’s and Commer- 


cial Policies. Now is the time to secure good territory in the state 
of Ohio. 


THE GEM CITY LIFE INSURANCE COMPANY 


A. I, MORRISSETT, Vice-President and General Manager DAYTON, OHIO 











THE PEOPLES LIFE 
@ No Wisconsin Regiment INSURANCE CO. 
—in any war—has ever lost Chicago’s Most 
Progressive 
its colors—nor changed Company 
them. Ordinary and 
; Monthly 
q The Battalion under the Premium 
banner of Gardianjife js Reins ed 
: : ect Wit 
mabued with the same the Home 
‘spirit. Office 
Recruits seeking El Addsess 
enlistment should Gardian fife on A. neison 
AMpeedor d Sees = Madison, Wis. meng aie "deen 


the business of an agency should be 
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SUCCESS OF THE AGENT 
DEPENDS ON HIMSELF 


Steady, Intelligent Work Is the 
Key that Unlocks the Door 
to Success 


BIG FIELD IS NOW OPEN 


Abundant Opportunities Are at Hand 
for the Industrious Active Life In- 
surance Salesmen Today 


NEW YORK, July 24.—Which are 
the best prospects, which the best argu- 
ments to use and the best methods to 
pursue, in view of existing war condi- 
tions, for the life insurance salesman? 

These are the questions put by a rep- 
resentative of THE NATIONAL UNDER- 
WRITER to several leading general agents 
and personal producers, men, who, if 
anybody knows, ought to know the an- 
swer to the question. 

There are, of course, many angles to 
the answer, but one fact stands out 
clearer than the others, uncontroverted 
by anyone, and that is that the success 
of the individual agent depends upon 
himself, and upon himself alone. Work, 
steady, intelligent work, is the “open 
sesame,” that unlocks the gates and re- 
moves the obstacles in his path to suc- 
cess. To say this is to state the obvi- 
ous, but unfortunately, there are many 
agents who fail to see its application 
to themselves. But while work is in- 
dispensable to any kind of success, it is 
the intelligently directed work that 
brings in the big results. 

Unlimited Field 

More than any other salesman, he of 
life insurance has an unlimited field. 
In other fields, those of special and re- 
stricted trades or manufacturers, the 
salesman must necessarily have his 
good years and his bad years, and that 
too through no fault of his own. This 
does not apply to the sale of life in- 
surance. The life insurance salesman is 
not restricted to selling to any one 
trade or profession. His “trade” com- 
prises everyone who needs insurance, 
that is, practically every able bodied 
man and many women throughout the 
land. General prosperity goes in waves. 
One year it is one trade that prospers, 
the next some other, but wherever 
prosperity blooms there it is that the 
intelligent agent goes for his big pros- 
pects. 

Great Opportunity Is Seen 


” This being true, axiomatic even, it is 
pointed out by the big men, that there 
is today splendid opportunity for the 
life insurance salesman; because pros- 
perity is here, not in spots only, but 
very generally throughout the country. 
In every trade and manufacture relating 
to the war there is prosperity. Agri- 
culture is booming as never. before. 
Rice, cotton, wheat—all staples in. fact 
—are bringing wealth to their comers. 

Where that prosperity is the life in- 
surance agent can and should go. To 
further aid him to greater returns than 
formerly there has been a most benefi- 
cial impulse given to life insurance by 
the government’s scheme for war risk 
insurance. 


Increase in Policy Size 


Publicly and country-wide, the gov- 
ernment has proclaimed that in its opin- 





ion a soldier’s life is worth $10,000. Al- 
ready the effect of this is seen in the 
increased average of policies taken; in 
some companies as much as $600 aver- 
age increase over pre-war policies is 
noted. This $10,000 limit is one that 
agents cannot too often or too intelli- 
gently use to persuade prospects to 
take the limit their means will allow. 

Much is heard about the prosperity 
of the working-man. But the fact is 
sometimes overlooked that the work- 
ing-man is not the only one in receipt 
of higher pay for his labor. All along 
the line salaries and profits have in- 
creased, and more money is disposable 
for the protection life insurance, and 
life insurance only, affords. 

Taxation Arguments 

Federal and state transfer taxation is 
another potent argument for life insur- 
ance. Men who could never before be 
interested in life insurance, are now 
awake to the fact that unless they de- 
sire to leave their estates to be sadly 
depleted by taxation after their death, 
they must provide by insurance the 
ready cash with which to pay the taxes. 
The agent who neglects this field is 
foolish, since here the good sized poli- 
cies may be expected. Small policies 
may be relied upon to pay an agent’s 
expenses, but it is the big ones that 
make profits. 

People Staying at Home 

It is the consensus of all the big men 
in life insurance that right now is the 
time for the insurance salesman to re- 
double his efforts to close sales. No 
special drive or campaign in war work 
is on till the fall to distract the agent 
from his life’s work. Forcibly there is 
no foreign travel, and even local travel 
for vacation purposes is discouraged. 
Hence people are staying at home more 
than ever before and are right to the 
agent’s hand. If he does not make good 
money now he may expect slim returns 
later in the year, when the new drives 
for war purposes are on. 

King-Pin Is the Agent 

This brings us to the crux of the 
question of what is the big factor in 
the prosperity of the agent. The an- 
swer is that the king-pin is the agent 


himself. His business and its returns 
are what he makes it. Prospects 
abound, the need for insurance has 


never been so clear as it is today, nor 
the thought of insurance so widely ad- 
vertised. Of the life insurance agent 
it can most truly be said that his “world 
is his oyster.” If he does not open it 
to his own advantage the fault is his. 


Texas Business Classified 


AUSTIN, TEX., July 23—Of the 
$13,489,948 collected in Texas last year, 
for old line life insurance, $7,233,411 
was collected by companies not native 
to the state and $6,256,528 by Texas 
companies. On Dec. 31, there were 
425,904 policies in force in the state, of 
which number 204,150 were ordinary 
policies and 221,754 industrial. In 1917, 
there were issued to citizens of Texas 
126,057 industrial policies and 58,033 
ordinary policies. 


Broeker’s Trial in September 


TOPEKA, KAN., July 23.—The trial 
of Felix Broeker, organizer and for- 
mer president of the Globe Life of Sa- 
lina, Kan., will come up late in Septem- 
ber. Broeker has waived a preliminary 
hearing and was bound over to the dis- 
trict court for trial at the September 
term. He gave a new bond for $7,500 
and was released. 

Broeker has been making every effort 
to secure his release from the charges 
of misapplying the funds of the Globe 
and to secure the return of the Globe 





to the stockholders. The directors 
have urged that the charges be dis- 


missed and long petitions are being 


signed by Salina folks, urging that the 
charges be dropped. Broeker. has an- 
nounced that he intended to go on the 
witness stand and tell the whole story 
of his activities in connection with the 
Globe and the National Bonding Com- 
pany and this has caused some appar- 
ent worrying by some of those 
connected with the organization and 
development of the company. 


Stock Salesman Nabbed 


DES MOINES, July 23.—John F. 
Griffin, who has been selling stock for 
a Des Moines insurance company in 
Iowa has been taken in charge by U. S. 
secret service men on a charge of ob- 
taining money by false pretences. 
Griffin was indicted with twelve others 
in New York. He is indicted as being 
involved in a stock swindle. Griffin’s 
friends say he is entirely innocent of 
the allegation. He is out on $2,000 
bonds. 


Life Notes 


The Kansas City Life during the first 
six months of 1918 wrote $22,219,259 and 





made a net increase of about $15,000,000. 
It has doubled its outstanding insurance 
in force within the past three and a half 
years. 

Vice-President R. W. Stevens, of the 
Illinois Life, has gone to Minocqua Lake, 
Wis., on a three weeks’ vacation. 

O. E. Burlingame has been appointed 
district agent of the Northwestern Mu- 
tual Life at Winona, Minn. 


Harold J. Stafford, of the agency staff 
of the Northwestern Mutual at Madison, 
Wis., has enlisted in the army Y. M. C. 
A. for service in Italy. Mr. Stafford was 
Madison representative, up to a month 
ago, of the New England Mutual. 

Nathan Bernstein of Omaha, Neb., gen- 
eral agent for the National Life of Ver- 
mont, will attend the meeting of agents 
of his company at Montpelier, Aug. 28, 
and will go from there to the meeting 
of the National Life Underwriters Asso- 
ciation at New York City, Sept. 4. 

Wayne Phillips, formerly with the Nqa- 
tional Life of Des Moines, but now in the 
service, was on the San Diego when that 
boat was sunk off the New York coast 
last week by a German sub. Phillips 
wired his parents Sunday that he was 


safely rescued. a 


Music for our boys “over there,” the 
clink of the quarters in the Thrift Stamp 
Box “over here.” Buy Thrift Stamps 
today. 


Make your “two-bits” do its bit, too. 
Buy Thrift Stamps today. 











A MUTUAL COMPANY 


National Life Insurance Company 


MONTPELIER, VERMONT 





FRED A. HOWLAND, President 


Which for 
SIXTY-EIGHT YEARS 





EDWARD D. FIELD, Superintendent of Agencies 


Has protected the 
HOME AND FAMILY 











All previous records broken during 1917. 
of the amount paid for. 


H. E. ALDRICH, 


Equitable Building - 


THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY 
A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 


(Organized 1867) 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or poe 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


Substantial increase in assets and pai 


‘Supt. of Agents, 


Des Moines, lowa 











In increase in income in 1917 





ing en allotment to every agent. 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Company 


Incorporated by the State of New York 
Home Office, One Madison Ave., New York City 
FIRST IN THE WORLD 


In gain in assets in T9170... ccvescccrcccegerecces 
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In amount of insurance in force...... 
In gain in insurance in force...........s.e cee e cee eceeeceeeees 
In amount of insurance placed in 1917.................... 


WAR SAVINGS STAMPS 


any, through its more than 15,000 agents, has undertaken to 
sell i in nS ois 8 $a 5,000,000 worth of War Savings Certificates and Stamps, mak- 
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"453,749,902.00 
ve 2+ 791,060,002.00 














SCANDIA LIFE INSURANCE COMPANY 


30 North La Salle Street : . 


CHICAGO, ILL. 
NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL. 
ME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOIS’ ONLY MUTUAL OLD LINE COMPANY. 
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SUGGESTIONS MADE 
ON FEDERAL TAXES 


(CONTINUED FROM PAGE 1) 


nually. This is not profit. It is the re- 
turn of over-payments which are made 
because the exact amount needed to 
protect the reserves cannot be accur- 
ately anticipated. 

This money is returned in the nature 
of refunds precisely as the “change” is 
returned by the merchant to the pur- 
chaser who has overpaid his purchase. 
It is in no sense a money-making enter- 
prise, but a mutual cooperative plan of 
self-taxation primarily for the benefit of 
surviving dependents. 

These funds are simply deposits of 
savings held temporarily, and must 
eventually be paid back to contributors 
or to their beneficiaries. Thus they are 
mutual savings deposits in the same 
sense as deposits in mutual savings 
banks and in fraternal insurance orders, 
building and loan associations, etc., 
which are specifically exempted from 
tax by Congress. 


Surplus Safety Fund 


The surplus or contingent reserve is 
the safety fund by which the assets ex- 
ceed the liabilities and is absolutely 
necessary to guard against statutory 
impairment of the legal reserves by the 
fluctuations in the value of bonds and 
other assets and by abnormal mortal- 
ity such as the companies are now due 
to have as a result of the war. This 
surplus or contingent reserve is a vital 
necessity and is invested in accordance 
with statutory requirements. Accumu- 
lations of deferred refunds (sometimes 
miscalled tontine dividends) cannot 
under the policy contracts be returned 
to the policyholders until each contract 
period matures. 

Statutory Capital 


A part of each deposit goes to the re- 
serves as required by law. These re- 
serves, which constitute the bulk of 
life insurance assets, are necessarily in- 


ACTUARIES 


pom" F. CAMPBELL 











CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 
CHICAGO, ILL. 
_— J. HAIGHT 





CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 





ULIAN C. HARVEY 


Consulting Actuary 
Chemical Building ST. LOUSB, MO. 


T. J. McCOMB 


pat R_ AT LAW 
ONSULTING ACTUARY 


Premiums comma Surrender Values, etc., calcus 
lated. Valuations and Examinations made. 
Policies and all life Insurance forms me prepared. 
The Law of Insurance a Specit 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
@ ACTUARY 











Telephone 1223 Association Buildin 
Central 3462 19 S. LaSalle St., CHICAG 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 


WACO, TEXAS 


REDERIC S. WITHINGTON,F.A.LA 
CONSULTING ACTUARY AND EXAMINER 


804-306 Security Building 
DES MOINES, IOWA 








vested capital. They may be correctly 
termed statutory capital. These are 
some of the simple fundamentals of 
life insurance organization which our 
lawmakers have quite generally misun- 
derstood, but which many of them are 
now beginning to recognize. Obviously 
it would seem that the practice of tax- 
ing these mutual trust funds and ex- 
empting similar other funds constitutes 


‘unjust discrimination against mutual 


policyholders. 
Suggestions Are Given 


_ It goes without saying that the life 
insurance officials in charge of these 
funds of future widows and orphans 


‘stand ready to deliver to the govern- 


ment for war purposes whatever por- 
tion of them Congress may demand. 
However, inasmuch as_ suggestions 
were asked in the interests of equitable 
distribution of war taxes, Congress is 
respectfully urged to give considera- 
tion to the fundamentals quoted above 
and also to the following suggestions: 
Life insurance funds consist almost 
wholly of a self-imposed tax deposited 
for the support of dependent survivors 
of the depositors. 


Excess War Losses 


Life insurance has, instead of war 
profits, excess war losses. This is due 
to the fact that nearly all outstanding 
policies are based upon peace mortality 
and the rates on those policies cannot 
be increased. Thus, in addition to 
heavy government taxes, life insurance 
companies have a self-imposed war tax 
which will amount to millions of dol- 
lars. 

In view of these facts it would seem 
the part of wisdom and justice for Con- 
gress to withhold further taxes upon 
these death-benefit savings of the peo- 
ple until the profit-making sources of 
war revenue are exhausted. 

In other words, let us tax profit-mak- 
ing enterprises first, and only in the last 
extremity add further tax burdens to 
these savings funds for the afflicted and 
dependent survivors of our breadwin- 
ners. 


NATIONAL PROGRAM 
PLANS ARE GIVEN 


(CONTINUED FROM PAGE 1) 
Thomas B. Macaulay, president Sun Life 
of Canada. 

“Life Insurance and Thrift,” 
Cc. Cox, president Canada Life. 
“Life Insurance and Its Relation to 
Credit,’ Sir Edwin Walker, chairman of 
the board, Imperial Bank of Canada. 
“Relation of Life Insurance to the 
Public Health,” Dr. George E. Vincent, 
president of the Rockefeller Foundation. 
“How I Personally Sell $12,000,000 Per 
Annum,” Harry B. Rosen, New York 
Life. 5 
“Insurable Interests, How to Properly 
Designate the Beneficiary in a Life Pol- 
icy,’ James A. MacIntosh, president of 
the Association of Life Insurance Counsel. 
“War Time Arguments in Sale of Life 
Insurance,” Edward A. Woods of Pitts- 
burgh, former president National Asso- 
ciation of Life Underwriters. 
“The Life Agent’s Opportunity and 


Herbert 








Duty in View of War Conditions.” 
While his duties may prevent him from 
making this address in person, it is hoped 
and expected that this address will be 
made by George W. Perkins, former vice- 
president of the New York Life, and now 
actively engaged in war work as chair- 
man of the finance committee of the 
International Committee of the Y. M. C. A. 


Other Prominent Speakers 


Prominent life insurance men who will 
attend and address the convention, but 
the subjects of which are not yet defi- 
nitely settled, include Darwin P. Kingsley, 
president New York Life; Henry Moir, 
president Actuarial Society of America; 
Henry L. Seay, president American Life 
Convention. 

An address on ‘Medical Selection,” by 
a prominent member of the Medical Di- 
rectors’ Association, is also scheduled. 

Women, too, are not to be overlooked, 
for it is being arranged that one or more 
women prominently identified with the 
insurance business shall address the con- 
vention on the present day opportunities 
for women in life insurance. 

Charles W. Scovel, chairman of the 
committee of the national association on 
code of ethics, will make his report, which 
will be followed by a discussion and the 
probable adoption of a definite code of 
ethics. 

One or more prominent field men will 
address the convention on the arguments 
that can successfully be used to sell life 
insurance to provide money for inherit- 
ance and transfer taxes. 

Banquet Plans 

At the banquet which will be held at 
the Hotel Astor the principal speakers 
will include Lord Reading, British Am- 
bassador; Newton Wesly Rowell, presi- 
dent Privy Council of Canada, and Charles 
E. Hughes. Plans are on foot to secure 
also the presence of one of the most 
prominent personalities of America, but 
his acceptance has not yet been definitely 
received. 

The grand ball room of the Astor has a 
limit of capacity by some 2,300 persons 
and all that can possibly be seated are 
expected on this memorable occasion. 


Northern Assurance Convention 


DETROIT, MICH., July 24—The 
Northern Assurance will hold its tenth 
annual agency convention here Aug. 9- 
10. The following is the program: 

Thursday, Aug. 8 

10:00 a. m.—Business Session. 

Call to Order—President John D. Aus- 
tin. 

“Benefits of Club Membership and Par- 
ticipation in Its Meetings,” Clarence L. 
Ayres. 

“Are You Doing Your Full Part to 
Create Life Insurance Estates and In- 
comes?” John M. Hill. 

“Life Insurance Arguments for Liberty 
Bond Buyers,” Clayton L. Gage. 

“The Beneficial Effects to Our Business 
of the Establishment of the Government 
War Insurance Bureau,’ Ellsworth H. 
Marshall. 

12:30—Luncheon. 

2:00 p. m.—Matinee theater party for 
the ladies. 


Afternoon 


“Guarantees Versus Estimates From 
the Salesman’s Standpoint,” John B. 
Crampton. 

“Why Should I Carry Life Insurance?” 
Roy W. Anger. 

“Closing the Prospect,” Louis Prager. 

“Why I Am a Member of the Northern 
Sales Force,’ Harold P. Trosper, Lee H. 
Burnham, Christopher T. Ruwoldt, Rob- 
ert F. Garland, Solomon C. Gins, George 
A. Baldwin. 

General discussion. 

5:00 p. m.—Garden party at the Grosse 
Pointe residence of President Clarence 
L. Ayres for members and their wives. 

Friday, Aug. 9 

10:00 a. m.—Unfinished business of the 
club. 

New business. 

12:30 a. m.—Luncheon. 

Election of officers. 


The Western & Southern Life an- 
nounces the appointment of E. Gruesser, 
assistant superintendent of the eastern 
Cincinnati district, to succeed Jack Pol- 
lard, who has been promoted to super- 
intendent of the Evansville, Ind., dis- 
trict. Mr. Gruesser takes charge of his 
new duties at once. 





INSURE MONETARY VALUE 


No company can insure a man’s 
life. The application of medical 
science and the laws of hygiene 
may insure length of life, but life 
itself is not insurable. What we 
do is merely to insure the mone- 
tary value or partial value of a 
man’s life as a producer and pro- 
tector. We insure to his family 
his possible future income. It is 
proper to measure that value in 
dollars and cents the same as the 
value of a building, and how many 
men would fail to insure the value 
of their buildings against the con- 
tingency of loss? Get this idea 
of the insurance of a man’s income 
into the mind of ‘your prospect 
and you give him a true concep- 
tion and appreciation of what in- 
surance really is—Agency Record. 











HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 


AE. COPELAND, . Manager 











SALESMEN WANTED—Sell Real Estate Mortgage 
Bonds. Thére can be no higher class of investment. 
Pay 6 per cent. or more. Any denomination from 
$100 up. Nearly 20,000,000 Americans have recently 
shown their interest in bond bu: uying. Let us give 
you facts about real estate bon Write for par- 
ticulars to-day. The Guarantee Mortgage and Trust 





Co., 70 W. fein St., Chicago, Ill. 

















LIFE INSURANCE 


REINSTATEMENT OF 


10 SO. LA SALLE ST. 








CONSERVATION OF Lew INSURANCE COMPANIES’ BUSINESS AND 


PSED POLICIES ON A THOROUGH ACTU- 
ARIAL BASIS THROUGH A UNIQUE SERVICE TO POLICYHOLDERS 


SERVICE BUREAU 


CHICAGO, ILL. 




















Frankfort - - - - 


Assets - - - = 
Insurance in force 


Of course we want salesmen 


back of you. 


E. O. BURGET, 
Secretary. 





Peoples Life Insurance Company 


Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 


If you are loyal, enthusiastic and industrious we will stand 


Indiana 


$ 1,000,000 
10,000,000 


W. A. IRWIN, 
Supt. Agents. 
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WANTS. GOOD MEN 


WILL PAY THEM WELL 


LIFE THE NATIONAL UNDERWRITER 


Illinois Life 


GREATEST GREATEST 


Man 


TLLINOIS ILLINOIS 


Always an 
Fllinois Life 
Man 


“OM PANY COMPANY 


AND AND 








W. J. WILLIAMS, President 


WANTS GOOD MEN 


WILL PAY THEM WELL 


A Record of Thirty Years of Progress— 


Ten-Year Periods. 


Assets Insurance in Force Policies 


Dec. 31—1888....$ 104,307 $ 889,073 Income Issued 
1897.... 274,290 6,619,653 1888-1897... — 1,744,102 387,702 
1907.... 2,916,339 39,503,485 ae. bia 1,139,235 


1917.. : 14,008,422 115,093,897 1,961,674 


The WESTERN and SOUTHERN 


Life Insurance Company 
CINCINNATI 


Organized February 23rd, 1888 


Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 











Gilt Edge Indiana Farm Mortgages 
For Sale. 5% to net 52%. 


Address 86-W, care The National Under- 
writer. 





Seventy-Five Years Ago 


On the first of February, 1848, The Mutual Life of New York 
issued the first mathematical reserve policy ever written by an 
American company. 


Having completed its 75th fiscal year on the 31st of Decem- 
ber, 1917, the Company enters upon the new year with a justi- 
fiable pride in its impregnable strength, its unsurpassed policy 
contracts, its generous dividends, and its great body of well-satis- 
fied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU 


For terms to producing agents address 
The Mutual Life Insurance Company 


OF NEW YORK 
34 NASSAU STREET, NEW YORK CITY 








Missouri State Life Policies 
RICH IN SELLING POINTS 


FACTS 
Over $156,000,000 of Insurance in Force. 
Over $27,000,000 of New Insurance Gained in 1917. 
Average Interest Rate Earned in 1917, 6.6%. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating 
After End of Premium Paying Period, 
Operating in 38 States and the Territory of Hawaii. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Fastest Growing Life Insurance Company in America 


Home Office: ST. LOUIS, MO. 





A Real Opportunity for the Right Man 


A GOOD OLD FASHIONED 
GENERAL AGENCY CONTRACT 


Providing Good Commissions and Liberal Expense Allowance 
FOR 
Twenty Counties in Michigan with Headquarters at Grand Rapids 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


E. S. ALBRITTON, Supt. of Agencies, SAINT PAUL 























Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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(©) The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT sxc MONTHLY INCOME INSURGACE. 


BATEBT POLICIES AND AGENCY CONTRACT Bi Beige 


Openings @HIO, IND., KY., MICH. and W.VA. Write Columbus 
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Central States 
Life Insurance Company 


St. Louis, Mo. 
Insurance in force « . 


$32,000,000.00 


JAMES A. McVOY 


Vice-President and General Manager 
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VIEWS OF E. M. TREAT 
ON CREDIT INSURANCE 





Head of American Credit Indem- 
nity Gives an Outline of 
Present Conditions 





SEES DROP AFTER WAR 


Companies Writing This Business Are 
Enjoying Large Premium Incomes 
But Expect Decline 





NEW YORK, July 23.—E. M. Treat, 
has been connected with the American 
Credit Indemnity Company for twenty- 
five years, the past eight years as its 

‘president. His company is the pioneer 
in the credit insurance field, and his 
quarter of a century of service has 
made him an authority on credit insur- 
ance matiers. He is able to survey the 
credit insurance field in a broad manner, 
and in an interview with a represen- 
tative of THe NATIONAL UNDERWRITER 
recently gave an outline of con- 
ditions in the credit insurance field, and 


incidentally revealed an _ interesting 
phase of American business life. 


Experience Favorable Since 1915 


In 1915 the credit insurance compan- 
ies were hit hard by heavy losses. In 
that year there were many large fail- 
ures in widely scattered parts of the 
country, and this was reflected in the 
credit companies’ loss ratios. Since 
that time, however, losses have been 
comparatively light. There have been 
few failures of any consequence, the 
majority being small concerns which 
had no general effect upon credit in- 
surauce. 


Not Hit by Small Failures 


Many have gained the impression 
that the credit companies have been 
seriously affected by the many small 
failures of merchants who have been 
forced to retire from business. A tour 
of any of the large cities will reveal 
an abnormal number of small, vacant 
stores. To the layman this gives the 
impression that business, at least for 
the small dealer, is sluggish, and credit 
accounts poor. As a matter of fact, the 
credit insurance companies are hardly 
at all affected by the status of the small 
merchant. It is the large: failure that 
has its effect. 


New York Failure Cited 


For instance, when the Greenhut de- 
partment store failed some years ago 
in New York City there were 30,000 
creditors, and the American Credit In- 
demnity Company’s loss on this one 
risk aggregated $100,000. Being a large 
department store, there were thousands 
of creditors. Its transactions involved 


every conceivable type of merchant and 
manufacturing concern, and the ac- 
counts covered by the credit company 
were lost and had to be made good. 
Failures of this kind are vital to the 
(CONTINUED ON PAGE 6) 
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BUSINESS IS SOUGHT 


TIME LIMIT NOW SHORTENED 





Conditions for Insurance of Freight 
Charge Bonds are Changed as 
of August 1 





Surety underwriters seem to be some- 
what uncertain as to just what attitude 
to assume on freight charge bond busi- 
nesss under the new conditons. 

No new form has been sent out, and 
companies are uncertain as to just what 
course to pursue in writing this busi- 
ness. Under the new conditions com- 
panies regard the business as highly de- 
sirable, and agents are being instructed 
to make a vigorous solicitation for 
freight charge bonds. The short time 


limit of 48 hours provides a quick reim- | 
bursement to the company, and prac-’| 


tically removes doubt about the pur- 
chaser’s credit. A bonded concern fail- 
ing to make payment at the expiration 
of the 48 hour limit would, after such 
action, be denied further credit by the 
railroad companies, and naturally pur- 
chasers of freight bonds will be careful 
to make prompt payments. 


New Conditions 


Commencing Aug. 1, rates on this 
class of business have been cut in half. 
or to $5 per $1,000: Formerly credit of 
from six to thirty days was permitted 
by the railroads, and in this time ac- 
counts of considerable size piled up, es- 
pecially with concerns shipping and 
receiving a large amount of freight. Aft- 
er Aug. 1, the credit period will be only 
48 hours. This means that freight 
charge bonds can be issued only to con- 
cerns carrying the highest mercantile 
rating, in fact it is anticipated that such 
concens will be the only ones that ap- 
ply for freight charge bonds as a 
smaller business house will endeavor to 
get along without paying for bonds, as 
a business proposition. 


Desired by Better Concerns 


Because of the fact that the cash must 
be paid within 48 hours there is but 
small advantage to be gained by a de- 
lay.and the purchase of freight charge 
bonds. It is only to the concern ship- 
pine a large amount of freight that the 
48 hour allowance will be any accommo- 
dation. Companies such as the large 
packing houses will. even in 48 hours 
time, have many‘freight shipments and 
it would be inconvenient to accompany 
each load of freight with a check. Thus 
concerns of this character will allow the 
charges to accumulate up to the time 
limit and purchase freight charge bonds 
to cover. Business houses doing a vol- 
ume of freight business as heavv as 
this are comparatively scarce, and the 
volume of freight charge bonds, it is 
expected, will materially decrease under 
the new rule. Suretv men estimate that 
the volume of this class of business will 
be about cut in half. although the ex- 
act extent of the ‘business is, however, 
at this time hard to estimate. 


TIilustration Is Given 


The instructions isued by the railroad 
this illustration: 
freizht delivered, say, on Monday, Dill 
mailed by railroad on Monday reaching 
shipper on Tuesday, then if shipper mails 
check on Tuesday to reach the carrier 





GOOD WORK BEEN DONE 


PENNSYLVANIA IS ORGANIZED 





Insurance Federation Is Meeting With 
Cordial Reception Owing to Rad- 
ical Measures Ahead 





PITTSBURG, PA., July 23.—The or- 
ganization work of the Insurance Fed- 
eration of Pennsylvania is progressing 
very satisfactorily. Large meetings 
have been held in both the eastern and 
the western ends of the state. Secre- 
tary Albert N. Wold, of Pittsburg, has 
everywhere met with the finest re- 
sponse. Not only has the membership 
been appreciably increased but the 
maintenance fund has been added to 
very substantially as well. Scranton, 
Reading, Allentown, Pottsville, and 
Wilkes-Barre have all been meccas for 
insurance men in their respective coun- 
ties. In the western end of the state 
two splendid meetings have been held 
at Erie and Sharon. At every one of 
the meetings held so far the insurance 
men have subscribed generously to the 
working funds of the organization. 
There will be no difficulty, it seems, in 
obtaining the $15,000 per year decided 
as necessary by the budget committee. 


Many Breakers Ahead 


Life insurance men are as much con- 
cerned now over the eventual results of 
present and imminent war legislation as 
are the health and accident, fire and 
casualty insurance men. Social health 
insurance is looming on the horizon of 
the health and accident people; the fire 
and casualty insurance men are looking 
forward to a great deal of radical legis- 
lation of a harmful nature. They fear 
attempts upon the part of over-zealous 
organizations of more or less temporary 
existence to have the legislature of the 
state of Pennsylvania copy many of the 
Federal enactments and secure things 
they have been battling for under the 
guise and hysteria of “war legislation.” 
Everywhere that Mr. Wold has appeared 
before groups of insurance men requests 
have been made for the story of the 
Nonpartisan League, which has taken 
absolute possession of North Dakota and 
is carrying on campaigns to take over, 
poitically, some 16 other western states 
and three or four eastern states. Seri- 
ous legislation looking toward state in- 
surance in all branches of the business 
is a foregone conclusion, in some of the 
western states. It is reported that over- 
tures to commence activities in Pennsyl- 
vania have been made to a few of the 
state’s clever and wily politicians. 








on Wednesday the transaction will be 
considered a cash one. 

It is important to note that failure to 
pay cash within the interpretation of 
what constitutes a cash payment oper- 
ates to terminate the credit of the ship- 
per with the carrier and in this no dis- 
cretion is left to the carrier. 


Two Kinds of Bonds 


The interest to insurance in this is that 
by giving a bond to cover freight charges 
shippers can get 48 hours additional time 
in which to pay. Two kinds of bonds are 
permissible, one to cover all points on 
one carrier, the other all carriers at one 
shipping point. The treasurer of each 
earrier is required to fix the amount of 
the bond required and the form of the 
tond is to be prescribed by the law de- 
partments of the different carriers. To 


(CONTINUED ON PAGE 3) 


CASUALTY AND SURETY SECTION 





BUREAU COMPANIES 
GETTING RESTLESS 





Claim Some Outsiders Are Not 
Living Up to Pledge on 
Automobiles 


MUCH COMPLAINT HEARD 
Another Meeting Will Likely Be Held 


So That the Situation Can Be 
Presented 





NEW YORK CITY, July 24—There 
is considerable talk among the com- 
panies belonging to the National Work- 
men’s Compensation Service Bureau to 
the effect that the outside companies 
writing automobile liability, collision 
and property damage must toe the mark 
or the fur will begin to fly in some of 
the points of the country where the out- 
side companies have a handsome busi- 


ness. A few months ago the majority 
of the non-bureau companies held a 
meeting in St. Louis, worked out a 
schedule of rates on liability, property 
damage and collision that gave them a 
differential especially in liability. At 
that time the riot act was read to the 
non-conference companies and _ they 
were plainly told that they must hew 
more closely to the line or trouble 
would follow. 
Some Not Abiding by Pledge 


It is stated that some three or four of 
the companies that attended the meet- 
ing have not observed the rates and 
practices agreed upon at that time. The 
conference companies were satisfied to 
let well enough alone if the outside 
companies would stand by the program 
they established at St. Louis. As time 
has gone on it has been very apparent 
that while some of these companies ob- 
served their pledge in certain quarters 
they were not in others. 

Will Be a Showdown 


One of the leaders in calling the St. 
Louis conference is said to be the chief 
offender. Word is said to have gone out 
to some of the nonconference leaders that 
they will be given oie more chance to 
get their cohorts into line. It is stated 
that a meeting of outside companies wiil 
be called in Chicago in the near future, 
so that the situation can again be dis- 
cussed. In other words, the outside com- 
panies will be given one more chance 
to play fair. If they do not, however, 
abide by their pledge they must suffer 
the consequences. It is stated that the 
casualty companies have received a num- 
ber of complaints from some of the fire 
companies that write collision and prop- 
erty damage to the effect that the non- 
conference casualty companies are get- 
ting business by unfair means. It is 
claimed that some of them have never 
changed their collision rates, but are 
granting the $25 deductible clause at the 
old rate or near that figure. Altogether, 
the automobile situation is in rather a 
squally condition unless the bell-weth- 
ers among the nonconference companies 
can control their flock. One prominent 
bureau company official said today that 
patience has ceased to be a virtue and 
unless there is a turn in the tide there 
will be something doing this coming fall. 
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WITH ACCIDENT MEN 


WILL HOLD ITS CONVENTION 





National Life U. S. A. Superintendents 
Will Celebrate the Company’s Fif- 
tieth Anniversary 





The casualty department of the Na- 
tional Life, U.S. A., wili hold an agency 
convention in the Hotel LaSalle, Chi- 
cago, next Friday and Saturday. This 
convention will celebrate the fiftieth 
anniversary of the company and will 
also record the magnificent achieve- 
ments of this department under Mana- 
ger Charles H. Boyer. The first event 
on the program will be the flag raising 
in front of the National Life building 
on LaSalle street, next Friday morning, 
when a service flag with 101 stars will 
be dedicated. It is expected that a 
man prominent in public life will give 
an address. A Jackies band will be 
present from the Great Lakes Training 
Station. Following the street exercises 
there will be a meeting of a visiting 
delegates and office employes in the 
home office. On Friday afternoon there 
will be a business convention at the 
Hotel LaSalle. That evening will be 
the banquet which will be presided over 
by President A. M. Johnson, of the 
company. The business exercises will 
be concluded the next day. The visit- 
ing delegates will be the superinten- 
dents of the various branch offices of 
the company throughout the country. 

The casualty department is growing 
by leaps and bounds. The premium in- 
come this year will amount to $1,600,000. 
This has been achieved within six years’ 
time, a record that has not been ex- 
celled. Manager Boyer has organized 
the department and has built it up to its 
prescnt proportions. It is now a fine 
profit producer for the company. 





Continental Casualty Policy 


The Continental Casualty has recently 
issued a new policy which, according to 
local representatives, is proving a win- 
ner. This new policy is called the “Lib- 
erty Apex.” The policy is particularly 
applicable to the small merchants, many 
of whom have formerly been carrying 
industrial policies. The “Liberty Apex” 
policy is a commercial policy, containing 
improvements on an industrial policy, a 
kind of a compromise between an indus- 
trial and a straight commercial policy. 
The policy pays $100 a month for life 
in case of accident which prevents work, 
or in case of sickness preventing any 
work. 





Takes Over American Casualty 


The Continental Casualty has reinsured 
the business of the American Casualty 
of Tacoma. The American Casualty did 
not write anything but railroad install- 
ment business. The agency work was in 
charge of R. D. Bedole, who first wrote 
railroad pay order business for the Con- 
tinental Casualty 17 years ago. For about 
ten years he represented the Continental 
in the Puget Sound territory. He again 
therefore becomes associated with the 
company. The Continental calls atten- 
tion to the fact that this is the third im- 
portant railroad deal it has put over 
recently. First it took the business of 
the Aetna Life on the Southern Railroad. 
Later it assumed a similar contract for 
the Guardian Casualty of Salt Lake. 





To Hold Second Convention 


The second 1918 convention: of the 
special representatives of the farm an- 
nual department of the Clover Leaf 
Casualty will be held at the home office 





at Jacksonville, Ill. the latter part of 
August. The president of the club,. who 
is elected according to production, is 
J. C. Underwood. The activities of this 
department will be extended this year 
to Indiana, Missouri and Kansas. 





You Can Safely Parade Again 


TOPEKA, KANS., July 23—A _ boiler 
maker who is patriotic enough to get into 
a Liberty Loan parade and gets hurt 
does not change his occupation. This is 
the decision of the Kansas department 
in the matter of the claim of P. W. Jones, 
against an accident company. Jones 
lived at Newton, and took part in the 
Third Liberty Loan parade at Wichita. 
He was injured by some fireworks. The 
company declined to. pay the full claim, 
on the ground of reclassification, but the 
investigation by the department brought 
the order directing the payment of the 
elaim in full. 


Adopts New Policy 


The Commonwealth Casualty of Phila- 
delphia will notify the special committee 
of the Bureau of Personal Accident & 
Health Underwriters that the company 
approves and accepts the new form of 
personal accident policy contract drafted 
by the committee, as the new form is 
practically similar to the commercial 
policy now being issued by the company. 





Revenue Collectors Notified 


Collectors of internal revenue have re- 
ceived notice from the Treasury depart- 
ment, Washington, D. C., that proceeds 
from accident insurance policies and 
suits, or compromises, are not taxable as 
under the income tax act. 

The ruling is a result of decisions of 
the U. S. Supreme Court, handed down 
May 20, 1918, in the case of Doyle vs. 
Mitchell Bros. Co., and June 3 in Lynch 
vs. Hornby. Such income heretofore has 
been held to be _ taxable. 


Accident Notes 


The Busines Mens Accident of Kansas 
City, Mo., has been licensed in Iowa. This 
makes a total of 18 stares in which it is 
operating. It will at once establish an 
active and aggressive sales organization 
in Iowa. 

The Buckeye Mutual Accident has now 
put into the field the Buckeye Mutual 
Health, as it was not able to operate all 
lines under one license. The same offi- 
eers control both associations. Offices 
are located in the Columbus Savings & 
Trust building at Columbus, Ohio. 


Charges for Mortgagee Interest 


The bureau rules’ requiring that 
charges be made for the mortgagee’s 
interests in a commercial car, where he 
is mentioned as one of the assured in 
the policy. So far as private pleasure 
cars are concerned, the coverage for 
mortgagee is not charged for. For com- 
mercial cars, however, an extra premium 
must be paid for on the same basis as 
an additional interest in the operation 
of the car. 





Changes in the Field 











J. W. Hornocker 


J. W. Hornocker, formerly state man- 
ager of the Business Men’s Association 
for Indiana, with headquarters at In- 
dianapois, has been appointed manager 
of the business men’s department of the 
Clover Leaf Casualty for Michigan, with 
headquarters in Detroit. 


G. S. Rodman 


G. S. Rodman, who has been field man- 
ager for the Clover Leaf Casualty, with 
headquarters at the home office, has been 
appointed manager of the company’s 
newly created industrial branch at De- 
troit, and will aso have supervision of 
the company’s industrial business in 
Michigan. He will have associated with 
him as assistant superintendent G. E. 
Hayworth, P. S. Lazarus, P. R. Warren 
and G. R. Dance. 








favorable loss rates. 





WANT CASUALTY COMPANY 


Have an excellent opening in Minneapolis for Company 
writing casualty lines—large premium income assured— 
Best of references—Address 7-V, 
care The National Underwriter. 
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LINES OF INSURANCE WRITTEN 
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Fidelity 
Official 
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Contract 


Insurance 








Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 





Depository 
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Admitted Assets 
$1,801,040.80 


Capital 
$500,000.00 


Net Surplus 
$296,048.32 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, ILL. 




















AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 





**Conservative but Aggressive’’ WICHITA, KANSAS 
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THE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 


Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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COMPENSATION NEWS 


—_—_. 


DIVIDENDS CAN NOT BE KEPT 


Mutual Companies Insuring Contractor 
on Cost-Plus System Must Pay 
Refunds to Government 


The United States Government has 
ruled in regard to contractors carrying 
their insurance in mutual compensation 
companies that all dividends must be 
paid to the Government where the con- 
tract has been made on the cost-plus 
basis. The construction division in 
dealing with mutual companies de- 
mands from a contractor a waiver 
which holds the government harmless 
from any assessment. The comptroller 
in commenting on the plan says: 


I see no objection to the plan hereto- 
fore followed by the construction division 
whereby the contractor agrees to pay 
over to the government the full amount 
of the dividends and to make no claim 
on the government for any assessment 
that may be levied on such insurance. 
On the facts submitted, and in view of 
the express provision of the contract 
that the contractor shall be reimbursed 
for such of its actual net expenditures 
in the performance of the work as may 
be approved or ratified by the contract- 
ing officer, I have to advise you that the 
plan suggested to allow the contractor 
to retain all or any part of the divi- 
dends received from mutual compen- 
sation companies under its contract on 
the cost plus commission basis is not 
authorized. It is clearly intended by the 
cost-plus form of contract that liability 
and other insurance shall be procured 
by the contractor in such manner and 
amount as may be required by the con- 
tracting officer, the contractor to be re- 
imbursed the actual net expenditures 
for same. It is not contemplated that 
the contractor shall receive and retain 
any dividends or commissions under its 
contract other than the commission stip- 
ulated therein. 





GETTING UP UNIFORM POLICY 


Compensation Carriers Have About 
Completed a Contract to Be Used 
in All States 


NEW YORK, July 24—A number 
of conferences have been held in New 
York City to devise what is known as 
the “Universal Standard Workmen’s 
Compensation Policy” so that there 
could be a uniform policy in use 
throughout the states having compen- 
sation laws, permitting modification to} 
suit the peculiarities of each state. A 
committee consisting of the United States | 
Casualty, London Guarantee, Ocean Acci- ’ 
dent, Employers’ Liability, Travelers, 
Liability Mutual, American Mutual 
Liability, Fidelity & Casualty and the 
Compensation Inspection Rating Board | 
which is the rating authority in New 
York, has had the matter in charge. 
Last ‘week another meeting was held, 
attended in addition by a committee 
from the Brokers’ Association of New 
York City, the National Casualty & 
Surety Association and the Brooklyn 
Chamber of Commerce. The proposed 
policy was in almost all instances ap- 
proved. 

There was some objection to the 
warranty that the risk had not pre- 
viously been cancelled by any insurance 
carrier during the last three years. It 
was decided to redraw this clause to 
meet the objections. When the final 
draft is approved it will be submitted 


‘to the insurance department for action. 





Calls for Larger Bonds 


BOSTON, July 23.—Insurance Commis- 
sioner Frank H. Hardison has required a 
humber of the companies writing work- 
men’s compensation in Massachusetts to 
increase the size of theit bonds tg pro- 
tect their compensation risks in Massa- 
chusetts. 

The companies which have been re- 
quired to make advances and _ the 











General Casualty & Surety Company 


A Michigan Company for Michigan People 


ELMER H. DEARTH ‘ , . 


114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US 





President 











with the increases required as of June 
30th, are'as follows: 


Former 
Company Amount Addition 
Employers Liability ..$1, pre 000 $500,000 
1 US As Ce 0,000 200,000 
Royal Indemnity ..... 125'000 ,00 
Standard Accident ... 75,000 75,000 
yy ny See ,000,000 300,000 


United States ama 75,000 75,000 
Zurich Accident . 7 


fo o 
Maryland Casualty . 150,000 50,000 





Compensation Notes 


The Texas department has approved 
the new industrial compensation rating 
schedule and experience plan of the Na- 
tional Workmen’s Compensation Service 
Bureau. 

A movement*is on foot, in which mem- 
rbers of the Hartford Medical Society are 
said to be interested, to present to the 
Connecticut legislature an amendment to 
the compensation law which would ex- 
tend the number of physicians who may 
treat injured employes. Labor men are 
also seconding the medical men, it is 
stated. 





BUSINESS IS SOUGHT 


(CONTINUED FROM PAGE 1) 
simplify matters, efforts are being made 
to obtain authorization for a standard 
form, but to date without result. 


Giving Credit Not Purpose 


It is important to note that the giving 
of credit is not the purpose of the order 
and that the mere filing of a bond does 
not entitle a shipper to credit. The order 
reads: “It should be carefully noted that 
the giving of a bond will only be per- 
mitted or required in certain cases. It is 
not open to the shipper or consignee. to 
obtain credit by the mere giving of a 
bond. The cash rule must be observed 
unless the circumstances of each case are 
such that this cannot properly be done.” 

Whether the additional 48 hours credit, 
requiring the giving of a bond, is granted 
will depend on the viewpoint of the indi- 
vidual treasurers of the carriers. Some 
may easily be convinced that a shipper 
needs credit, others again will think no 
one requires credit. Having troubles 
enough of their own, they will not be 
over-sympathetic towards the troubles 
of others. 


No Plan for Blanket Bonds 


In the case of the big national shippers, 
it may come about ‘that blanket bonds 
will be issued, but at present no ar- 
rangement for these has been made. A 
considerable business in these bonds 
should flow to the surety companies, 
» Since all considerable shippers will need 
them if only as a precaution against 
possible errors by clerks which might 
cause delay in making payments. The 
mere mechanical handling of vouchers in 
many houses requires more time than 
that set by the railroad administration 
in which to get checks started on their 
way 

Whether the amount of the bond re- 
quired will be enough to cover shipments 
of two days, a week or a month, has not 
been settled yet. 





Contract Bonds 


While contract bonds are not active 
in surety circles, yet managers report 
that there is some railroad construction 
work in prospect, but it is not known 
whether the government will require 
bonds or not. Some road work is being 
done, especially in states where part of 
the work is paid for by the federal 
government. Underwriters in the west 
expect more government contracts to 
be awarded to that territory, and are 
getting in touch with those who will 
probably be interested. 





The annual agency meeting of the IIli- 
nois Mutual Caswalty was held at the 
home office at Peoria last week, with 





amounts they formerly carried, together 


nearly 100 agents in attendance. 








The Republic Casualty Co. 


PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 


GEORGIA CASUALTY COMPANY 


Macon - Georgia 


ADMITTED ASSETS............$1,874,232.97 


SURPLUS & RESERVES TO 
POLICY HOLDERS. ........... 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 


AMERICAN INDEMNITY COMPANY 
























































Home Office: Galveston, Texas 
Summary of Stat t of D ber 31, 1917, as Made to the Commissioner of Banking and I for the 
State of Texas. 
ASSETS LIABILITIES 
I bo ian cacadcacccccioces $ 626,284.45 | Reserve for Losses..........ssesceseees 282,849.85 
Bonds & Stocks, market value..........06. 545,399.99 | Reserve for unearned Premiums pro rata... * 1094.60 
Bank & Trust Company, Deposits at Interest 44,750.00 | Reserve for Commission and Brokerage.... 26,498.67 
Cash at Bank and in Office................ 39,657.18 | Res for Tax 000.00 
Premiums in Course of Collection under 90 1,008.75 
GBYS. AUB. ccccccccccccccccccccccccce eeee 107,631.78 000. 
Other ASSCtS.....scseeececcccccesscccesces 29,998.41 500,000. 
—————— | Surplus over all Liabilities. 269 
$1,393,721.81 <a Sanaa aa 
OFFICERS $1,393,721.81 
SEALY HUTCHINGS, President. L. A. — Vice-Presiden: * 
GEO. SEALY, Secretary. ;EINSHEIMER, _ Manager. 
’ We write the following lines: Automobile—Fire, Theft, Lasbuy, eo Damage and — se ublic, 
General and Elevator Liability. Plate Glass, Burglary and Fidelity and Surety Bonds. Licensed in thirty-one 


(31) States. 


LIFE AND ACCIDENT 


SALESMEN, WRITE: American Old Line Insurance Company 


Lincoln, Nebraska STOCK COMPANY 


Incorporated under the mescerrec: of the ~~ of Nebraska. Progressive business record for fourteen years 


Eosemicnsl contracts to salesmen. In fourteen states. The largest accident and health benefits to the 
COMMERCIAL, BUSINESS, PROFESSIONAL AND FARM CLASSES. 


Aoply for Territory Contracts. 











Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, Elevator and General 
Liability, Accident, Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding & Insurance Company 
BOSTON T. J. FALVEY, President ¢ 
Paid-in Capital $1,500,000. Write for Territory. 














Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bidg., 
CHICAGO, ILL. 





H. G. ROYER, Pres 
C. O. PAULEY, Secy. & Treas. 
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PLANS BEING FORMED 


WILL GATHER IN CLEVELAND 





National Association of Casualty & 
Surety Agents Is Shaping Program 
for the Convention 





The officers and executive committee 
of the National Association of Casualty 
& Surety Agents met in Chicago last 
Tuesday to consider the plans for the 
annual convention to be held in Cleve- 
land. The @asualty and surety agents 
will meet the day before the meeting 
of the National Association of Insur- 
ance Agents, Oct. 8. There will be a 
number of talks and a general discus- 
sion. That evening it is proposed to 
have a big mass meeting of a patriotic 
nature in Cleveland to be addressed by 
some man prominent in public life. 
The National Association of Insurance 
Agents and the Insurance Federation 
will be asked to join in the evening 
meeting. It is proposed to have a joint 
session of the casualty and fire men at 
some time during the week. The Na- 
tional Council of Insurance Federa- 
tions will hold a meeting the meeting 
of Oct. 9. 

President Charles H. Burras of the 
casualty body expects to have a rous- 
ing meeting of the casualty people 
and a large attendance. O. G. Strong 
of Cleveland was present at the meet- 
ing to tell of proposed local plans. 





News About Companies 











Commonwealth Casualty, Philadelphia 
—The total of the premium income of 
the company during the first half of the 
current year was 150 percent larger than 
in the corresponding part of 1917, the 
company having written more business 
during the first six months of 1918 than 
in the twelve months of 1917, which was 
an unusually good year in every respect. 
While the income was so largely aug- 
mented, the claim loss continued moder- 
ate, as usual, and very favorable, and 
the increase in management expenses 
was slight, consisting of salaries of addi- 
tional clerks required to handle the in- 
flux of business, consequently there was 
in the half-year a considerable growth 
of net earnings. The quarters of the 
company are so crowded by the enlarged 
force of employes that adjacent offices 
in the Drexel building will be leased in 
addition to several suites now occupied 
on the fifth aoe és 


New England Equitable, Boston.—As a 
result of an examination of the receiver’s 
report, the Massachusetts department 
states: “An examination of the outstand- 
ing reserves for claims included in the 
company’s schedules leads the examiner 
to believe that they are sufficient to meet 
all the required. payments on this ac- 
count. Other claims may develop for 
which a reserve of about $66,000 is in 
effect set up.” The report shows 4,635 

fidelity and surety bonds in force, with 
$22,676,501 at risk, the premiums in force 
on these bonds being ong 308.99. The 
estimated monthly income is $4,010 and 
the outgo, on April 13 basis, $4,332. The 
total dependable assets are given as 
$783,234 and the uncertain assets as 
$438,197. Determined liabilities are 
$8,634 and estimated liabilities $726,679, 
or a total of $735,314. Collectible premi- 
ums amount to $345,885, of which the re- 
ceiver helieves 40 percent is recoverable, 
a percentage which the commissioner be- 
lieves is underestimated. Attention is 
called to the legal fees and expenses in- 
cident to settlement of claims, which 
amounted to $75,000 for the past year. 
Some $22,000 is due from other companies 
and $14,000 owing. Collection from other 
companies is difficult, owing to equity 
claimed in reinsurance liability. A hear- 
ing is to be given on the examiner’s re- 
port at the mate pean on August 1. 


Massachusetts Bondi: The report 
of an exhaustive examination of the 
company by the Massachusetts depart- 
ment, assisted by New York and Michi- 
gan has been completed. The New 
York Branch office was also examined 
by the New York department. The re- 
port shows the total income for 1917 
as st. 961,610.98 with ledger assets of 
$5,006,136. '86, making a total of $9,967,- 
747. 34 with total disbursements of $4,- 
71 0,813. 47, leaving a — balance of 
$5,256,934.37. The ross assets are 
placed at $5,332,124. 69 s which the ex- 
aminers disallow $414, 353.64, consisting 
of bills receivable, $2,873; ‘uncollected 
premiums written prior to October i, 


LIVE STOCK CIRCLES 





GOES TO OKLAHOMA COMPANY 





R. G. Reynolds Leaves Capital Live 
Stock to Become an Underwriting 
Manager 





TOPEKA, KAN., July 23—R. G. 
Reynolds has been appointed under- 
writing manager of the Oklahoma Live 
Stock of Oklahoma City. He is expe- 
rienced in the lines and recently has 
been connected with the Capital Live 
Stock of Topeka, Kan., and he has a 
wide acquaintance and many friends 
among the live stock men of the middle 
west. Mr. Reynolds is an indefatigable 
worker and a man of good business 
judgment. He will move in the near 
future from Topeka, Kan., to Oklahoma 
City and assumes his new duties on 
Aug. 1. 

The company plans to expand beyond 
the state borders of Oklahoma. 


ANNUAL MEETING OF BUREAU 





C. F. Stiarwalt of the Kaskaskia Named 
President—Organizations Work for 
Coming Year Outlined 





The annual meeting of the Live 
Stock Insurance Bureau was held in 
Chicago this week. The bureau now 
comprises practically all of the impor- 
tant live stock companies and a repre- 
sentative from each member: company 
was present. C, F. Stiarwalt, secretary 
of the Kaskaskia Live Stock, was elect- 
ed president; W. B. Howard, president 
of the Nebraska Live Stock, vice- 
president, and Frank M. Boyd, general 
agent of the western department of the 
Hartford, was, for the third time, 
elected secretary-treasurer. 

Before the advent of live stock in- 
surance there were in several states 
laws which are now found to be hin- 
dering the expansion of the live stock 
companies. Laws of this character in 
varying degrees are in force in nearly 
all of the middle western states, and 
the companies in the bureau will make 
an effort to have these statutes modi- 
fied to fit the present-day needs. 

Underwriting problems, increased 
values of live stock, blanket policies, 
live stock insurance on hogs and other 
vital problems were discussed. The bu- 
reau is now a smooth running organiza- 
tion. and of considerable value to the 
live stock companies. The Oklahoma 
Live Stock was admitted to member- 
ship and the following companies are 
now members of the bureau: Hartford 
Live Stock, Kaskaskia, Western, Stand- 
ard, Capital, Nebraska, Oklahoma and 
Iowa State. 








$165,745; book value of stocks and 
bonds over market value, $177,460; mar- 
ket value of special dep osits in excess 
of corresponding liabilities, $6,682 and 
advances on constants. less retained 
percentage, oss The admitted as- 
sets are 4 917 bith 66, and the liabilities 
total $3,237 829. 49, leaving a surplus to 
policyholders of $1,679,941.05. 





Indiana Returns Given 


The following are six months’ returns 
from Indiana. 


Prems. Losses 





Autoist Mutual, Ill........ $ 4,464 $ 464 
Frat. Protective, Mass.... 3,009 884 
Great Western Acc........ 178 ri 
See Se eee 130 69 
Brel, 9p; 08 AM... 55 00d 0 s00 9,709 331 
Inter-State Bus. Men’s.... 7,429 5,189 
Kansas City Cas........0. 650 279 
Kaskaskia Live Stock..... 296 287 
Kentucky Cent. L. & Acc... 419 39 
Loyal Protective ......... 9,342 4,641 
| ae ae 130 149 
SA Be SS Se re 4,464 3,047 
No. Amer. Acci., Ill. «. 14,757 4,196 
Peerless Casualty odie iow tee 606 1,327 
Red Men’s Frat. Acc...... 985 671 
Republic Casualty ....... 64,841 15,678 
Ridgeley Protective ...... 18,457 12,800 
Wisconsin Nat. .......00. 2,115 864 
Pe CF BMS....d.c 000000060 1,481 82 





A RARE OPPORTUNITY 


For high-class big money men who expect 


to make $5,000 or gor it 
'e have the most attractive, substantial ACCIDENT AND 
PROPOSITION OPEN IN SEVERAL STATES. 
Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 


INTERSTATE BUSINESS MEN’S ACCIDENT CO. 


Rin cehLaet Qoneen. writing business and 
oY traveling men’s 


DES MOINES, IOWA 


men upen 
‘tions. 





LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


irks L. GRAY CO: 


CONELING, PRICE & WEBB - 





ESTABLISHED 1869 


OF LONDON, ENGLAND 
Head Office, Chicago 





The Sign of Good Casualty Insurance 


BURGLARY 
CREDIT 

BOILER 
LANDLORD’S 
ELEVATOR 

GEN’L LIABILITY 


London Guarantee & Accident Company, Ltd. 


F. W. LAWSON, General Manager 


Gen. Agts. Mlinois, oo. We int, 1428 Tnsurence Exc! 


tancapell 


MPANY Northwestern Manage: — 
oo « (6. oe al ‘Southern Michigan 01 Bidg 
DPA ty Se son” - 9 ecceneral Agent i, 8 Vir ni, Board of Trade Big aoa 
& E & HUGGING, - General souk. Sa Northeastern Ohio Superior soos, & 
age CONE & MeRENZIE Ss ee Southers Ohio, isig Ohio. 808 Cine 
Ween b DODGE & JACKSON CO., Gen. Agents, Lucas Co., Mo raace ene aoldge tide Line edo, O 

















resembles the dip penholder. 
properly shaped and balanced 





<a 
THE JIFFY PEN 


The word “Jiffy’’ denotes speed and action. The shape and balance 


SEND FOR DESCRIPTIVE MATTER 


It is built for those who appreciate a 
pen. , Prices from $2.50 up, either stand- 
ard or self-filling style. Self-filling pen without a rubber sac. 


JIFFY PEN CO., Dept. No. 2, 406 Pierce St, Sioux City, Iowa 














NEW 





AMERICAN 
SURETY 
COMPANY 


YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 














Farmers 


Largest crops for years, and record 
prices for product makes the Farmer 
the ideal prospect for Insurance. 


WANTED 


Special Agent to sell our 
Farmers Special Policy 


Guaranteed Income to Producers 
Address 


Inter-Qcean Casualty Company 
: Cincinnati, Ohio 

















Insolvency of Customers: 
415 Locust St., ST. LOUIS, ‘MO. 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 


The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





BH. Me TREAT, President 
and wholesalers 


against Excessive Annual Loss 
We tees high-class 
08 Maiéen Lane, NEW YORE 


1146 Marquette Bldg., CHICAGO 
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Casualty and 


Surety Comment 
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Of present conditions Harry Gordon Self- 
ridge, who has successfully established an 
American style department store in London, 
Eng., says: 

“The business man who fails to realize that 
right now—in wartime—he should drive ahead 
with his advertising at greater speed than 
ever before has overlooked a golden oppor- 
tunity. At no time in the history of our 
business here has advertising paid such large 
returns as right now. My only regret is that 
I can’t buy more space.” 


FREIGHT CHARGE BONDS 


SURETY agencies expect to develop 
considerable business because of the 
freight charge system that goes into 
effect Aug. 1, whereby cash is required 
for shipments, payments to be made 
within two days or two more days can 
be taken if a bond is filed. Already 
home offices are stimulating their agency 
forces, asking them to get in touch with 
shippers and arrange for bonds. While 
a number of details are yet to be ar- 
ranged and the magnitude of the busi- 
hess cannot be predicted, surety men 
feel that there are possibilities for 
working up an extended income. The 
business will be much more desireable 
than the old freight charge bond, be- 
cause a company can get quick action. 





PRESENT POLICYHOLDERS 

Atmost every holder of an accident 
or health policy is a prospect for a 
larger amount of insurance. If he has 
paid $25 or $30 for a policy that he 
has carried for a number of years, he 
has counted the returns as being suffi- 
cient to his needs, but he probably has 
not taken into consideration the in- 
creased cost of living of the present 
day. If his accident and health insur- 
ance would adequately answer the 
demands even five years ago the same 
amount could not be possibly stretched 
to meet the new demands of the 
present. 

In all directions the fire insurance 
agents are urging their customers to 
take more fire insurance because val- 
ues have increased so rapidly. Fire 
agents tell their customers that loss 
adjustments cost much more. A fire 
loss that could have been settled at 
$200 five years ago now costs $400, or 
even more, to settle because labor and 
material are so much higher. The man 
who based his weekly indemnity on 
$25 a week five years ago should pur- 
chase enough insurance at least to in- 
Crease that indemnity 50 percent. This 


AB aya ee 











should be taken up with the policy- 
holder and the facts brought home to 
him. If he needs more insurance on 
his property because values have in- 
creased so much he certainly needs 
more disability insurance to protect 
him in case of accident or sickness. _ 

Many people carry only a_ small 
amount of disability insurance. Its 
present value has not been shown them 
in so clear a way as it might. Many 
do not carry any insurance of this 
character. There is a tremendously big 
field to-day for accident and health so- 
liciting. A man who is laid up for any 
length of time finds it is much more 
expensive to meet just the ordinary 
household disbursements. Some men 
have found that a long continued 
period of disability has resulted in 
great financial loss. The surface has 
scarcely been touched. Go after old 
policyholders for more _ insurance. 
Hunt out the uninsured because almost 
all of them need it badly. 





HUNDRED PERCENT SALESMAN 

It is not necessary for a hundred per- 
cent salesman that he be a genius—a 
wonder—a magician or a great reader 
of human nature, but simply a real hu- 
man being. Always cheerful—who rec- 
ognizes no obstacles—laughs at com- 
petition—believes in himself—believes 
in his policies—who acts and talks of 
his company ‘as the best in the busi- 
ness—because its management is sound 
and its contracts liberal. 

A hundred percenter is one whose whole 
being, mind and action are centered in 
the task at hand. He is not looking 
for another job—a different territory— 
nor does he imagine the world owes 
him a living. 

He realizes that the one hundred per- 
cent efficient man does today—not to- 
morrow—the work in hand just a little 
bit better, and with a little more brain 
action, than the other fellow does it.— 
U.S. F. & G. 


UNDERINSURANC 

THERE are three ways at least in which 
an agent can increase his business. 

One is to secure the business that an- 
other agent now has on his books. 

Another is to sell people forms of in- 
surance that they do not carry at "present. 

A third way is to sell them enough of 
the forms of insurance they do carry to 
properly protect them. 

The third method today presents one of 
the greatest opportunities. There are 
everywhere people who have been con- 
verted to certain forms of indemnity, ‘but 
do not carry enough. Being already con- 
verted the agent has only to show them 
the need for full protection. There are 
any number of men who are carrying a 
policy of accident and health insurance 
but are not carrying enough to pay them 
a proper weekly indemnity. 

There are hundreds of boiler owners 
who are carrying policies that would pay 
them but one-fifth of the loss which they 
would sustain in case of a boiler explosion. 
The same thing is true of flywheel owners. 

There are more automobile owners 








carrying liability policies providing limits 
of $5,000 and $10,000 than there are pro- 
viding limits that would be sufficient to 
meet all possible claims. 

There are many automobile owners that 
are carrying but $1,000 of automobile prop- 
erty damage insurance where they should 
be carrying at least $2,000 or $3,000 worth. 

There are many people bonded for small 
amounts that should be bonded for two, 
three or even five times as much. 

One of the reasons people are underin- 
sured is that the agent who originally in- 
sured them did not have the nerve to 
offer for sale a sufficient amount of in- 
surance to properly protect a prospect. 
This lack of nerve has not only held many 
agents back, but has held the entire busi- 
ness back. 





Wuite life insurance companies carry 
32.8 percent of their assets in mortgages 
and 45.43 percent in bonds and 1.37 in 
stocks, miscellaneous casualty companies 
carry less than 5 percent of their assets in 
mortgages, more than half of the total 
assets in bonds and about 12 percent in 
stocks. 





Personal Glimpses of 
Casualty Men 





Edwin J. Donnelly, assistant man- 
ager of the boiler insurance department 
of the Travelers at New York, has been 
tendered and has accepted the nomina- 
tion for assemblyman on the Repub- 
lican ticket for the twelfth assembly 
district in Brooklyn. Mr. Donnelly’s 
prominence in war work activities and 
the evidence he has given of his gifts 
as a speaker and organizer have had 
much to do with attracting attention of 
the Republican leaders. Mr. Donnelly 
is prominently identified with the four- 
minute men and National Security 
League as a-speaker. He was a cap- 
tain in the Red Cross and Y. M. C. A. 
drives and a major in the Liberty Loan 
Legion. In the recent big Liberty loan 
drive of the Travelers Mr. Donnelly 
was “cheer leader” and did some re- 
markable work in both organizing and 
speaking. If he has any political plat- 
form as yet worked out, it is purity in 
politics and efficient business manage- 
ment. He is no believer in the state 
taking over any business that can bet- 
ter be conducted by private interests. 
Just at present, however, his slogan is, 
“We must win the war.” 


R. Y. Rowe, secretary of the Clover 
Leaf Casualty of Jacksonville, Ill., has 
entered military service. Mr. Rowe 
was the agency man of the company 
and is largely responsible for the success 
of its weekly department. The com- 
pany’s industrial business will hereafter 
be handled by O. T. Hogan, who has 
been division manager of the company 
at Chicago. Mr. Hogan will assume 
charge of the entire industrial agency 
force of the company on Aug. 1, con- 
tinuing to make his headquarters at 
Chicago. Mr. Hogan has beén the com- 
pany’s most successful branch manager. 

Lieut. Thomas R. Goodwin, son of 
E. M. Goodwin, superintendant of the 
plate glass department of the Ocean 
Accident, Chicago, is now recovering 
from his wound at a hospital in Paris. 
Lieut. Goodwin went over the top with 
his platoon June 6 at Chateau Thierry 
about 3 o’clock in the morning. He was 





in command of some marines. He was 
leading the charge up a hill when a 
machine gun bullet caught him. He 
crawled back to the field hospital when he 
found that he was incapacitated for fur- 
ther work. Young Goodwin graduated 
from the University of Chicago in 1916. 
Mr. Goodwin was teaching in the Todd 
Academy at Woodstock, Ill., when he 
went into the officers reserve camp 
at Fort Sheridan, Mr. Goodwin has 
a son-in-law, John S. Custer who was 
professor of history at Lawrence Col- 
lege, Appleton, Wis., who is now in the 
Y. M. C. A. service on the other side. 


Richard Fondiller, who has been con- 
nected with the New York State In- 
dustrial Commission since its organiza- 
tion, has been appointed the assistant 
actuary of the Commission. He is a 
Fellow of the American Institute of 
Actuaries and also of the Casualty Ac- 
tuarial & Statisical Society. He has 
been the editor of the “Proceedings” of 
the latter society for the last three 
years. He is a graduate of the College 
of the City of New York and of Colum- 
bia University. 


Owen R. Mann, secretary of the 
Transylvania Casualty, has recently 
been appointed assistant to Dr. E. Y 
Mullins, Y. M. C. A. religious work 
secretary for Camp Taylor. 


Frank M. Boyd, general agent of the 
western department of the Hartford 
Live Stock, who was this week elected 
to fill his third term, as secretary-treas- 
urer of the Live Stock Insurance Bu- 
reau, has given every evidence of being 
the ideal man for this position. Mr.: 
Boyd is probably as well informed re- 
garding live stock insurance as any 
man in the country. He was secretary 
of the old Indiana and Ohio Live Stock, 
the pioneer company in this field, writ- 
ing a general business through regular 
agency channels. Mr. Boyd possesses 
good judgment and diplomacy, and has 
guided the live stock bureau over the 
rough spots, until it is now a smooth 
running and thoroughly valuable or- 
ganization. 


Miss Gail Howard, daughter of W. B. 
Howard, president of the Nebraska 
Live Stock has volunteered as a Red 
Cross nurse and will leave for active 
service in France shortly. 


Nelson F. Conger, manager of the 
liability department of the Chicago 
Bonding at the home office in Chicago 
has resigned to take a similar position 
with the Lion Bonding of Omaha. The 
Lion Bonding is putting on some excel- 
lent men these days. Mr. Conger had 
a fine schooling at the United States 
headquarters of the London Guarantee 
& Accident, where he was trained in 
the liability department. When the 
London & Lancashire Indemnity opened 
its western office in Chicago Mr. Con- 
ger was superintendent of agents, re- 
maining there until the department was 
closed and the work all transferred to 
New York. He has been with the Chi- 
cago Bonding for a year and a half and 
has built up a splendid business in au- 
tomobile and other liability groups. 
Mr. Conger is well versed in the various 
casualty lines. 


Captain Warren §S. Freund, formerly 
of Austin, Tex., and New Orleans, 
where he was connected with the Amer- 
ican Indemnity of Galveston, the Texas 
Industrial Accident Board and the 
Aetna Life, is recovering in France 
from a wound which necessitated the 
amputation of his right leg at the knee. 
He was a marine corps officer and saw 
service in the front line trenches on 
three occasions. 








6 CASUALTY 


THE NATIONAL 


UNDERWRITER 


July 25, 1918 








INCREASE IN BURGLARY 


—————_ 


LIBERTY BONDS SAFEGUARDED 


Many Agents Add to Their Income By 
Getting Specific Insurance on 
Deposit Boxes 


NEW YORK, July 24—A very sub- 
stantial increase in business had from 
banks and banking firms is reported by 
both surety and burglary writing insur- 
ance companies. Added protection is 
being sought to safeguard against the 
loss of Liberty bonds and other securi- 
ties, which have accumulated in the 
offices of banks to a remarkable degree 
during the past year, and which it is 
anticipated will continue to increase 
with each successive issue of popular 
bonds by the federal government. 

To a considerable degree payments 
for Liberty bonds extend over three or 
six months periods, the security: being 
held by the bankers until final settle- 
ment is made. Policies covering the 
loss of securities through burglary 
range from $100,000 to $1,000,000 in 
amount, and a great many are being 
written. The rate charged is 25 per- 
cent, that demanded for loss of ‘cur- 
rency through similar cause. 

As banks all over the country are in 
an unusually prosperous condition just 
now, and each doubtless has a full 
quota of securities entrusted to its care, 
active agents could add materially to 
their incomes by seeking business of 
this character. 


SAFETY DEPOSIT BOXES 


From time to time insurance compa- 
nies are asked to issue blanket policies 
indemnifying holders of safe deposit 
boxes in banks and trust companies for 
loss of their property. Such applica- 
tions are invariably refused, no office 
being willing to assume an unknown 
liability, as would be the case of a 
blanket cover. 

Contracts are written frequently, 
however, for individual box owners, 
where the limit of liability is fixed, and 
a definite premium collected. 

Another form of policy that is issued 
to safe depositors, and while it involves 

. considerable clerical labor in handling 
and is productive of no great profit, yet 
is an accommodation to bankers and 
frequently leads to other and more de- 
sirable classes of business, is the specific 
covering of silverware and jewelry 
listed with the safe deposit department 
and receipted for by the banks. Wealthy 
parties going away for vacation pe- 
riods, or breaking up housekeeping 
want their valuables not only properly 
taken care of in deposit vaults, but in- 
demnified against loss. As these goods 
are entered or removed the bank noti- 
fies the insurer, the average premium 
being adjusted each year, as in the case 
of compensation insurance. 

The steady trend of wealthy people 
to hotel life, induced largely by their 
inability to get competent house ser- 
vants, has resulted in large accumula- 
tions ‘of valuables in storage vaults, and 
with a corresponding demand for insur- 
ance thereon. 


MORE THEFTS NOTICED 


Casualty underwriters report an in- 
crease in the number and seriousness of 
apartment house thefts and in the loss 
of packages and collections from depart- 
ment store delivery wagons. This unde- 
sirable condition is attributed to the 


great scarcity of desirable help and the 
inability of employers to exercise the 
same care in the selection of employes 
that existed in pre-war days. 

Losses upon silks have become so heavy 
that the Silk Dealers Association has is- 
sued a warning notice to its member- 
ship, advising that they be unduly vigi- 
lant in keeping track of their goods from 
the hour they leave the factories until 
safe delivery to customers is made. The 
police and the inspection forces of the 
burglary insurance writing companies 
are cooperating with the silk men in an 
effort to run down the organized gang 
of thieves whose activities have cost the 
merchants and the underwriters thou- 
sands of dollars within the past few 
months. 


VIEWS OF E. M. TREAT 
ON CREDIT INSURANCE 


(CONTINUED FROM PAGE 1) 


credit insurance companies. They pro- 
tect only wholesalers and jobbers, their 
indemnity not being available to the 
retail merchant. They are quite natur- 
ally interested in the welfare of the 
retail merchant, however, as his fail- 
ure directly, as in the case outlined 
above, affects them. 

War Has Shown 


Mr. Treat says that the war has em- 
phasized the greater necessity for the 
merchant taking precaution and forti- 
fying himself against the uncertain con- 
ditions that will follow the close of the 
war. Business is now on the increase, 
particularly among houses whose credit 
lines are large. The present price of 
goods makes the credit account, in dol- 
lars and cents, 40 to 60 percent greater 
than before. The abnormal. consump- 
tion of and unprecedented demands for 
staple articles and commodities have 
set prices skyward. Present quotations 
are inflated and a noticeable drop is 
expected after the war. The exact ef- 
fect of this decrease in current prices 
is impossible to estimate at this time, 
and because of the uncertainty of what 
the future is to bring, credit insurance 
is selling more easily these days. 


Need 


Trend of Failures 


Prices and failures, Mr. Treat said, 
run in opposite directions. If prices 
are high, failures are low, and vice 
versa. The precautions that the credit 
companies enjoin upon business men 
today are the very precautions the com- 
panies themselves are taking. The dif- 
ference between the normal and actual 
losses is being set aside to be used as 
a sort of “conflagration ~ surplus” in 
paying the losses that are certain to 
follow when the war is over. 


Use of Coinsurance Clause 


The operations of the coinsurance 
clause in credit insurance, in Mr. 
Treat’s opinion, have done much to sta- 
bilize affairs in this field. As in fire 
insurance, the standard credit policy 
provides that the policyholder insure 
the actual value of the goods. The co- 
insurance clause in credit insurance is a 
10 percent clause, although in some 
cases the 20 percent clause is used. 
Credit insurance rates have not been 
raised, and no necessity is seen at this 
time for an increase in rates on this 
class of business. As applied to credit 
insurance, the coinsurance clause some- 
times reduces the premiums as much 
as 50 percent. Although it has been 
used by the companies only during the 
past two years, it is regarded as a nat- 
ural development, and a permanent fea- 


ture of the credit insurance contract. 
Mr. Treat says that it-is a difficult mat- 





Capital and Surplus, $350,000.00 





ter for a credit insurance company to 
recruit new agents from the ranks of the 
companies issuing other forms of insur- 
ance. The fact that a man is an expert 
in some other insurance line, and a good 
producer, does not mean much to the 
agency manager of a credit insurance 
company. Unless the man under consid- 
eratidn has a rather comprehensive grasp 


of business methods and conditions he - 


cannot hope to succeed as a salesman of 
credit insurance. This is a highly spe- 
cialized form of indemnity, demanding 


qualifications and cheracteristics often | 


not found in the successful fire or cas- 
ualty insurance man. It is, however, a 
class of business that offers profitable 
and permanent work for the right man. 
The premiums collected are large, the 
men canvassed of consequence in the 
community, and capable of handling 
large business transactions. The liber- 
alized credit insurance policy, affording 
the purchaser unlimited coverage has 
widened the solicitor’s field and given an 
impetus to the business. 


New System Being Used 


Mr. Treat says that the companies re- 
cently inaugurated method of handling 
past due accounts has been very success- 
ful. Under this system the policy, by its 
terms, admits a covered account that is 
past due the date it is filed with the com- 
pany. In other words, the policyholder is 
relieved of the responsibility of collect- 
ing the account automatically as it 
reaches the past due date. This pro- 
motes prompt payments and avoids fric- 
tion between the merchant and policy- 
holder, throwing the entire obligation 
upon the credit insurance company. 

The unlimited policy issued by the 
American Credit Indemnity Company has 
proven satisfactory and popular. When 
issued a few years ago this contract was 
considerable of an innovation, as it is 
unlimited in amount and covers all of 
the policyholder’s outstandings, the only 
limit being on the individual ratings of 
debtors. The premium is adjusted to the 
limits covered, and the method for com- 
puting the premium is as intricate and 
analytical as used by the compensation 
companies in applying the industrial 
workmen’s compensation rating sched- 
ule. 


Illinois Federation Meeting 


The officers and directors of the Illinois 
Insurance Federation met in Chicago 
Tuesday to map out the work for the fall 
and winter. C. W. Olson of Chicago, spe- 
cial agent for the London Guarantee, will 
give part of his time to federation work 
and act as field organizer. Mr. Olson was 
elected secretary and treasurer and will 
be the business manager of the organiza- 
tion. Steps were taken to strengthen the 
federation and to recruit new members. 








EMORY H. ENGLISH 
President 


JOEL TUTTLE 
Secretary 





CAPITAL ONE MILLION DOLLARS 
On Deposit with Iowa Insurance Dept. 





Assets March 30, 1917: 
























Mortenge Los ans on ona Lapeneer $ 866,600.00 
School Bond: 15,000. 0 
Municipal Bonds 58,500.00 
U.S. Government Bond 95,900. 
Certificates of Deposit 110,683.76 
Cash in Banks........ 1,791.5 
Cash in Office .. 1,104.43 
Accrued Interest . 9254.10 
Notes Bearing Interest at 6% .. 162,652.5! 
Premiums in Course of Collection 2,058.51 
Total Assets.............. $1,397,544.81 


FIDELITY and SURETY BONDS 
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“SPECIALISTS In MONTHLY PAYMENT 

Accident and Health Insurance 
AGENTS WANTED 

INDIANA, OHIO W. R. SANDERS, SECRETARY 


PENNSYLVANIA] SEconND NAT L BANK BLDG., CINCINNATI, ©. 
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VIRGINIA COMPENSATION 


fective January sete 4 
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by an EXPERIENCED COMPENSATION 
AN ma oe “he made at this office. 
R. L. NASE, 


Adjuster for Casualty Companies, 

1109 Mutual Bldg., Richmond, Va. 

Liability, Compensation, Accident, Health i 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 








Capital $ 500,000.00 
Deposited in Securities with 
|owa |nsurance Department 





The Indemnity Co. of America 


St. Louis, Mo. 











AUTOMOBILE INSURANCE In All Its Branches 





AMERICAN BONDING 


CASUALTY COMPANY 
SIOUX CITY 


URETY |CASUALTY 


5 
BONDS 





INSURANCE 
Siour City, Sowa 


Write For Agency to A. G. OGLE, Vice President and General Manager. 
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ROLLINS BURDICK HUNTER CO., General Agents, Chicago 
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SMALL BANK LOSSES 


FIDELITY CLAIMS INCREASED 





Bank Cashiers in Small Towns Not 
Regarded as Favorably as in 
Other Years 





There have been quite a number of 
fidelity losses on bank cashiers in small 
towns recently. For many years fidel- 
ity companies have regarded this busi- 
ness as rather desirable, and many com- 
panies have actually been ‘seeking bonds 
of this character without having made 
a very extensive study of their hazard- 
ous elements. 


Outlines Reasons 


A fidelity underwriter said the other 
day that, in his opinion, one reason for 
the increased number of bank cashier 
losses was the fact that younger or less 
responsible men were now occupying 
these positions. He pointed out that 
the cashier of a country bank is really 
the active head of the institution. Prac- 
tically all matters of a routine nature 
are referred to him for a final decision, 
and he is in close touch with every de- 
tail of the bank. Usually, he has too 
many outside interests. In most cases 
he is a general insurance agent and real 
estate man in addition to his regular 
bank duties. As the revenue from other 
sources increases, the country bank 
cashier is likely to give less personal 
attention to the affairs of the bank. 
He does not have his hand firmly on the 
throttle, and before long, a younger 
and less competent man is advanced to 
the position of cashier, and the original 
cashier given some other title. 


Have Entered Military Service 


In the small country banks the 
cashier is, in a large number of cases, a 
man within draft age, and many such 
have entered military service. Their 
sudden removal from the bank often 
leaves affairs in a rather chaotic state. 
Without ample notice, the bank is com- 
pelled to fill the position with someone 
unfamiliar with the work, and perhaps 
incompetent. A bond is immediately 
applied for, and business of this char- 
acter, which is being very frequently 
submitted, nowadays, should be care- 
fully scrutinized and all factors consid- 
ered before being accepted. It is also 
noticed that in the small towns banks 
with a capital stock of $25,000 are now 
frequently applying for a cashier’s bond 
in the amount of $25,000. 


Hearing Is Continued 


OMAHA, NEB., July 24—The Nebraska 
state insurance board this week contin- 
ued its hearing of charges that the 
Mutual Benefit Health & Accident of 
Omaha knowingly permitted its agents to 
sell worthless notes to a bank at Chalco, 
Neb. Albert Bell, a colored porter at an 
Omaha hotel, testified an agent of the 
company had “given” him a policy, and 
that he learned later he had signed a 
note for it. Matt Kriegler, a janitor in a 
bank building, said an agent came to him 
and said his employers had directed him 
to sign a policy. He did not until later, 
know he had signed a note for the pre- 
mium, he said. Oscar Thornton, a traffic 
policeman, said he took out insurance in 
the company, but did not know he had 
Signed a note until he was confronted 
with it. 





Clayton C. Kemp’s New Deal 


Clayton C. Kemp, of Chicago, has been 
Sliven a general agency of the Chicago 
Bonding for all lines and will open an 
Office in the Insurance Exchange. Mr. 
Kemp has specialized on casualty insur- 
ance for a number of years. He opened 
the casualty department for George Her- 
mann & Co., the Chicago local agents, 
and made a particular study of the vari- 
Ous lines while with that office. Later 
he was connected with the Chicago de- 
Partment of the American Automobile 
and specialized on automobile insurance. 
In his new connection he will give par- 
ticular attention to automobile insur- 
ance. Mr. Kemp is a son of O. C. Kemp, 
former well known Chieago general agent. 





He has spent his entire business life in 
insurance, is close to the brokers and has 
splendid prospects. 


Must Pay Taxes 


The attorney-general of Indiana has 
ruled that assessment life and accident 
companies should pay taxes upon their 
net premiums—premiums less losses— 
and the insurance department is now col- 
lecting of them such taxes upon the 
business done in the state for the first 
half of 1918. They are required to make 
the same reports as are the stock or old 
line companies. Fraternal associations 
are not affected by this ruling. There is 
only one assessment accident company 
having its home office in Indiana which 
does business outside the state, the 
Hoosier Casualty. 


King Helps Government 


John J. King, vice-president of the 
Hooper-Holmes Bureau, has recently ac- 
cepted an appointment as expert adviser 
to the Bureau of War Risk Insurance and 
wfil hereafter spend part of his time 
each week in Washington, where he will 
be engaged chiefly in assisting in the 
organization and direction of the bureau’s 
investigation section. 

Mr. King as chief inspector of the Mu- 
tual Life, and as one of the managers of 
the Hooper-Holmes Bureau, has had an 
experience extending over many years 
which peculiarly fits him for this im- 
portant position, which came to him 
wholly unsolicited. 


Report on Globe Indemnity 


NEW YORK, July 24.—The examina- 
tion of the Globe Indemnity by the New 
York department has been completed. It 
shows that as of Dec. 1 last the com- 
pany had assets of $6,751,151, and lia- 
bilities $4,813,122, leaving net surplus of 
$1,180,828. This surplus is some $619,500 
larger than that claimed by the company 
in its annual statement, the increase be- 
ing due to the fact that the department 
examiners disregarded as liability the 
voluntary reserve for claims and con- 
tingencies amounting to $700,000. 


Danger Is Pointed Out 


On page one, part one of this issue 
appears some special correspondence 
from Washington, D. C., which is most 
vital to all insurance men. The writer 
points out the great danger to insurance 
at present because the chief men at 
Washington are not acquainted with it 
and insurance men seem to be timid about 
defending their business and explaining 
its necessity and scope. he present 
situation is a very critical one and de- 
serves the attention of company officials, 
agents and all in the business. 


Discontinues in Wisconsin 


The Georgia Casualty will discontinue 
writing workmen’s compensation in Wis- 
consin Aug. 1. 





Harvey Magargal, who has been at the 
home office of the Hartford Accident & 
Indemnity, has been appointed assistant 
to Harvey D. LeMessurier, of Chicago, 
superintendent of the western casualty 
division. Mr. Magargal was formerly a 
claim adjuster of the Hartford in Penn- 
sylvania. 


What are you doing to back our boys? 
The least you can do for them and the 
most you can do for yourself is to buy 
War Savings Stamps. 





The large number of applications made 
when an insurance company or agency ad- 
vertises for a man through the want ad 
section of THE NATIONAL UNDERWRITER 
shows that THE NATIONAL UNDERWRITER 
has the circulation. 




















We don’t want much 
—just the Lion’s share 


Lion Bonding & Surety Co. 


OMAHA 


The Standard Surety Company of the West 








SURETY AND FIDELITY BONDS 
ACCIDENT AND HEALTH INSURANCE 
BURGLARY AND PLATE GLASS INSURANCE 








THE BEST SERVICE ALWAYS. WRITE FOR AGENCY 




















Casualty Company 


HOOS I E. Indianapolis, Indiana 


Gives a LIBERTY BOND to every successful agent. 


An interesting proposition 
for live salesmen. 


Write us today for full information. 














Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


STATE AGENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 
CRAIG BELK & Co. FERGUSON & HARRIS 


Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 




















Liability Department 
Continental Casualty Company 


H. G. B. ALEXANDER, President 


is nowready to negotiateagencyconnections covering 


all lines of Workmen’s Compensation, Liability, Automobile 

Insurance in the following states: New Hampshire, Vermont, lowa 

Kansas; and portions of Michigan, Indiana, Wisconsin and New York. 
Also in the various Provinces of the Dominion of Canada. 


Premiums written 1917 - - - $5,500,000 
Assets over - - - = = = 3,000,000 
Address, AGENCY DEPARTMENT 


910 Michigan Avenue CHICAGO 














homa people. You 





OKLAHOMA LIVE STOCK 


INSURANCE COMPANY: = 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. 
oma Insurance Agents, look y ‘ 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions to good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


@ An Oklahoma Company owned and managed by Okla- 
up the value of the Live Stock owned in Oklahoma. Live 




















8 CASUALTY THE NATIONAL 


UNDERWRITER July 25, 1918 








MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


: ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211,057.76 
January |, 1717........ 1,178,606.00 212,243.00 
January 1, 1918........ 1,364,674.29 212,756.82 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 








Automatic Fire Sprinklers 


(PARTICIPATING PLAN) 


The Phillips Company 


108 South La Salle St. - Franklin 4572 








Chicago 








C. A. PALMER, President 
Ss. D. ANDRUS, V.-Pres. & Man’g Urderwriter 


C. O. DAVIS, Vice-Pres. 
F. H. ALDRICH, Counsel 
L. K. HENNES, "Treasurer 


THE INTER-STATE. FIRE INSURANCE CO. 


F DETROIT, MICHIGAN (Organized 1913) 


Capital fully paid $259, 150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 


W. A. ELDRIDGE, Secy. 
H. R. VERNOR, Asst. Secy 





United States Branch 
92 William Street, New York 


Sn uw maa 


Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. Itis a good company for the 
ent, because in addition to writing a general business, it accepts practically all classes 
yan risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 








GEO.A.MOWRY  W.A.GORDON YM. WALSH 
President Secretary Ass’t Secretary 


Twin City Fire Insurance Company 
MINNEAPOLIS 


Capital $500,000 











GEORGE E. FEENEY, 


President L. S. MacENANEY, Managing Underwriter 
EDWARD T. LYONS, "Secretary- Treasurer 


A. M. WAGNER, Supt. of Agencies 


The Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


Assets . ie 
Surplus to Policyholders 


The Securities of this Com 


Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 














The CONCORDIA FIRE (London & Lancashire | 


FIRE 


INSURANCE COMPANY 
Insurance Company 


OF MILWAUKEE, WIS. 

















y are deposited with the Indiana Insurance 





PITTSBURG UNDERWRITERS 
Commonwealth 


GEO. R. DAVIES, Manager UNDERWRITTEN BY oo Pittebusg, Pa. 
National-Ben Freakin Insurance Go. ———— Mire a, c. 
Combined Capital, $1,700,000 “Assels, $8,985,607 Surplus to Policyhelders, 3,645,418 


W. E. Volbrecht, Columbus, Ohio, iti Agent for Ohio 
Bliel & & L Loeb Company, Indianapolis, Ind., 
Pish & Sch 


General Agents for ete and Indiana 
New New Agents Soli Mediious, Wis., Gen 


eral Agents for Wisesasia 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, saaeeee 
ASSETS - - 
SURPLUS TO POLICYHOLDERS = =~ - 








$1,643,174.48 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
T Kansas 


‘ennessee and 
A Reliable, Progressive Agency Company Representatives solicited 














JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEWYORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company pees are strictly an cy office, and 
Chicago Bonding & Ins. Co. — and facilities in Penn- 
Great Eastern Casualty Company pe ong ersey and Delaware 
Thames & Mersey Marine Ins. Co. Pa: al our po Office. 


HEAD OFFICES: 411-13 Walnut Street, Philadelphia 








/_— tz ines | 











Detroit National Fire Fnsurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a ve, active, growing, rains ¢ backed western company, progres- 
sive, yet operating along sound dns, Li icensed in ow York, New Jersey, fm 


ticut, Massachusetts, Maryland, I “dae P V; Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, wade eT Cllenin irginia 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 

















f a, ne 2 


Merchants National 


» or Five Insurance Co. 
ital i -al CHICAGO 


lila ') Wants Good Agents in 
i Michigan, Indiana | 
Illinois and Wisconsin 


XE 














IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 


Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES~ 
FOR DEVELOPMENT OF NEW TERRITOR\ 














LIMITED 
Total Assets, Jan. 1, 1918. ..$3,115,504.64 of Liverpool, England 
Capitel Steck. .......00..00000 750,000.00 
RNS. isae ny ducbsaied sods 1,664,365.49 CHARLES E. DOX, Manager 
Surplus to Policyholders. 1,106,374.34 Western Sapasteneat 
89S. La Salle St. Chicago, Illinois 
Writing A. G. McILWAINE, JR., Manager 
Fire Tornado Hartford, Conn. 
Sprinkler Leakage RR i 
Rents Use and Occupancy iain 





WM. CROWNOVER, President GEO. W. GUTH, Secretary 
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